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‘ The Coronation Mantle Embroidered with Jewels Among the Important Articles in the Regalia of the Emperors of the Old 
Holy Roman Empire. The Mantle Was Made in 1133 at Palermo and the Lions and Dragons in 
the Decorations Are All Worked in Gems. 
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Some Facts Concerning the Hardness of Precious Stones 




















N the organ of the retailers of jewelry, 
and watch branches of the 
in Prague, ap- 
article by 


gold, silver, 
Czechoslovakian Republic, 
peared recently the following 
Prof. Dr. Boh. Jezek 

“Hardness is a very important charac- 
teristic of the precious stones; it has, so to 
speak, for the application of a mineral as 
precious stone, a principal meaning, inas- 
much as it is an essential in the definition 
of the precious stone. Only sufficiently 
hard stones retain their brilliance, their 
transparence and color. Hardness is more 
important for transparent stones, in which 
is multiplied by reflection, 
than jor opaque stones, in which a scratch 
only injures singly. Dust works the 
greatest harm on polished precious stones 
worn in jewels, penetrating everywhere and 
injuring the stone, especially in cleaning, 
washing and in the glove. In the cities, 
especially, the dust is composed of the finest 
particies of minerals which are contained in 
the paving stones. The hardest and the most 
“ssh ingredient of this stone is quartz. 
Thus, those precious stones which are softer 
than quartz suffer most. So that in a city 
paved with granite stones the precious 
stones would suffer more than in a city 


paved with limestone, wood or asphalt. 
* * * 


a small scratch 


“It is certainly, also, not without im- 
portance which jewels shall be mounted 
with polished stones. Assuredly the stones 
in rings suffer most, then come ear-pend- 
ants, when they are worn uninterruptedly. 
Especially in rings no soft stones should be 
mounted, for instance: opals, _ pearls, 
turquoises, and olivine. The soft and easily 
chemically attacked pearls in ear pendants 
suffer much. especially with the use of many 
cosmetic substances as manol |sic? probably 
lanol) and others. Hardness conditions not 
only the durability of the beauty of the 
polished stone but a large part of the beauty 
itself. The harder the precious stone the 
more even and_ brilliant surfaces, the 
sharper the edges can be given in its polish- 
ing. It is a matter heré of perfection of 
form and brilliance, which certainly are of 
very considerable moment in the valuation 
of a stone. The polishing of a harder 
stone, certainly takes a longer period of 
work, and eventually also dearer polishing 
material, but it pays highly in return with 
Its greater beauty and the higher price of 
the polished stone. A practiced stone 
Polisher, by his work, can tell more exactly 
the difference in the hardness of the precious 
stones than we can with the ordinary 
Methods of determination according to 
Mohs. Seventy years ago Kluge declared 





that the polishing of the noted Hope blue 
diamond took 52 times as much time on 
the work as would the polisher on an equal 
sized sapphire. We have no reason to 
doubt Klug’s declaration. 

“Also to recognize and decide as_ to 
precious stones their hardness has a con- 
siderable meaning; especially in the practice 
of the stone cutter and the dealer in 
precious stenes. Formerly the importance 
of this characteristic in the determination 
of precious stones was more warranted 
than at this day; as we now possess much 
better and also more exact determining 
methods. In the scientific determination of 
precious stcnes the hardness now takes a 
rear position, and we will try to give a 
clearer reason for this neglect of the hard- 
ness in the methods of the investigation of 
precious stones. 

“What is hardness? The most usual 
definition runs thus: The hardness is the 
resistance of the particles on the surface to 
a forced separation. And we cannot ex- 
press this resistance in units of absolute 
mass. Certainly we can fix the hardness 
accurately with the finer instruments, but, 
in no case can we express it in grams, 
centimeters and seconds. When we bring 
numerical figures into the count these are 
always only comparative figures. So we 
must take into account not only the figures 
of the Mohs scale of hardness but all other 
respective figures of hardness. 

“Starting with this definition the noted 
Vienna mineralogist Mohs gave a consecu- 
tive order as representing hardness in the 
following 10 minerals: 1, Talcum; 2, gyp- 
sum; 3, calcite; 4, fluorite; 5, apatite; 6, 
felspar; 7, quartz; 8, topaz; 9, corundum; 
10, diamond. In this series each higher 
member scratches the lower. But we must 
not get the idea that the difference between 
two neighbors in the scale is always equal. 
On the contrary they are very different, 
and it was later proven that the difference 
in hardness between diamond and corundum 
is much greater than between corundum and 
talcum. The determination of hardness by 
this scale is universally known. There are, 
however, much finer instruments invented 
for and used in the measurement of hard- 
ness. Of such is the so-called sklerometer, 
on a principle we will cursorily mention. 
The first sklerometer was so constructed 
that a hard point was moved over the sur- 
face of the mineral and this point slowly 
loaded with weights till a scratch occurred. 
The weight under which this first visible 
scratch occurred was the measure of its 
hardness. Miller pressed the surface to 
be tested against a hard rotating little 








wheel. Pfaff bored the mineral with a 
diamond borer and reckoned the hardness 
by the number of revolutions of the borer 
on equal depths of penetrations. Jagger 
combined a similar fine instrument with a 
microscope. Poschel calculated the hard- 
ness by the wideness of the scratch under 
constant loading. This width can be 
accurately measured within a_ thousandth 
part of a millimeter under the microscope. 
A like method was utilized by Martens. 
“That which Hertz terms hardness is not 
such in the sense of the given definition and 
is not hardness alone. He presses a small 
hard sphere against the crystalline surface 
by which the first deformation or first 
crack created is the measure of hardness 
with Hertz. Nor does the skleroscope give 
the hardness defined by us, but a much 
more complex expression. With the sklero- 


scope we measure the height which a 
rebounding obtuse cone of steel reaches 
from contact with the mineral surfaces 


falling from a constant height. 

“On the other hand another definition of 
hardness very well suited ‘for the stone 
cutter is that of Dana: hardness is the 
resistance of the surface against wear. This 
is how hardness acts in polishing and in 
the same way suffers in the jewel as a 
polished stone. To recognize and determine 
precious stones after this method is not 
practicable. A sensible method of testing 
under this definition was worked out by 
Rosiwal. He takes the same _ polishing 
medium of the same size granulation and 
polishes, always with the same quantity, the 
surface of minerals so long that the polish- 
ing medium no longer is effective, till it is, 
so to speak polished dead. The mineral is 
weighed before and after the test, and the 
loss in weight is the hardness in inverse 
proportion. The figures obtained by Rosi- 
wal are combined with others in the follow- 
ing very instructive table. Here we see 
how unequal are the unit intervals of the 
Mohs scale, further, the enormous hardness 
of diamond and also the advantage of 
carborundum over corundum in_ polishing. 
More recent tests of Rosiwal brought forth 
that in polishing down a cubic centimeter 
the following labor-result in meterkilograms 
is needed: 


Mohs Jagger Hertz Rosiwal 

10, Diamond 25,000 140,000 

Carborundum - - 10,000 

9, Corundum 1,000 1,850 1,000 

&. Topaz 152 525 174 

7. Quartz 40 300 117 

6, Felspar 29 253 37 
~- Apatite 1% 237 6% 


“Nene of these finer methods, however, 
can we use in the investigation of precious 
stones in the practice of stone cutters or 
jewelers. Nothing remains for us but the 
usual comparative method utilizing the old 
Mohs’ scale of hardness. Very much liked 
in these days is the vse of a very hard file 
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and a steel point. Both have, incidentally, 
quartz hardness and are, in the hands of an 
expert, very useful. Chiefly, we can dis- 
tinguish glass imitations from real stones. 

“Finer differences can be determined by 
means of a small, light and cheaply obtained 
collection of four plates. As we do not 
need the softest degree nor the hardest 
diamond, it suffices if we obtain the follow- 
ing: a glass plate for the 5 degree of 
hardness; 6, felspar, of which it is easy to 
get an even cleavage surface; 7, rock- 
crystal with natural surface; 8, topaz in 
which we have the cleavage surface for 
basis; 9, artificial ruby, about half of a 
large pear of which we grind down and 
polish its fracture surface. We scratch on 
the plate with the polished precious stone, 
commencing always with the softest plate. 
Thus the plates get a lot of scratches, 
especially the softer ones, but the polished 
stone is spared. Anyhow the softer plates 
of glass, felspar, and  rock-crystal are 
easily and cheaply renewed. It is under- 
stood that we spare the stone also by using 
the scratching edge or angle so that the 
entire stone is not made useless by eventual 
injury. The best is that edge which later 
will be hidden by the mounting.” The Herr 
Dektor ends the article with an enumeration 
of the hardness of the most important 
stones, adding that the finer distinctions 
need further methods than hardness (such 
as specific gravity, etc.) in determining the 
stone 








The Crafts in Education 





“6 N\JAPOLEON, that maker of empires 

and aphorisms, once said: ‘The 
world is governed by the imagination.’ Art 
and handicraft—the two are one—mean 
imagination crystallized in workmanship. In 
this sense all civilization, all life, is the prod- 
uct of craftsmanship. * * * Crystallized 
in definitions, sublimated into laws, work, 
experience becomes wisdom. . Necessity is 
the mother, work the father, knowledge the 
child; or, as the Greek said, ‘Toil is the 
father of fame.’ Our present difficulties seem 
to arise from the fact that the educational 
system was devised for other times, ideas 
and conditions. Instead of leading, it has 
lagged behind. * * * 

“As the power of Rome grew, Greek 
teachers were employed. The education 
given by the literatus was much the same as 
that employed in English grammar schools 
up to the XVITIth century. With Chris- 
tanity religious schools came into being in 
which the cultural studies of the ‘pagans’ 
were neglected. These new schools were at- 
tached to monasteries, and were accompanied 
by external schools for those not desirous 
of entering the order. During all this time 
productive as opposed to statistical education 
was carried on in the workshops .of the 
Trade Guilds and by apprenticeship in the 
city counting houses. Medieval architec- 
ture, the rich beauty of all the decorative 
and domestic arts, are enduring testimony to 
the quality of that education. 

“When through Tudor spoliation the 
Guilds declined, and apprenticeship with 
them, all the arts decayed, reaching their 
nadir under Hanoverian inspiration. Learn- 
mg was only possible for the wealthy and 
tducation the privilege of the few. Yet it is 
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rather an abuse of language to call that edu- 
cation which leaves out of its scheme all 
concern with every form of creative activity 
but the purely literary. * * * 

“Since that time many attempts at reform 
have been made: we have technical schools, 
and even trade schools, nevertheless educa- 
tion is too little influenced by the stream of 
productive life. It is still learning, not do- 
ing. Now we have a universal clamor for 
reform. Commerce calls for commercial, in- 
dustry for technical, science for scientific, 
art for artistic education. ‘What are the un- 
happy schools to do? What is the Paracel- 
sian alkahest which shall resolve these dis- 
cordant elements and transmute them into 
the fine gold of life? I know but one— 
service; education in service by service. As 
Butler says, ‘Don’t learn to do, but learn in 
doing.’ We need things for daily use. Let 
us harness education to production. Make 
of each school a magisterium, a guild of 
mastery, in arts, trades, and sciences. To 
quote Butler again: ‘The sooner a boy be- 
gins to earn his living by his work, the bet- 
ter for himself and society.’ Work for the 
community makes the man, the citizen, the 
scholar. Moreover, it has become a com- 
monplace that those who have been pioneers 
in any branch of activity are mostly men 
who from one cause or another have escaped 
the educational mill. They have learned in 
doing, as the ‘prentices in the collegia of the 
crafts learnt their trades and imbibed a sin- 
gularly complete traditional culture at the 
same time. 

“These men did not leave school to enter 
life. Their life-work began when they be- 
came apprentices. They remained until they 
became masters. Their connection with the 
parent collegium ceased only with death. 
They were parts of a living organism, 
greater as wholes because more _ perfect 
parts.”—H. WILson. 








Japanese Enamels 
[\ a work entitled “The Arts of Japan,” 
Edward Dillon says: 

“There will be no need to dwell at any 
length upon the art of the enameler as prac- 
ticed in Japan. In spite of the wide field 
that the Japanese have given of late years 
to the application of cloisonné enamel, the 
process is by no means a characteristically 
Japanese one. The art of enameling was 
indeed unknown in early days—the mirror 
with enameled back in the Shoso-in collec- 
tion at Nara (VIIIth century) is certainly 
of foreign origin. It is noticeable that the 
cloisons in this case are of gold, as in the 
contemporary enamels of Constantinople. 

“It was probably from the Tartars that 
the Chinese learned the art of decorating the 
surface of bronze vessels by fusing, in little 
cells prepared on the surface, pastes formed 
of a flux of lead silicate colored by various 
metallic oxides—this was as late as the 
XVth century. When the art reached Japan, 
the enamels were either applied in cells 
(cloisons), built up by little ribbons of metal 
soldered on to a metallic base, or more rare- 
ly they were fused in the hollows scooped 
out of the surface (champlevé). But in 
either case the decoration was for long con- 
fined to small objects—to kodzuka, sword- 
guards, ojime beads, or again to the recessed 
handles of siding doors (hiki-te). In the 
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‘Palace of Pleasure’ at Fushimi, especial 
praise was given to the enameled Kugi-ka- 
kushi—the plaques that covered the nail- 
heads in the framework of the rooms. Per- 
haps the most exquisite work is to be found 
on the little stands of silver filigree in which 
the miniature tongs and other implements 
used in the incense game are placed. Of the 
enamels with which Hirata Donin and his 
successors decorated the furniture of the 
sword, I have already spoken; the family 
was above all celebrated for the purity of 
the white pastes, of which they long pre- 
served the secret. The large enamel vases 
of the later Ming period were no doubt 
known to the Japanese, but this magnificent 
ware seems to have found little favor with 
them. 

“The word shippo (schichi-ho), by which 
enamels of all kinds are known to the Jap- 
anese, means ‘the seven treasures or precious 
things.’ The term is doubtless of Chinese 
origin, and takes us back to a time when 
amber, tortoise-shell, coral, agate, mother- 
of-pearl, rock-crystal, and lapis lazuli were 
used as inlays. It was not until the year 
1830 that the first experiments in the ap- 
plication of enamels to copper or bronze ves- 
sels of any size were made in Japan. It was 
a poor Samurai of Nagoya, one Kaji 
Tsunekichi, who at that time attempted to 
imitate the enameled vases of the Chinese. 
Not till nine years later did his experiments 
meet with any success, and. indeed it was 
only shortly before the opening of the coun- 
try to foreign trade that the new ware be- 
came known in the country generally. The 
industry—for such the art soon became—at 
once fell under foreign influence, and before 
long these Nagoya enamels with their pre- 
vailing dull green tint were to be found in 
all curio shops of Europe and America. In 
this mechanically executed ware, the en- 
amels, poor in color and design, are applied 
to a base of thin, hammered copper. The 
surface is often given an appearance of 
smoothness and finish by a plentiful applica- 
tion of wax. 

“The Nagoya enamels fell rapidly into dis- 
repute and were sold for absurdly low 
prices. The later development of enamel in 
Japan, I cannot do more than mention here. 
Enameling in various forms has played an 
important part in the latter-day art of Japan, 
and in many new processes the Japanese 
have shown the highest technical skill; in- 
deed, in the application of enamel to pottery 
and porcelain they have decidedly broken 
new ground. Of later years, at Tokio and 
at Kioto, the two families of Namikawa— 
they are in no way connected—have, each in 
its own way, taken a foremost place in this 
art. The cloisonless (or more properly 
crypto-cloisonné) enamels of the Tokio 
Namikawa are now well known. Pictorial 
effects of the greatest delicacy are obtained 
by this process. * * * Other artists have 
devoted themselves to the imitation of the 
old ‘self-colored’ porcelains of China by 
means of a monochrome enamel on a metal 
base. The enamels of Kioto Namikiwa, on 
the other hand, are distinguished by a fine 
meshwork of cloisons. But perhaps the most 
beautiful of all these modern applications of 
enamels may be found in the transparent 
pastes that have found a place as a subordi- 
nate decoration to the elaborate chiselled 
work in iron, gold, shakudo, and above all, 


silver.” 
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Gold That Evaporates* 





By C. L. Constant, Jr. 
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OST manufacturing jewelers will prob- 
ably be surprised to learn that gold 
evaporates. They are familiar of course 
with loss of gold by volatilization due to 
heat but very few seem to realize that gold 
does evaporate before their very eyes and 
is dissipated in such forms that it is not re- 
covered. There is hardly a manufacturing 
jewelry shop that has not had to account 
for losses over and above the usual ones 
caused by filing, polishing, melting, etc., 
which losses are well known and*are usually 
reduced to a minimum by careful attention. 
It is a well recognized principle that when 
a product is manufactured the maker is en- 
titled to a profit upon every particle form- 
ing its composition and if he fails to do this 
he is sustaining a loss. Such loss may be 
offset by charging a higher price upon the 
remainder of the article but nevertheless a 
loss is sustained by someone. If this could 
be eliminated the manufacturer would bene- 
fit in either of two ways. He would be en- 
abled to reduce his price on his product and 
so have market or, if he maintained his 
prices, he would make an additional profit. 
Gold may be said to have acquired a habit 
of economy in the very highest degree. 
Starting from the time it is first disturbed 
under ground in the mine up to its final 
casting as fine bullion, every step in its 
handling is a problem which receives the 
closest attention of the most eminent en- 
gineers in the world. So closely is the 
question studied that it may be said a sav- 
ing of a cent per ton is in many cases held 
as great economy. 

When the retined gold reaches the jeweler, 
however, it begins to lose this habit of 
economy and looks at life from an entirely 
different angle. It now becomes a problem 
of first cost, the cost of manufacture and 
selling price, and if any of it is lost in the 
stages it goes through in manufacturing it 
is covered up in false manufacturing costs. 
Webster's Modern English Dictionary 
Unabridged defines “evaporate” as follows: 
‘To escape and be dissipated either in 
visible vapor or in particles too minute to 
be visible; to escape or pass off without 
fect; to dissipate; to be wasted”. 

\nd this definition fits the present case 
perfectly. The manufacturing jeweler 
makes up an alloy of a certain karat, manu- 
lactures it and sells his product at a cer- 


tain price, which is determined by the 
weight of the article. If someone orders 
the same article made up of a different 


color of the gold of tHe same karat the 
manufacturer, in nine cases out of 10, will 
igure the cost of the first and second alloys 
and base his prices accordingly, thinking he 
has done all that is necessary. This, how- 
‘ver, is only part of his problem and if he 
neglects to consider the density of the alloys 
he has cheated his customer or himself. 
For the sake of brevity let me give an 
actual happening which came to notice very 
recently. A large manufacturing jeweler 
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i New England Manufacturing 
and Silversmiths’ Association. 


came to me with the statement that while 
they had been doing a very fair business, 
their profits had for some unaccountable 
reason been materially cut and wanted to 
know why. He explained that they manu- 
factured their standard designs in 18K. 
gold of the usual red color; that the cost 
of the materials making the alloys had re- 
mained practically unchanged; that their 
labor costs had not varied much but that 
somewhere there was a leak which had 
caused reduced profits. 

An examination of their records yielded 
the information that during the past year 
they had many orders for their standard 
patterns in 18K. green gold and that they 
were receiving almost the same price for 
18K. green gold as they had for their 18K. 
regular, only a slight difference being made 
for the increased amount of silver employed 
in the green alloy. It was then explained to 
them that the green goid alloy was of a 
greater density than their regular gold and 
that as they had charged practically the 
sanie price for their green gold articles they 
had lost 5.9 per cent of the gold employed. 
In other words, two articles of exactly the 
same size, thickness and karat,—one of green 
gold and the other of regular,—showed that 
the green alloy contained 5.9 per cent more 
gold than the regular gold article. 

This example is not an unusual one and 
illustrates that saving is making and if the 
manufacturing jeweler will only have a 
proper survey made of his methods he will 
be surprised at the results shown in his next 
profit and loss account. A_ consulting 
metallurgist therefore is not an expense; he 
is a decided asset in every jewelry plant. 








Ancient Mycenzan Gems 


66) NGRAVED gems were in great de- 
wf 


mand in the Mycenzan period, being 
worn as ornamental beads, and the work of 
the gem-cngraver, like that of the goldsmith, 
exhibits excellent qualities. The usual ma- 
terial was some variety of ornamental stone 
agate, jasper, rock-crystal, etc. There are 
two principal shapes, the one lenticular, the 
other elongated or glandular. The designs 
are engraved in intaglio, but, in the illustra- 
tions made, as is usual, from plaster impres- 
sions, they appear as cameos. Among the 
subjects the lion plays an important part, 
sometimes represented singly, sometimes in 
pairs, sometimes devouring a bull or stag. 
Cattle, goats, deer and fantastic creatures 
(sphinxes, griffins, etc.,) are also common. 
So are human figures, often engaged in war 
or the chase. 

“In the best of these gems the work is 
executed with great care, and the designs, 
though often inaccurate, are nevertheless 
vigorous. Very commonly, however, the dis- 
tortion of the figure is carried beyond all 
bounds. One represents two lions rampant, 
their forepaws resting on an altar (7), their 
heads, oddly enough, combined into one.” 


F. B. TARBELL. 











Etruscan Fibulas 


N speaking of Etruscan Fibulas, M. L. 

Cameron, in “Old Etruria and Modern 
Tuscany,” says: 

“This, of all articles of adornment, is the 
one that has held the field the longest and 
changed the least. Bracelets, necklaces, 
rings and buckles are as old as the earliest 
civilization, but they depart widely from 
their primitive types, or only return to them 
casually at the bidding of a caprice of fash- 
ion, while the safety-pin of our nurseries is 
exactly the same as its prototype in the earli- 
est terramare and palafitte of Lombardy or 
the tombs of the bronze age. 

“Nevertheless, though the original type 
continues to be used today, man soon began 
to elaborate and adorn what was one of the 
most indispensable parts of primitive cos- 
tume. When squares and strips of linen and 
woolen stuff had to be draped about the hu- 
man form without the assistance of the tailor 
and dressmaker, the fibula was of the first 
importance. Cscar Montélius figures 289 dif- 
ferent forms in the plates of his great work 
on the primitive civilizations of Italy. 

“An early improvement was the substitu- 
tion of a spiral spring for the solid bow of 
the fibula. This was evidently designed to 
enable the folds of thick cloth or linen to 
be pinned together without bending the pin. 
The great bronze fibula of the Poggia alla 


_ Guardia at Vetulonia, now in the Florence 


Museum, is of this type, which continues to 
appear in great numbers and twisted into a 
variety of forms during a certain period, 
after which it disappears and the original 
type again becomes fashionable, ornamented 
in all possible ways with richness and elabo- 
ration, but not varying much in form. 

“Many of the Vetulonian fibulas in the 
Ilorence Museum are worthy of close ob- 
servation. One has a bow of four silver 
filigree ribbons soldered together with dainty 
skill, another has a double granular meander 
along a species of sheath into which the pin 
fits, and a seven-pointed star at the extremi- 
ties. Other fibulas of this shape have the 
sheath decorated with granular and repoussé 
work of archaic animals and meanders, and 
the symbolic design of the two rampant 
beasts with an altar or pillar between them, 
which is common to Mycenaean and Egyp- 
tian, as well as Etruscan ornament. The 
disappearance of the spring-bow fibulas was 
probably due to the evolution of costume; 
with the substitution of fine stuffs and silks 
and fashioned garments, the need for this 
type would pass away. Very tiny and deli- 
cate gold fibulas of the old sort, which are 
imitated as brooches today, take the place 
of the large primitive shapes, or, when the 
large ones are found, they are very costly 
and elaborate and possibly part of a cere- 
monial vestment. 

“A large pin resembling in shape and size 
a modern lady’s hat-pin, found at Vetulonia, 
has a granulated gold head, and was evi- 
dently made to match a fibula of a similar 
pattern found in the same tomb. The gold 
fibula with long sheath, found in the Ber- 
nardina tomb, and now in the Kircherian 
Museum at Rome, has an inscription in 
‘granulata’ all along the sheath.” 
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Frank P. Allen, Dawson, Ga., has 
succeeded in business by Allen & Son. 
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(Continued from Page 25) 


They went on to another room. In the 
doorway Mr. Lehner paused, indicating 
another phase of his business. _ 

“This won’t be so heart-rending to your 
artistic soul,” he said. “These beads here 
are really good pearl beads. We import 
them from Paris, the filled beads that are 
almost like the real thing. You've heard 
of the Delta pearls, of course? 
Well, they have a patent on theirs, 
and our beads have none; but they 
have all the luster of the Delta 
pearls, and at night, for anyone ex- 
cept an expert, it is difficult to tell 
them from the real thing. They 
sell for from twenty-five to three 
hundred and fifty dollars a string, 
according to size and length.” 

Dan drew a string through his fingers, 
was surprised at the warm, almost living 
glow of the tinting. They were beautiful, 
and the girls who strung them worked care- 
fully, discarding any bead less than perfect, 
setting them aside in a receptacle prepared 
for them. Each bead was counted, he 
noticed. He went back to Mr. Lehner’s 
office with a face that was very thought- 
ful. 

The older man knew the signs; he did 
not wait for comment but plunged at once 
into a statement of the matter as he saw it. 

“Your beads,” he said, “are far and 
away more beautiful than those pearls; I 


know that. But, you see, ; 
ment about pearls; and the 
about them, I don’t quite 
that makes them becoming 
women somehow. Those ¢ 
workrooms, now, they near 
have bought a string of ti 
get them at cost; but even: 
expensive. But they know: 
string when they wish to I¢ 
they leave the other beads ¢ 
He laughed, a twinkle ir 
“All this is beside the poit 
To continue about your bes 
what I want; but not being 
pearls are, nor being semip 
like jade or amethysts, sa 
I can see of putting them o 
by the wholesale method ! 
now. I’d take a thousandg 
every week and give you ai 
three years. 
He sat back, watching. & 
in the face of the young mé 
was perplexity. He didn’t lc 
in the business proposition: 
paid any attention to it yet 
concerned him was the arti 
if William Lehner knew me 
believed that he did, your 
the makings of a business 
far more valuable, in Lehn 
than an artist only. He be 
or wrongly, that all gent 
capacity for business. Not 
young Stafford as a genit 





A Striking Example of the Esteem 
in Which Deltah Pearls Are Held 
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Loving Cup Presented to Atlanta’s 
Leading Citizen 





THE accompanying illustration shows the 
handsome loving cup awarded to Asa 
G. Candler by the Gregorian-American as 
Atlanta’s leading citizen. This is the first 
of a series of loving cups to be awarded 
each year to the citizen performing the 
greatest service to Atlanta. The award is 
made by a committee of one member from 
each of the followifg organizations: The 
Chamber of Commerce, the Rotary Club, 

















CANDLER 


LOVING CUP PRESENTED TO A, C., 


the Kiwanis Club, the Civitan Club, the 


Women’s Club, the Presidents’ Club, the 
Advertising Club and the City Council. 
It was awarded this year to Asa G. 


Candler for his gift of $1,250,000 to the new 
Wesley Memorial Hospital, which the com- 
mittee decided was the biggest outstanding 
feat of any citizen in the interest of 
Atlanta’s welfare. The cup was presented 
to Mr. Candler at a banquet at the Piedmont 
Driving Club, in the presence of more than 
00 of his friends and business associates. 
The committee appointed by the Atlanta- 
Georgian to select a cup found a small lov- 


ing cup in the show-case of Maier & 
Berkele’s jewelry store. Sut the cup in 
question was too small, the committee 


wanted a large one. Though there was 
less than a week in which to get the cup 
and have it engraved, Maier & Berkele 
Promised to get a similar and larger cup 
from New York and have it on hand at the 
banquet. 

Accordingly, an order for a larger cup 
of the same model was wired to the Gorham 
Co, of New York, the cup was placed on 

€ next train south, and the waybill and 
rain number wired back to Atlanta. 

From that time until the cup reached 
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Atlanta, its whereabouts was reported by 
wire at every change. It reached Maier & 
Berkele three days before the banquet, and 
the shop worked on it day and night, putting 
on the finishing touches and engraving it 
the afternoon before its presentation. 








Exports of Swiss Watches to the United 
States in 1921 and 1922 


Wasuincton, D. C., Feb. 14.—Declared 
exports from Geneva to the United States 
in 1922 declined to a total of $2,337,252 
from $14,297,273 in 1921. Gold shipments 
in 1921, however, were $11,958,961 greater 
than last year, according to a report from 
Consul L. W. Haskell. 

More than half the valuation of the ex- 
ports to this country was in watches and 
parts of watches. Watch movements com- 
prised the largest value, totaling $904,710. 
The quantities and values of watches, 
jewelry, etc., exported to the United States 
was as follows: 
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grade optical goods. The imports consist 
principally of high grade optical instruments 
for scientific purposes and of spectacle 
frames and mountings. America is fairly 
strong in the market, but Germany with 
active and efficient representation is making 
a strong bid to recover the lead she lost 
during the war. American styles are well 
adapted to the market although the sizes 
are apt to run somewhat smaller. As in 
China eyeglass mountings and chains have 
practically no market, due to the low bridge 
of the Japanese nose. 





Old Silver Show at Stockholm 


N a recent issue the Deutsche Gold- 

schmiede-Zeitung says the Norwegian 
Museum in Stockholm recently held an ex- 
position of old silver. It consisted chiefly 
of table services and candlesticks, together 
with some guild tankards. All objects car- 
ried hallmarks, showing their Swedish 











origin. The oldest, bearing the date-mark 
1922 1921 
ae. - _" 
Quantities Values Quantities Values 
35,829 $241,809.64 43,901 $407,903.93 
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1,689.84 1,199.95 201.74 2,203.66 
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Nearsightedness of High Chinese Officials 
Creates Large Market for American 
Spectacles 


China represents a large potential field 
for optical goods says Trade Commissioner 
Lansing W. Hoyt in a report to the De- 
partment of Commerce, owing to the fact 
that a large proportion of the upper classes 
suffer from myopia. For the past three 
years America has held first place in the 
Chinese optical goods markets, though un- 
fortunately exact figures of American 
optical goods imports can not be given 
because optical goods come under the gen- 
eral heading of “scientific apparatus.” 

As Shanghai is the great distributing 
center of China, the best method to follow 
is to enter into agency arrangements with 
an importer in that city. So far as the type 
of goods is concerned, it is a well known 
fact that the Chinese prefer spectacles to 
eyeglasses. This is because the Chinese 
generally have a flat bridged nose. Celluloid 
frames seem more in vogue than gold and 
silver, though there is a good demand for 
all there. 

HIGH GRADE OPTICAL INSTRUMENTS IN JAPAN 


Local manufacture satisfies a considerable 
part of the demand in Japan for lower 


1558, was a lovely rather shallow bow! with 
the engraved coat-of-arms of the Bonde 
and Krumme families. Few of the larger 
Swedish objects of the period of Karl XI 
are extant, still fewer bear dates. Of such 
are a spoon of a 1590 Stockholm master 
and a beautiful baptismal basin of Queen 
Christina (belonging to the King) from 
the first half of the XVII century. From 
the Carolinian period (end of the XVIT 
century) numerous objects have come down 
to us; in rich baroque style are bowls, 
dishes, basins and ewers, decorated freely 
with bunches of grapes, fruits, ivy, mytho- 
logical figure scenes. 

For composition and technique Henning 
Petri, a master of Nyk6ping in the year 
1700, carries the prize. A flat bowl, of 
1703, by Johan Schenck of Stockholm, has 
a silver horseshoe hammered on its bottom. 
An inscription, partly in Latin, partly in 
Swedish, tells that the horseshoe is one of 
those that the horse of King Karl II threw 
off in the coronation ceremony in 1697. 

The XVIII century was well represented 
in all the period styles: the State silver 


services (mighty terrines, sarcophagi, etc.) 
remarkable more for weight and pomp than 
refined workmanship. They graced the royal 
table of Gustav III. 
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HE test of every business 
is its ability to retain its 
customers year after year. 


Our values and helpful co- 


operation have enabled us to 
do this. 


ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 


New York - 170 Broadway 


CHICAGO LONDON AMSTERDAM 
31 North State St. Audrey House, Ely Place 6 Tulp Straat 
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CROOKS ADMIT GUILT 





Men Arrested by Canton, O., Police Believed 
to Be Responsible for Many Jewelry 
Store Robberies 
Canton. O., Feb. 14.—With the arrest 
this week of Jack McManus and Herbert 
Klein, the police of Canton believe they 
have put 


an end to a series of jewelry store 


THE 


JEWELERS’ 


throw a brick into the street. Pretending 
he did not see the act, Goshorn walked past 
the men and when they entered a restaurant, 
he followed them and placed them under 
arrest. 

Bertillon Officer Clarke, of the Canton 
police department, said the men confessed 
later to having been implicated in no less 
than five similar jobs, all jewelry stores in 














HERBERT KLEIN, ONE OF THE PAIR ARRESTED IN CANTON, O. 


burglaries. McManus and Klein, the for- 
mer charged with burglary and larceny and 
the later with possessing burglars’ tools, 
pleaded guilty when arraigned Friday 
before Criminal Judge Bowman and were 
-held to the common pleas court. McManus 
in $10,000 bail and Klein in $5,000 bail. 
McManus, according to police recently 
confessed to shattering a display window 


Canton, where loot was obtained by shat- 
tering the display window with a brick. 








Wm. Walcott, Pioneer Jeweler of Toledo, O., 
Passes Away in His Eighty-fifth Year 
Torevo, O., Feb. 14.—William Walcott, a 

pioneer jeweler of this city who retired some 

time ago, died Feb. 8 at his home, 2820 Col- 














JOHN R. MOCSE, ALIAS “JOHN MCMANUS,” THE OTHER JEWELRY STORE THIEF 
ARRESTED BY CANTON POLICE 


of J. J. Pfouts jewelry store, 328 Cleveland 
Ave. N. W., and stealing jewelry valued 
at $881. Klein had a screw driver and 
some other tools with which police said 
he admitted contemplating burglary. 
McManus, who hails from Indiana, and 
Klein, from Louisville, O., were arrested 
last week by Patrolmen Goshorn and Moore 
of the Canton force and were booked on 
suspicion. Goshorn reported that while he 
was walking on his beat he saw 
McManus, who was walking with Klein, 


lingwood Ave., here, at the age of 84 years. 

3orn in Williamsburg, Pa., Mr. Walcott 
came to Toledo at the age of 17 years. He 
engaged in the jewelry business with his 
brother-in-law, the late H. T. Cook. After 
Mr. Cook’s death Mr. Walcott continued the 
business for 28 years, at the end of which 
time he retired to specialize in diamonds, 
watches and silverware. 

Mr. Walcott is survived by his widow, who 
is a cousin of the late Rev. Henry Ward 
Beecher and the late Harriet Beecher Stowe. 
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GIVEN FOUR YEARS’ SENTENCE 


William Martin, Former North Milwaukee 
Jeweler Sent to Workhouse on a 
Charge of Stealing Diamonds 
Valued at $5,000 


MILWAUKEE, Wis., Feb. 17.—Four years 
in the house of correction was the sentence 
imposed by Municipal Judge Backus on 
William Martin, former jeweler at North 
Milwaukee, who was charged with stealing 
$5,000 worth of diamonds from David 
Goldman, downtown jeweler and his former 
employer. 

Martin was engaged in the jewelry busi- 
ness at North Milwaukee and became in- 
volved in difficulties with Milwaukee banks 
when he “washed” several checks to boost 
up his account. Shortly after an involuntary 
petition in bankruptcy was filed against him 
and schedules were filed in November, 1921. 
When Martin was tried on the check charge, 
David Goldman, his former employer, 
appeared and asked clemency for him. 
Martin was placed on probation for two 
years and later returned to the employ of 
Goldman who was willing to give him a 
chance. Several friends helped Martin 
raise funds to pay up his debts. 

Last October Martin was arrested on the 
charge of having stolen $5,000 worth of 
diamonds from Goldman. He was accused 
of taking the stones from rings and throw- 
ing the settings in the river. A downtown 
jeweler was named in the case on charge 
of having received stolen property but was 
exonerated in court. Just what prompted 
Martin to go wrong has puzzled his 
acquaintances. His habits were known to 
be exemplary, he neither smoked or drank, 
and kept good company. He was ostensibly 
deeply rcligious and his silence deepened 
the mystery. Due to the fact that he sold 
the stolen diamonds for about 50 per cent. 
and less of their value indicated that he 
needed money badly. The jeweler who had 
been charged with receiving stolen property 
but was found not to have been connected 
with the case, was one of those who had 
loaned Martin money to get back on his 
feet after his first trouble. 








Modern Jewelry Co. Brings Suit to Recover 
on Lloyds Policy When Claim to Re- 
cover for Loss by Robbery Is Refused 


The Modern Jewelry Co., of 41 Maiden 
Lane, filed suit in the New York Supreme 
Court on Wednesday last, against Arthur 
Lloyds Sturge, president of the Under- 
writers of Lloyds, London, to recover on a 
policy for $15,000 covering the plaintiff's 
stock of preciius stones and other jewelry. 

It is alleged that on Aug. 10 last, the 
plaintiff had a stock of $20,000 on hand and 
that armed bandits entered the store and 
took everything. The insurance company 
has refused to pay the claim. Justice Bijur 
signed an order for the service of the papers 
on the insurance company by mailing them 
to London. 








Brill & Stier, Beloit, Wis., have dissolved 
partnership. John M. Stier continues the 
business at 344 E. Grand Ave. Henry M. 
Brill will open a new jewelry store at 316 
State St. 
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MICHAEL DREICER’S ESTATE 


Appraisal Filed in Surrogate’s Court Places 
New Value at $1,913,408; Relatives and 
Associates to Get Stock Instead of Cash 

—His Great Value to the Business 
Emphasized by Appraiser 


An appraisal of the estate of Michael 
Dreicer, head of Dreicer & Co., Inc., the 
well-known Fifth Ave., New York, jewelry 
house, who died July 26, 1921, was filed on 
Wednesday, in the Surrogate’s Court, New 
York. It shows that the total estate was 
$2,779,193 and the net estate was $1,913,408. 
Among the deductions were $628,052 for 
debts, which included $470,312 owed to 
Dreicer & Co., Inc., on an open account, 
$180 for administration expenses, and 
$54,314 commissions for the executors. 

Mr. Dreicer’s will left cash bequests to 
relatives and associates, but his will gave 
his executors permission to pay the be- 
quests in stock of Dreicer & Co. at the par 
value of the stock. Mrs. Maisie Dreicer, 
the widow, filed an affidavit stating that 
she elected to pay the bequests in stock, with 
the result that Frances Davidson, sister, 
who got a bequest of $100,000, received 
1000 shares of stock appraised at $57,850, 
while similar bequests were made to Mary 
Dreicer and Regina Sternbach, sisters. 
Walter Lazar and Louis S. Davidson, 
nephews, got 50 shares of stock, valued at 
$2892, while Minnie A. Morgan, who in- 
herited $20,000 for “faithful services” got 
200 shares of stock appraised at $11,570. 

Mr. Dreicer gave a life interest in 5,000 
shares of stock to his mother, Gitel Dreicer, 
and his widow got the following bequests: 
All personal effects except art objects be- 
queathed to the Metropolitan Museum, 
$48,039; a life interest in 1046 Fifth Ave., 
$49,608; a life interest in the country place 
Deepdale at Great Neck, L. I., $39,397 and 
a life interest in half the residuary estate, 
$448,772. Mr. Dreicer gave a set of pearl 
studs worth $500 to his friend, Louis V. 
Bell, and $10,000 each to Mt. Sinai, St. 
Luke’s and Presbyterian Hospitals and 
Montefiore Home. The remainder of the 
estate went to the two sons, James and 
Donald Dreicer. 

The value of the collection of art consist- 
ing of paintings and tapestry, was fixed at 
$544,925. Mr. Dreicer directed that the 
Metropolitan Museum of Art to which he 
left the collection, should exhibit it in a 
special room, and label the collection to 
show the donor, and an agreement made 
by the estate with the trustees of the 
museum shows that while there is no room 
for the collection at present, it is expected 
to give it place in the south wing in which 
the Altman collection is housed. The ap- 
praiser declined, however, to exempt the 
art from a tax. 

Mr. Dreicer owned real estate appraised 
at $374,744. He bought Deepdale from 
W. K. Vanderbilt, Jr., and it was appraised 
at $140,000, but Mr. Vanderbilt holds a 
mortgage for $100,000. The Dreicer home 
at 1046 Fifth Ave. was appraised at 
$150,000, but it is mortgaged for $100,000. 
A half interest in 436 Fifth Ave. was valued 
at $612,500, but there is a mortgage of 
$650,000 on the property. 

Mr. Dreicer’s personal effects other than 
'§ art collection, but including his house- 
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hold furnishings and wines were appraised 
at $74,024. He had personal jewelry worth 
$700 and clothing worth $750. He owned 
stocks worth $1,634,808, of which 16,793 
shares of Dreicer & Co., Inc., preferred 
stock, were appraised at $971,475. No value 
was found for $18,973 shares of common 
stock. He owned 2,233 shares of the 
Dreicer Realty Co., valued at $346,360; 
1,800 shares of Parish Watson & Co.,, 
dealers in porcelains, worth $68,886, and 117 
shares of Bigalke & Eckert Co., dealers in 
watch cases and movements valued at $9,045. 

The balance sheet of Dreicer & Co., Inc., 
for July 31, 1921, showed assets having a 
book value of $10,179,617 and a market 
value of $5,301,902. The inventory had a 
book value of $5,655,134, but the value was 
fixed by Thomas J. Bannon, who appraised 
the property for the estate at $2,827,567. 
The good will was carried on the books at 
$2,000,000, but Mr. Bannon fixed it at 
$530,902. The building at 560 Fifth Ave. 
was carried at $592,339, but Mr. Bannon 
valued it at only $50,000 because the lease- 
hold has only six years longer to run. The 
other items of the assets included $213,581 
cash; $1,512,310 accounts receivable ; $69,889 
notes receivable; $28,700 securities and 
factory equipment $3,750. The corporation 
carried the Baptist Church property adjoin- 
ing the store at $103,912, but the equity was 
oniy $66,000. The liabilities were fixed at 
$3,161,294 which included $1,050,000 notes 
receivable; $459,215 due banks; $1,532,079 
accounts payable and $120,000 first pre- 
ferred stock. The net worth was estimated 
at $2,140,608. 

Mr. Bannon said that the total second 
preferred stock issue was 37,000 shares, and 
that the issue of $2,860,000 of common stock 
was of no value. He stated that more than 
50 per cent. of the inventory referred to 
consisted of manufactured and unmanufac- 
tured jewelry. His affidavit states: 

“At the date of the statement, as the 
deponent is informed and believes, this 
business as well as other similar businesses 
suffered its worst experience since its 
organization.” 

Mr. Bannon said that for this reason he 
believed that a 50 per cent. reduction as a 
fair value of the stock from the inventory 
value, was justified. 

In explaining why he believed a reduction 
from $2,000,000 to $530,104 as the value of 
the good will was justified, Mr. Bannon 
said: 

“After a conference with the surviving 
officers of the corporation the deponent 
ascertained that the loss of decedent’s serv- 
ices will be reflected in the profits of the 
corporation, as it was practically a one-man 
concern. The rare ability of the decedent 
in purchasing pearls particularly established 
for the corporation a reputation in the 
trade. The loss of his services has been 
reflected in the profits for the year ending 
Jan. 31, 1922, which shows an operating 
deficit of $950,117, partly predicated on the 
shrinkage of inventory values. His place 
in the corporation has been taken by his 
former secretary and by one of the other 
officers of the corporation, neither of whom 
purchased pearls or precious stones to any 
considerable extent.” 

The profits of the corporation for the 
four years before Mr. Dreicer’s death were: 
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1918, $528,447 ; 1919, $335,465; 1920, $1,232,- 
312, and 1921, $148,950. Mr. Bannon stated 
that it would be unjust to include the actual 
profits for 1920 in estimating the value of 
the good will because they were abnormal, 
so he used the same figures as for 1919. He 
said: 

“The absolutely abnormal profits of 1920 
were caused by the extensive purchasing of 
jewelry and other luxuries during the war 
period and the general advance in business, 
and the spending fever that attended the 
termination of the war.” 

Mr. Bannon said that although Mr. 
Dreicer drew only $25,000 a year salary he 
was worth at least $150,000, because he was 
the practical head of the whole business and 
the actual head of the wholesale depart- 
ment, which did 52 per cent. of the business 
of the corporation before he died, but since 
that time it has dropped to 154 per cent. 
and is diminishing further. He said; that 
Mr. Dreicer refused to take more. than 
$25,000 because his fellow stockholders were 
employes. 

The gross income of Dreicer & Co. is 
stated to have been the following: 1919, 
$1,130,465; 1920, $2,430,644, and 1921, 
$1,028,222. 

Mr. Dreicer’s stockholdings, valued at 
$1,634,808, included 117 shares of Bigalke 
& Eckert Co., watch movements and cases, 
worth $9,045, which showed the following: 
1918, $26,008 profit; 1919, $18,753 profit; and 
1921, $2,928 loss. 











New York Court Issues Injunction Against 
Infringement of Trade Name in Suit 
Between Clock Dealers 


Justice Giegerich, of the New York 
Supreme Court, on Wednesday last, granted 
an injunction in a suit of Eugene Garay, 
trading as the “Swiss Clock Co.” at 85 
Barclay St., New York, against Gustave 
G. Berger and Elsie Wenger, conducting 
the “Berger Swiss Clock & Novelty Co.” at 
71 Barclay St. The defendants are re- 
strained from using the words “Swiss 
Clock Co.” in any part of their trade name 
or title, and also a placard reading, “Under 
the personal management of the proprietor 
and originator of the old Swiss Clock Co.” 
The court refused an injunction restraining 
the defendants from interfering with the 
plaintiff’s employes on the ground that 
there is no proof of such interference. 

Justice Giegerich said in his opinion that 
on Feb. 4, 1921, Garay bought from Berger 
the Swiss clock business he had conducted 
for more than 20 years at 85 Barclay St., 
with the good will and name of the busi- 
ness. The defendant, Elsie Wenger, had 
been employed by both Garay and Berger. 
The court said that the action of the 
defendants in opening a store on the same 
street with the plaintiff was calculated to 
deprive the plaintiff of the good will he had 
bought. 








The will of Edward J. Mix, Albany, 
N. Y., jeweler, who died Jan. 29, names 
Melvin T. Bender executor, and directs that 
the personal property which amounts to 
“more than $5,000” be given to the widow, 
Mrs. Loretta H. Mix, of 179 Hamilton 
St., the sole legatee. 
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Novelties Seen In New York 





Weekly Fashion Notes on Gowns’ and Jewels 
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Jewels for the Charity Balls and the Opera 
with the late months of the Winter it 
is found that some of the finest jewels 
of the year are those worn by society folk 
at charity balls and the opera. The amateur 
plays also bring out some wondrous jewels, 
and they are well worth watching. 

This year the young matrons have been 
noted for their remarkable display of jewelry, 
and the dowagers as usual have their own 
typical jewels. The younger folk too have 
taken to jewels, and the men wear gems in 
their evening sets, with greater joy than 
ever. 

The style and material of the gowns worn 
this Winter also help in the choosing of this 
splendid display of jewelry. The materials, 
gorgeous in themselves, have encouraged the 
use of the finest jewels, and their long grace- 
ful lines has made long pearl necklaces and 
high-standing tiaras perfect with their out- 
line. It always follows that when gowns 
are as handsome as they are this year and 
are growing to be still more handsome, that 
jewels follow suit and become just as elabo- 
rate. Both the very high and the very low 
decollete favor jewels, and the lace gown 
makes a background that is_ perfection. 
These lace gowns are used more this year 
than ever before, both in tinted laces and in 
cream colored laces with chiffon. 

And oh, the glory in the color contrast! 
Particularly where jewels and gown are 
chosen to bring out the best of the colors 
in both. The yellows with their brown tint, 
and the gold and silver in plain solid grounds 
or appliqued over plain material, the black 
with stitches of silver thread or gold and 
colors running through them, or in velvet 
in black or velvet in blue, remarkable blues 
both light and dark, all of these have done 
their bit toward bringing out the best of 
the beautiful colors in gems and semi- 
precious stones. In the yellows both the 
orange and the citron shades are being used 
for evening gowns and you will see they 
will continue during the Spring. 

There are emeralds and sapphires galore 
among the handsome new platinum jewels. 
The gem stones have been used in greater 
abundance than for many years past, and 
pearls, well it is a matter of pearls, pearls, 
pearls with every costume sooner or later, 
with the colored gems merely as contrast. 
The colored gems, emeralds, sapphires, 
rubies, amethysts and topazes are used as 
single pendants for necklaces, in finger rings 
or in lines of color for bracelets or hair 
omaments. The pearls are used in ropes 
or small necklaces worn tight around the 
neck, for pendant bracelets wound around 
the arm and dangling with tassels, or for 
tattings or hair ornaments in bands and 
tasselated effects. 

The jewels themselves comprise all of 
the category of the known pieces; hair orna- 
ments, earrings, brooches, bracelets and 

dsome finger rings are to be seen among 

new jewels. In the illustration a group 
of these jewels is shown as they were worn 
a young society matron at the opera. 


The hair ornament is an up-standing fillet 
topped with emeralds and with small dia- 
monds tipping pearls all the way around the 
head. The earrings and the tassels of the 
elaborate bracelet are formed of pearls with 
emeralds as a finishing touch three in a 
row below, with diamonds topping the 
tassels and making the greater part of the 
bracelet. A row of gems makes a band 
over the shoulder and a handsome brooch 
is worn to join this shoulder band with the 
hanging drapery at the back of the gown on 
either side. The hand as you will see is 
gem covered with one of those jewels over 
the back of the hand fastened by a brace- 














LATE WINTER EVENING JEWELRY 


let and by two matching finger rings. The 
small fan also is gemmed; the sticks on 
either side hold three emeralds and the base 
of the fan itself is dotted with very small 
pearls and diamonds. 

THE RAMBLER, 








Creditors of Adolph F. Weisgerber, Newark, 
N. J., File Involuntary Bankruptcy 
Petition Against Him 


TRENTON, N. J., Feb. 15.—A petition in 
bankruptcy has been filed in the Federal 
Court against Adolph F. Weisgerber, a 
jeweler, operating from 247 New Jersey 
Railroad Ave., Newark. The petitioners 
and their claims are R. A. Breidenbach, 
Inc., $1,329.97; Herman Weisman, $376.80, 
and L. Le Long & Bro., $280. 

The alleged bankrupt is charged with 
making preferential payments of about $500 
to certain creditors, and also allowing, it is 
alleged, preferences through legal proceed- 
ings. 

Weisgerber has consented to adjudication, 
and the court has referred the petition to 
Charles M. Mason, a referee in bankruptcy, 
for a hearing at New Brunswick on Feb. 28. 
Furst & Furst, of Newark, are the attorneys 
for the petitioners. 
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HONOR R. G. MONROE 





Directors of American Jewelers’ Protective 
Association Present Retiring President 
with Engrossed Resolutions 


Rolland G. Monroe, for many years presi- 
dent of the American Jewelers’. Protective 
Association, who resigned from that position 
last month, was signally honored Wednesday 
last at a luncheon given to him by the di- 
rectors of the organization at the Railroad 
Club, 30 Church St., New York. 

During the course of the luncheon Mr. 
Monroe’s fellow directors paid high tribute 
to him for the work he had done and then 
Meyer D. Rothschild, who succeeded him as 
president of the organization, made a short 
address, presenting to Mr. Monroe on behalf 
of the directors, a magnificently engrossed 
and handsome bound set of resolutions testi- 
fying to their appreciation of his work in the 
association, which resolutions had been 
passed at the annual meeting of the associa- 
tion held Jan. 24. 

The resolutions, which were illuminated 
and a fine specimen of the art of the en- 
grosser, read as follows: 


“Whereas at the annual meeting of 
the American Jewelers’ Protective As- 
sociation, held on Jan. 24, 1923, the sec: 
retary presented a letter from Rolland 
G. Monroe, in which Mr. Monroe re- 
signed the presidency of the association; 
and 

“Whereas the meeting coupled the ac- 
ceptance of such resignation with in- 
structions to the board of directors to 
prepare suitable resolutions of apprecia- 
tion and regret to be spread on the min- 
utes of the association; and 

“Whereas the meeting further in- 
structed the directors to have such reso- 
lutions suitably engrossed and presented 
to Mr. Monroe; now, therefore, be it 

“Resolved, that the American Jewel- 
ers’ Protective Association is under last- 
ing obligations to Rolland G. Monroe 
for the efficient and painstaking services 
which he, as president, rendered to the 
association, and to the entire jewelry 
industry during the past five years. Be 
it further 

“Resolved, that the officers and direc- 
tors of the American Jewelers’ Protec- 
tive Association welcome this opportu- 
nity to express their personal regret at 
the resignation of Rolland G. Monroe 
and to attest their high appreciation of 
him as a co-worker and a leader in our 
industry.” 

Mr. Monroe made a suitable response ex- 
plaining his deep appreciation of the gift. 
Among the directors present at the presenta- 
tion besides President Rothschild and Mr. 
Monroe were Lee Reichman, George White- 
head, Lawrence Frank, Arthur Lorsch, Si- 
mon Sichel, Louis Kahn, Walter P. Mc- 
Teigue and Marcus Van Wezel. 








Harry and Samuel Gerson, installment 
jewelers, doing business as Harry Gerson 
& Bro., Detroit, Mich., have incorporated 
their business under the name of the Gerson 
Jewelry Co., with the following officers: 
Harry Gerson, president; H. B. Levy, vice- 
president, and Samuel Gerson, secretary 
and treasurer. 
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ENGRAVED WEDDING RINGS 


in Platinum or in Gold 


Our “No. 3” pattern illustrated is ever gaining in popularity, because of 
the dignity of its design and the beautifully executed carving. 

Wheeler Wedding Rings are considered as standard among the better 
jewelers the country over. Our regular customers tell us no better rings 
ever come into their stores at any price; and our rings give you highest value 
at moderate cost. 


These characteristics—absolutely seamless construction, perfect and last- 
ing finish, strictly hand carved designs—cannot escape the notice of the vigi- 
lant jeweler who wants his customers to have only the best. He compares 
} our rings with the ordinary kind and understands what Quality means. 
| Wheeler quality always wins. 





ESTABLISHED 1852 


This Trade Mark on a H is your Guarantee 


Wedding Ring of Quality and Satisfaction 


TRADE MARK 
REGISTERED 


HAYDEN W. WHEELER & CO.,, Inc. 
Office and Factory: 58 West 40th Street, New York 


Telephone Longacre 7300 
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What Became of the Fake Jewelry Auctions in Louisville? 








The Better Business Bureau, in Co-operation with the Detective Department, 
Effects Successful Clean-up. 








=— 

LovisviLie, Ky., Feb. 14.—Possibly one of 
the most effective pieces of work accom- 
plished by the Better Business Bureau of 
Louisville in some months was the thorough 
clean-up which the city received immediately 
before Christmas—the object being the elim- 
ination of what the Bureau insisted were 
fraudulent auction sales. 

Realizing that the primary purpose of 
these “outfits” was to secure the money of 
the unsuspecting and unsophisticated Christ- 
mas shopper during the holiday season, the 
campaign was timed so as to break imme- 
diately after the first of December and im- 
mediately before the usual Christmas shop- 
ping season. 

Four methods were pursued in accomplish- 
ing the results obtained : 

j—Intensive investigation by the 

reau’s investigational department. 
2—Close co-operation with the City’s De- 

tective and Legal Department. 
3—Publicity. 

4—Prosecution, 

Starting about Oct. 15, investigators for 
the Better Business Bureau were instructed 
to systematically “stand in” on the auction 
sales then being conducted in the city. They 
were instructed to buy articles where mis- 
representations were made and to report any 
“by bidding,” fraudulent sales practices, etc. 
From time to time during the period of Oct. 
15 to Dec. 1, the Bureau’s investigators 
made affidavits in the office of the Bureau 
as to what was going on in these sales. 

One has only to read the records of their 
findings to realize the crookedness of these 
so-called “auction” places. Beyond a shadow 
of a doubt, the man or woman who stepped 
into one of these places had absolutely no 
chance whatever to buy anything “at 
auction.” 

There was a designed system of starting 
tach article above its cost and of forcing a 
person to buy, whether they wanted to or 
not, either by coercion or intimidation. 

When the Bureau started its investigation 
there were five auction sales operating in the 
tity, located as follows: 

Fourth and Chestnut Sts.—Embroidery 

auction, 

Fifth and Market Sts.—Jewelry auction. 

722 W. Market Sts—Jewelry auction. 

First and Jefferson Sts.—Jewelry auc- 

tion, 

308 W. Jefferson St—Jewelry auction. 
in speaking of this campaign, H. W. 
Rich, manager of the Better Business 
Bureau, said : 


Bu- 


“The campaign opened with the arrest of 

Jake Appel, of 722 W. Market St., who 
sold Henry Stinson, colored, of 1007 W. 
Walnut St, a watch and ring under the 
presentations that the watch was a ‘stand- 
ard railroad watch,” a ‘21 jewel watch,’ 
and had a ‘25-year guaranteed solid-gold 
‘se’ Representations concerning the ring 
Pig it was a ‘solid-gold diamond-cluster 
rf g. 


Investigation disclosed that the watch 





could not possibly pass a railroad inspection 
on any road; that it was not a ‘21 jewel’ 
watch as recognized by reputable jewelers, 
or the general public; and that the case was 
simply a dipped case which could not pos- 
sibly wear longer than six months or a year. 
The ring, of course, was simply a glass-set, 
gold-dipped ring of the 25-cent variety. 

“Another remarkable thing about the 
watch was that on the inside of the case, in 
the back of the watch, there were stamped 
three things—the name “Monitor”; the 
serial number; and the words ‘guaranteed 
25 years.’ Microscopic examination dis- 
closed that the first two had evidently been 
stamped on the base of the case before it 
had been dipped, whereas, it was evident 
that the words ‘guaranteed 25 years’ had 
been stamped in the case after the case had 
been dipped. 

“This fact was further accentuated by 
obvious abrasions on the exterior of the 
case immediately opposite and evidently 
caused by the force of the steel die used to 
put in these words. A very logical deduc- 
tion would bring us to the conclusion that 
the words ‘guaranteed 25 years’ had been 
stamped in the case by someone else beside 
the manufacturer for the purpose of mislead- 
ing the public. 

“The Bureau released to the newspapers 
its findings, which, coupled with the arrest 
of Appel, gave these concerns a generous 
dose of publicity. Appel quit business a few 
days later; the auction at 5th and Market 
had already quit, as had the embroidery 
auction at 4th and Chestnut. The auction 
at Ist and Jefferson was so_ insignificant 
that very little attention was paid to it. (It 
is now out of business.) 

“This left one auction sale to handle—the 
one at 308 W. Jefferson, operated by a cer- 
tain Harry G. Goldstein and a man named 
Needleman, the auctioneer being named H. 
Weinberg. 

“A few days later Weinberg was arrested 
after having sold to William Snedeker, of 
926 W. Jefferson St., a watch which was 
identical with that sold by Appel. The 
representations in the Weinberg case were 
practically similar to those in the Appel 
case. Additional publicity was given to this 
case and from then on investigators from 
the Bureau and the City’s Detective Depart- 
ment covered this place continuously during 
the holiday season. 

“From our observations and those of the 
City’s Detective Department, very little busi- 
ness was done during the Christmas holidays 
at 308 W. Jefferson St. This is further 
accentuated by the fact that the day after 
Christmas a fire affected a fitting climax to 
this remaining survivor. 

“Appel. has been indicted by the Grand 
Jury for ‘obtaining money under false pre- 
tenses’ and Weinberg’s case in the Police 
Court is being held in abeyance upon his 
statement to Judge Dailey, through his at- 
torney, that he will discontinue the auction 
business entirely. 
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“Today, Louisville is one of the few large 
cities of the country that has absolutely no 
fake auction sales whatever. 

“We owe a debt of gratitude to Capt. 
E. A. Larkin, Chief of Detectives, and his 
department; to the City’s Legal Department 
—Mr. Baskett, Mr. Otte, Mr. Conklin and 
Mr. Dietzman; and to the untiring efforts 
of our own counsel, John H. Chandler.” 








GET JEWELRY WORTH $3,000 





Burglars Break Into Three Syracuse, N. Y., 
Stores and Escape the Police 


Syracuse, N. Y., Feb. 15.—Burglars got 
away with $3,000 worth of jewelry from 
the Reliable Furniture & Jewelry Co., 715 
N. Salina St., in one of three burglaries 
reported to the police today. 

Entrance was gained in each case by 
forcing a window. Police believe all three 
burglaries were accomplished by the same 
gang. The burglars got into the jewelry 
store through a rear window. <A _ show 
case was opened in the rear of the store 
and all the contents except four pairs of 
earrings taken. The case contained gold 
watches, rings, brooches, pins, earrings, and 
bracelets. Then the burglars went through 
the entire establishment, taking other 
articles. 

Detectives said that an attempt was made 
to open a store safe containing $10,000 
worth of diamonds, and a large sum of 
money. Police believe the burglars were 
frightened away before they could complete 
the job. 

Morris G. Canton, owner of the store, 
said that the exact loss would not be known 
until an inventory had been taken. 

The other places entered were Kieffer 
Bros., Inc., hardware dealers, and E.. C. 
Stearns & Co., foundry. 








Chicago Jewelry House Goes Out of Busi- 
ness After a Career of Sixty-four Years 


Cuicaco, Feb. 19.—One of the oldest re- 
tail jewelry stores in the country closed the 
doors for the last time today when Hyman 
& Co., on E. Washington St., ceased to exist. 
The process of liquidating the business has 
been in progress for several months and an 
auction sale conducted by Levy & Marks for 
six weeks completed the work. 

The business was established in 1859 by 
Wendall & Hyman.. In 1874 S. Hyman 
purchased the interest of Mr. Wendell and 
operated as S. Hyman & Co., for four years. 
Maurice H. Berg then became associated in 
the business which operated as Hyman & 
Berg, until 1913. S. Hyman died in 1910 
and was succeeded by his son Harry Hy- 
man who was associated with the store for 
many years before. In 1913 Mr. Berg with- 
drew from the partnership and Harry Hy- 
man continued the business again as Hy- 
man & Co. 

lor the past four years the business has 
been on E. Washington St., but previous to 
that was on the corner of State and Wash- 
ington Sts. for more than 26 years. 

Mr. Hyman states that he has no plans 
for the immediate future. He feels that 
after 44 years of constant devotion and 
service to one business he should have a 
vacation. 
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South Carolina Convention a Big Success 








Banquet on Saturday Night, Feb. 10, Closing Feature of Gathering of State 
Retail Jewelers—President and Field Secretary of 
A. N. R. J. A. Attend Conclave 

















CotumBIA, S. C., Feb. 14.—The fourth 
annual convention of the South Carolina 
Retail Jewelers’ Association held last Fri- 
day and Saturday at the Jefferson Hotel in 
Columbia, as reported in THE JEWELERS’ 
CircuLar on Feb. 14, came to a brilliant 
close with a banquet at which Edward H 
Hufnagel, president of the American Na- 
tional Retail Jewelers’ Association, and Dr. 
Mark L. Carlisle, D.D., of New York, 
delivered addresses. 

The convention opened Friday morning 
and after considerable routine business was 
transacted, proceeded into the election of 
officers for the ensuing year. W. R. Hale, 
of Greenville, was elected president to 
succeed W. E. Avery, of Columbia, who 
headed the organization through the past 
12 months. H. E. Russow was elected 
first vice-president; G. C. Cooper, of 
Sumter, second vice-president; and W. 
Porter Cart, of Charleston, secretary and 
treasurer. 

The executive committee will consist of 
the following personnel: Gus Sylvan, 
Columbia; S. R. Tribble, Anderson; A. T. 
Vaughn, Greenville; H. K. Thayer, Green- 
wood; and S. I. Sulzbacker, Florence. 

Among the addresses delivered during the 
convention was one by Walter H. Mellor, 
Michigan City, Ind., field secretary of the 
national association. Of paramount interest 
at that session was the unanimous high 
regard that was expressed for the code of 
ethics which was adopted at the national 
convention last August in Cincinnati and 
which was again contirmed by the State 
Association. 

Through the co-operation of President 
Hufnagel, the entire jewelry trade in the 
State will be supplied with copies of the 
code in attractive form. Mr. Hufnagel 
was also one of the speakers at the conven- 








Photo By J. A. Sargeant 


tion. Through the course of the address 
by the national president, he said that the 
South Carolina convention was one of the 
best that had ever been held in a southern 
State. Delegates to the convention came 
from every principal city and town in the 











HALE, PRESIDENT-ELECT 


WwW. R. 


State and each expressed a manifest interest, 
not only in the State association but in the 
national organization. 

At the banquet Saturday night, the “shop 
talk” which predominated the business 


sessions of the convention, was dispensed 
with, the delegates and their guests each 
assembling around the festive board for a 
joyous time. 


In no small measure did Mr. 
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Hufnagel, national president, contribyte to 
the occasion. Not only did Mr. Hufnage| 
deliver an address at the banquet but dy. 
ing the execution cf a musical program, fy 
sang a number of solos. 

Delivering his address on “The Jewelers 
as Citizens,” President Hufnagel made ay 
eloquent ard inspiring appeal that th 
jewelers give service, first to others an4 
then to themselves. 

sy service, Mr. Hufnagel said that he 
meant jewelers should align  themselyes 
with whatever organizations would place 
them in the position in their communities 
to command the respect and admiration of 
every citizen. Enlisting in Chambers of 
Commerce, becoming active heads of boys’ 
movements, affiliation with religious, so¢jal 
and civic organizations, Mr. Hufnagel said 
were wise and beneficial things to do, 

Speaking along quite different lines, Dr. 
Mark L. Carlisle addressed the assembly 
on “Jewelers, Leaders in Art, Science 
Civilization and Religious Endeavor.” The 
subject was ably executed by the dis 
tinguished speaker from the metropolis of 
America. Dr. Carlisle spoke of the dog 
relationship of the jewelers’ craft with the 
various steps that have been made in 
history. 

“The jewelers’ craft,” Dr. Carlisle said, 
“is ancient and honorable.” Throughout the 
Bible we find passages relating to “jewels.” 
Dr. Carlisle said that jewelry was wom 
even before clothes were worn, and through 
the ages the jeweler became a caterer and 
minister for ornamentation, which, he said, 
is a necessity. Besides the necessity for 
ornamentation the craft stands for beauty, 
integrity and service, Dr. Carlisle said. 

Dr. Carlisle also paid a tribute to the 
authors of the “code,” the declarations of 
which are significant of the high regard for 
which he held the members of the craft. 
Truth and honor, service and quality, and 
other subscribed declarations in the code 
were highly admirable, the speaker said. 

A unique feature of the evening was the 
“Jewel Orchestra,” composed of the mem- 


‘ bers of jewelers’ families in Columbia. The 


musical numbers were by the Misses Stella, 
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Laura and Pauline Sylvan, Mrs. J. E. M. 
Elgren, Mr. Alfred Schoever, and Mrs. J. 
C. Duttenhofer. So pleasingly did the 
orchestra Show its “jewels” that even after 
the prepared program was concluded, the 
members and guests insisted on hearing the 
orchestra play again. The same applause 
greeted Mr. Hufnagel when he sang. 

“ w. E. Avery, who retired as president of 
the association, was in no small measure 





H. E, RUSSOW, FIRST VICE-PRESIDENT 


responsible for the arrangements. He re- 
ceived much praise, but modestly believes 
that the whole State organization of 
jewelers is responsible, not only by their 
attendance but by their activity for what 
President Hufnagel called “the best conven- 
tion in a southern State that he had ever 
attended.” 

From a standpoint of advantage, each 
attending delegate remarked that he would 
not have missed the annual affair any more 
than he would have mistaken 24 karat gold 
for a grade half as high. As a result of 
the State convention many important steps 
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of local State interest will be taken during 
the ensuing year. Most important among 
them being a closer interest in legislative 
measures that come before the South Caro- 
iina General Assembly. 

Advocation of a repeal of the luxury tax 
of five per cent. on jewelry will be another 
of the important moves that the South 
Carolina association will take. Raising the 
high morals of part of the membership to 
the highest standard known, and making 
others “walk the chalk line” as set down 
by the executive committee, will be pushed 
forward. While efforts will be made to 
have the association’s membership include 
every jeweler in the State, only those 
recognized as being legitimate members of 
the craft will be eligible, and together with 
the efforts to raise the standards of all 
elements in the profession, a prediction is 
advanced that before the fifth annual con- 
vention is called to order the membership 
will be greatly increased. 

The following resolutions were adopted: 

Resolutions 


We send our greetings to our national officers 
and executive committee, and thank them for send- 
ing to us Mr. Edward H. Hufnagel and Mr. Wal- 
ter Mellor, who have assisted us in making this the 


most successful convention ever held in South 
Carolina. 
_ _ * 
RELOLVED: That we again pledge ourselves to co- 


uperate with them in their efforts to eliminate the 
unjust Excise Tax. 

That we again go on record favoring truthful 
advertising and laws to prosecute those who offend. 

That we strongly condemn the practice of retail- 
ing by manufacturers and jobbers. We recommend 
a continuance of the slogan, ‘Gifts That Last.’’ 

* * * 


The outgoing officers are to be thanked for their 
labors in behalf of the retail jewelers of the State. 
Their administration was fruitful of results and 
is evidenced by the attendance at this our fourth 
convention. No greater compliment can be ten- 
dered than an acknowledgement that the institu- 
tion has grown with their efficient and untiring 
effort. 

* . * 

The National Jewelers’ Mutual Fire Insurance 
Co., Ltd., has grown into the very fibre of our 
craft, and we hail its success with pride. Its sav- 
ing to the retailers and contribution to the financing 
of the national association are both important, and 
we commend its service and saving to all members. 


* * * 


We commend the Research Bureau and pledge 
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our hearty support to ex-President Brock in its 
furtherance. 


* * * 


We feel fully the honor of having with us Mr. 
Edward H. Hufnagel, President of the Nationab 
Association, and gladly acknowledge the wonder- 
ful influence to our betterment which his person- 
ality exerted upon us. There are few of his equal 
and none his superior as a jeweler, officer and 
man. 

We wish to thank the Rev. Mark L. Carlisle for 
his splendid address at the banquet. 

We thank Mr. Wannamaker for his valued ad- 














W. P, 


CART, SECRETARY-TREASURER 


dress, and pledge the Retail Merchants’ Associa- 
tion our hearty co-operation. 


* . * 


REso_vep: ‘That we thank the trade press and 
the press of Columbia for their kind offices in giv- 
ing our association and convention publicity. 


* * + 


REso_vep: That a rising vote of thanks be given 
the 24-K Club of Columbia for the good time 
shown us at the luncheon and for the beautiful 
flowers furnished for the banquet. 

Reso.tveD: That we thank the management of 
the Jefferson Hotel for its courteous and efficient 
service. 


Gustaf Sylvan, L. N. Drake and W. R. Hale, 


Jr., Resolutions Committee. 
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DEATH OF SAMUEL H. BAILEY 





former Well Known Jewelry Manufacturer 
of Providence, R. I., Passes Away 
in His Eighty-second Year 


Provwence, R, I., Feb. 17.—Samuel H. 
‘ Bailey, for many years one of the best 
known manufacturing jewelers of this 
country, died at the home of his daughter, 
Mrs. Albert L. Morrisson, 232 Adelaide 
Ave, yesterday morning after an_ illness 
of several months. He was in his 82nd year. 
Since 1898 he had been financially inter- 
ested in mill properties at Lawrence, Mass., 
although continuing to make his home in 
this city. 

He was born at Wellington, just outside 
of London, England, Jan. 6, 1842, and re- 
ceived his early education in that place. He 
came to this country when about 14 years 
of age with his parents, who took up a resi- 
dence at Pawtucket, R. I., where the young 
man entered the office of the old-time firm 
of R. Bliss Mfg. Co., novelty wood workers, 
in that city, and learned bookkeeping and 
accounting. 

For several years he was bookkeeper for 
that concern, but on Jan. 1, 1873, he formed 
a co-partnership with Theodore W. Il‘oster 
and the late Walter E. White, under the 
firm name of White, Foster & Co. Though 
on the eve of the great financial panic which 
confronted the country and through which 
all lines of business passed with more or 
less disastrous effects, the venture was a 
success from the start and the business, first 
located at 2814 Potter St., grew beyond their 
most sanguine expectations. At the end of 
three years they removed from Potter St. 
to larger quarters in the Fitzgerald build- 
ing, 185 Eddy St. In 1878, Mr. White with- 
drew to establish himself in business at 53 
Clifford St. as W. E. White & Co., and 
the old firm became Foster & Bailey. 

Two years later in 1880, it was found 
necessary to again enlarge their capacity 
and an entire floor, 35 by 107 feet, was 
taken in the building at the southeast corner 
of Richmond and Friendship Sts., which 
was originally occupied by the pioneer man- 
wfacturing jewelry concern of Sackett & 
Davis, who erected it. Two years later 
another floor and half the basement was 
taken and soon afterwards the building 
was purchased, as well as adjoining prop- 
erty. The firm from its beginning manufac- 
tured a general line of high grade plated 
jewelry, but in 1884 they introduced a 
patent sleeve button on the market under 
the name of the “Mount Hope” which came 
to the front rank at once and for several 
years was the chief feature of the firm’s 
business, 

In January, 1898 Mr. Bailey sold his in- 
terests in the concern to Mr. Foster, who 
the following year incorporated the business 
as the Theodore W. Foster & Bro. Co. and 
began the manufacturing of a higher class 
of goods and eventually added the present 
extensive line of sterling silver goods. Mr. 
Bailey invested in mill property at Law- 
tence, Mass., but for several years he had 
fot been active in business affairs. 

His entire life was devoted to his family, 
his business and the church. His only 


political activity was as a member of the 
Providence Common Council to which he 
Was elected in 1892 from the Seventh Ward 
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of this city, during which he was a mem- 
ber of several important committees. He 
was a long-time member of the old Chest- 
nut St. Methodist Episcopal Church, but 
when that congregation united with the 
Trinity Methodist Church, he became affi- 
liated with the Mathewson Street Methodist 


Church. For several years he was a di- 
rector of the Providence Young Men’s 
Christian Association. 


He is survived by his widow, who was 
Miss Laura Randall; two daughters and 
two sons. One daughter is the wife of Dr. 
Albert L. Morrison and the other, Miss L. 
Gertrude Bailey, ‘conducts a convalescent 
hospital at Baltimore, Md. The sons of 
Samuel H. Bailey of Lawrence and Joseph 
C. Bailey, who is in the cotton business in 
the city. 








TO REVIVE ANNUAL BANQUET 





President of New England Manufacturing 
Jewelers’ and Silversmiths’ Association 
Appoints Committee to Arrange 
Details of Gathering 

ProvipENCE, R. I., Feb. 17.—An announce- 
ment just made by Manager Woodward 
300th of the New England Manufacturing 
Jewelers’ and Silversmiths’ Association that 
the association intended to revive the an- 
nual banquets which for many years were 
among the best known gatherings of the 
country, will be received with general 
satisfaction and enthusiasm throughout the 
trade. The affair will be held in the mag- 
nificent ballroom of the new Providence- 
Biltmore Hotel at a date to be announced 
later, 

In the past the banquets of the New Eng- 
land Jewelers’ Association have always been 
largely attended. Indeed, the demand for 
tickets has always exceeded the number 
that could be accommodated. The list of 
after-dinner speakers who have graced these 
functions is a long and imposing one includ- 


ing noted divines, statesmen, diplomats, 
governors, cabinet officers and even the 
President of the United States. The 


speakers being of national and in some in- 
stances of international fame has always 
placed these events upon a high plane. 

Due to conditions, the outgrowth of the 
great World War, the association has held 
no formal banquet in several years. But 
after long and careful consideration the 
President, Edgar M. Docherty, has decided 
that the present was an opportune time to 
revive the annual: function and to that end 
has appointed the following committee to 
make the necessary arrangements and to 
conduct it: Archibald Silverman, Provi- 
dence, chairman; Edwin H. Cummings, of 
the General Chain Co., Providence; Theron 
S. Curtis, of the T. I. Smith Co., North 
Attleboro; Stephen H. Garner, of Leach & 
Garner Co., Attleboro; Paul B. Paris, of 
Cohn & Rosenberger, Inc., Providence; 
Ralph K. Stone, of Markham & Stone, Pro- 
vidence; Harold E. Sweet, of R. F. Sim- 
mons Co., Attleboro and Henry Wolcott, 
of the Wolcott Mfg. Co., Providence. 

The standards heretofore established will 
be maintained in the proposed occasion and 
the committee is planning an affair which 
will, in every respect, be a credit to the in- 
dustry and the community and it is believed 
will be patronized to the full capacity of 
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the Biltmore banqueting hall. Subsequent 
notices will be given the members as to the 
names of speakers, date and sale of 
tickets. 








Death of William E. Geyer 


Boston, Mass., ‘Feb. 19.—William E. 
Geyer, for 40 years head of the job depart- 
ment of D. C. Percival & Co., succumbed 
to pneumonia Thursday night, Feb. 15. The 
news of his death came as a great surprise 
to his many business associates and personal 
friends, as he was taken ill only a few days 
before his passing away. His sickness was 
thought to be nothing serious, just an attack 
of the grippe. It developed very quickly 
into pneumonia. 

Mr. Geyer, who was highly respected by a 
host of friends, had been with the company 
virtually all his business life, and during 
that period had built up a large repair de- 
partment, the success of which was almost 
entirely due to his efforts. He had an en- 
gaging personality, and was always most 
obliging to his customers. Always he 
showed a business acumen and despatch 
which were the admiration of all who came 
in contact with him. No one ever thought 
of calling him anything but “Billy.” Day in 
and day out he was ever at his little desk in 
the corner, a position which was synonymous 
with punctuality and efficiency during his 
entire association with the concern to which 
he gave his best efforts. 

He was 56 years old and entered the com- 
pany’s employ as a boy. His natural quick- 
ness and earnestness soon won him the posi- 
tion at the head of the repair department. 
Thousands of jobs passed through his hands, 
the value of which must have represented 
untold thousands of dollars, and so far as 
the records show, no article was ever re- 
ported as lost. 

He was an ardent yachtsman, being promi- 
nent in the South Boston Yacht Club. He 
was also an Odd Fellow. He is survived by 
his widow and one son, to whom the sym- 
pathy of the trade is extended. 








The new “Bird of Paradise” pattern which 
Oneida Community Ltd. will shortly put on 
the market is one of the most unique patterns 
ever shown in the silverplated ware trade. 
It is distinctly a new advance in the art of 
silverware designing and is based on the 
modern tendencies. The design is a dainty 
pair of birds of paradise delicately etched 
against a panel background of dull black 
enamel. It is precisely the sort of design 
calculated to appeal to the vast and growing 
body of women who want silverware which 
is distinctly of the vogue and which har- 
monizes with the modern note which runs 
throughout the furnishings of their dining 
room. Simultaneously with the new pattern, 
the Oneida Community will launch its new 
Petit Buffet service tray. The tray con- 
stitutes a great advance over the buffet of 
last year which proved so successful in 
selling silverware. It is a real tray—like a 
tea tray—with gracefully wrought handles 
and lined with rich blue velvet. The Bird 


of Paradise design will be introduced to the 
public by one of the most extensive adver- 
tising campaigns that Community Plate has 
ever enjoyed. 
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SOLD FOR JEWELRY TAXES 





stock of R. Siedle & Sons, Pittsburgh, Dis- 
posed of by Government Agents to 
Satisfy Claim Under Revenue Law— 
Firm Liable Only Civilly and 
Not Criminally 


PirrsBuRGH, Pa., Feb. 17.—Having seized 
the jewelry store of R. Siedle & Sons in 
Wood St. last week because of failure to pay 
the Government jewelry tax, the Govern- 
ment proceeded to dispose of the stock and 
fxtures at public sale Wednesday of this 
week, selling everything for about $3,500 
which, it is stated, does not represent the 
fyll amount of the Government’s claim 
against the Siedle firm. 

“There was nothing criminal in the ac- 
tion of the Siedle firm in refusing or fail- 
ing to pay the jewelry tax,” said a repre- 
sentative of the office of D. B. Heiner, In- 
ternal Revenue Collector for this district, 
to the Pittsburgh correspondent of THE 
Jeweters’ CiRcULAR. “The Siedle firm 
made their return as required by law but 
simply failed or refused to make return of 
the amount of the tax due the Government. 
Under the law, such as involves failure to 
gay in duress of service, there was nothing 
left to do but for the Government to seize 
the property and that is what was done. 

“In this instance it was the individual 
action of the Internal Revenue Office in 
this district, which brought this situation 
about and was not the result of any general 
order on the subject issued in Washington. 
The Government simply wanted the money 
owing it, and when for financial or other 
reasons the Siedle house did not pay what 
it owed, when demand was made, there was 
nothing left for us to do but take possession. 

“This is not the only case now occupying 
the attention of the Government and is not 
the first one of the kind where such action 
was invoked to obtain what was owing. We 
could cite many other instances where per- 
sons have failed to pay. Had the firm failed 
to make its return as required by law, then 
criminal action could have been taken, but 
the firm obeyed every mandate of the laws 
except the actual production of the money 
that was owing for the tax. Moves of this 
kind will be made, where persons fail to pay, 
after demand has been made for what is 
owed. This will be done whether the per- 
son involved is a jeweler or a cobbler or 
whatnot. If we have to seize property to 
get the tax, then that is what will be done. 
There is ample provision for this thing and 
in the Siedle instance, we acted under laws 
existing before the jewelers’ tax became a 
fact. We simply were unable to collect 
what was owing, without taking possession 
of the property.” 

The sale last Wednesday was attended by 
an exceedingly large number of persons, 
most of them jewelers and what are known 
as “job lot” men who were on hand to ob- 
lain any possible bargains in the matter of 
what the stock and fixtures would bring. 
The Government auctioneer who offered the 
stock and fixtures for sale said that the 

% realized for the jewelry stock and the 

600 for the fixtures together with several 

red dollars for the optical department 
goods and fixtures, was not sufficient to meet 
Government’s demand for the tax owing. 
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It appears that the landlord.of the build- 
ing had a claim of $6,000 for rent, but the 
Government’s action in stepping in and con- 
fiscating the property forestalled any other 
action. However, when the fixtures were 
finally knocked down, the landlord of the 
building served notice that if the goods and 
fixtures were not gotten out of the building 
the following day, action would be taken to 
recover them and they were hustled out in 
a hurry. 

Just why the Siedle firm permitted this 
action to be taken could not be learned. 
Neither is it known what condition the firm’s 
affairs are in. However, it has been known 
for some time that the firm was involved 
financially. Had a failure taken place, it 
would not have surprised the trade. But 
the fact that the Government actually seized 
and sold the property was a distinct sur- 
prise to the jewelers in this community as 
well as in other sections of the country, 
who did not quite understand the move of 
the internal revenue collector’s department 
here. However, the statement made above 
by the Internal Revenue Collector clarifies 
the situation, but it is admitted, opens up a 
mighty interesting topic for discussion as 
far as subsequent cases are concerned. 








FIRE IN JEWELRY PLANT 
Many Women Wetiene. Panic but Auto- 
matic Sprinklers Prevent Spread 


of Flames 


ProvipeNce, R. I., Feb. 17.—Scores of 
young women’ employed in various manufac- 
turing jewelry establishments in the Doran 
building, 150 Chestnut St., were thrown into 
a panic and fled when a fire broke out in the 
jewelry factory of Gabriel Klein & Son, on 
the sixth floor of the block, just before 1 
o’clock last Wednesday afternoon. Fortu- 
nately it was during the dinner hour and the 
majority of the workers were out for lunch. 
As it was, however, those in the building 
rushed out of the building, without waiting 
to get their wraps, and were given shelter in 
other buildings in the vicinity. No one was 
hurt. 

The flames started in a barrel of celluloid 
in the center of the main workroom of the 
Klein factory. It was stated that it was 
probably caused by someone dropping a 
match or cigarete through a hole in the floor 
above, occupied by the manufacturing jewel- 
ry concern of Sulzberger Bros. When the 
firemen arrived, in response to an alarm, they 
fouud that the automatic sprinklers had prac- 
tically extinguished the blaze, and the damage 
by fire was slight. 

The water from the sprinklers, however, 
caused heavy damage throughout the build- 
ing to stock and machinery. There was a 
couple of inches on the floor of the Klein 
factory and the water flooded the shops on 
the floors below. The occupants are H. Le- 
derer & Bro., Inc., on the fifth floor ; Hutchi- 
son & Huestis, Inc., and the Metallic Co. on 
the fourth floor; Vennerbeck & Clase Co. on 
the third floor, and James C. Doran & Sons, 
owners of the building, on the second floor. 
Because of the great volume of water that 
poured through the building all the electric 
fuses had to be removed, causing a suspension 
of work in most of the shops for the re- 
mainder of the day. 
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ENDORSE DAYLIGHT-SAVING 


Members of Milwaukee Jewelers’ Club Ask 
Council to Continue Present Time Or- 
dinance and Act on Other Trade 
Matters as Well 


MILWAUKEE, Wis., Feb. 17.—Discussion 
of the daylight saving ordinance in Mil- 
waukee and the proposed legislation affecting 
personal property tax offset and unemploy- 
ment insurance, formed the principal busi- 
ness of the monthly meeting of the Mil- 
waukee Jewelers’ Club at the Blatz Hotel 
Wednesday night. Edward H. Motl, presi- 
dent, occupied the chair when the meeting 
opened after the monthly dinner. Due to 
the extreme cold and a blizzard during the 
afternoon and evening, many of the mem- 
bers were unable to attend but the jewelers 
present settled down to business on ques- 
tions of concern to business men at this 
time. 

After discussing the daylight saving plan, 
the jewelers passed a resulution urging the 
Common Council to continue the plan which 
has been in operation by local ordinance for 
the past tyo years. A resolution for the re- 
peal of the present ordinance, enacted 
through a referendum of the voters of the 
city, has been presented to the Council. Un- 
less repealed daylight saving goes into effect 
April 29 to continue for five months. It 
was held that the plan provides additional 
daylight after regular store hours to afford 
both the employe and the employer time for 
outdoor recreation during the season when 
it is most opportune. 

Unemployment insurance, which is to 
guarantee every Wisconsin employe pay for 
13 weeks in case of a lay-off, is opposed 
by the jewelers who have joined with other 
business men of the State is fighting a pro- 
posed law that would add to the expense of 
doing business. Another bill of concern, ac- 
cording to Henry Oberst, secretary of the 
club, is that proposing to eliminate the per- 
sonal property tax and State income tax 
offset and requiring payment of both taxes. 
Under the present State income tax law in 
Wisconsin, the larger of the two is to be 
paid thus offsetting the other. As few States 
have State income tax laws it is held that 
Wisconsin business men would be at a-dis- 
advantage in having this additional ex- 
pense. 











Death of Woodbury Purington 


Aucusta, Me., Feb. 14—Woodbury M. 
Purington, who has been in the jewelry 
business in Rockland, 51 years, occupying 
one store all that time, died recently of 
acute indigestion, at the age of §81 
years, 

Mr. Purington was a native of Rich- 
mond, Me., and was in business in Union 
for a short time before locating in Rock- 
land. He was devoted to music, a violinist 
of considerable ability, and was a member 
of several orchestras and clubs years ago. 
He also hoped organize the Wright Phil- 
harmonic Society, the city’s leading musical 
association of the present time. 

Mr. Purington was a member of Knox 
Lodge, I. O. O. F., Rockland Lodge, A. F. 
& A. M., General Berry Lodge, K. of P., 
and several benefit organizations. 
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The News from England 








Agreement Between British and Portuguese Diamond Producers of Benefit 
to Whole Diamond Industry—Attempt to Give Disabled Soldier-Diamond 
Workers Employment at Brighton—Mining Company Activities 














Lonpon, Feb, 5.—That the whole indus- 
try stands to benefit by the recent agreement 
arrived at between the British and Portu- 
guese diamond producers which will give 
the Diamond Syndicate greater scope in its 
allocation of rough goods is the general 
opinion of the trade this side. Credit for 
the deal is given Sir Ernest Oppenheimer 
of the Anglo-American Corporation of 
South Africa, backed by the influence of 
Solly B. Joel who, for years, it seems, has 
had the co-ordination of all diamond pro- 
ducing interests in one selling syndicate in 
his mind’s eye. The financier says that the 
Congo stones have long been a thorn in the 
side of the selling syndicate. The Diamond 
Syndicate will now have to allocate the sale 
of low-quality stones between South-West 
Africa, the Union and the Belgian Congo, 
and will have a free hand for the better 
class of diamonds coming from the De Beers 
and Jagersfontein mines. The alluvial dia- 
mond areas in South Africa, of course, pro- 
duce the best stones. Although not in the 
combine these areas will not interfere with 
the control of the diamond market since 
the diamond department of Lewis and Marks 
(of which the late Sir Bernard Oppen- 
heimer was the head) is “nursing” produc- 
tion from them. The greater the control of 
the selling syndicate the more stable the 
diamond market. Today, cutters and other 
purchasers of the rough goods have more 
confidence in making purchases in advance 
of requirements since they know the price 
will be maintained through the offices of 
the Diamond Syndicate. Hand-to-mouth 
buying of rough goods has decreased very 
considerably since Mr. Joel organized the 
present syndicate for the sale of diamonds, 
not only here but throughout the world. 

* *k x 

Apropos of diamonds there still is some 
sort of attempt being made here to take 
care of the disabled soldiers who were 
trained as cutters and polishers at the 
Brighton Diamond Works by the late Sir 
Bernard Oppenheimer. It is suggested that 
with government aid and the assistance of 
experienced Hatton Garden dealers it should 
be possible to utilize the factories and ma- 
thinery now idle at Brighton. Men who 
were trained to compete with the Amster- 
dam diamond cutters and polishers and who 
were thrown onto the labor market when 
the diamond slump set in are still living in 
the corporation houses and cottages at 
Brighton owned by the National Diamond 
Cutting Factory, Their position is said to 
* precarious. The British Diamond 
Vorkers’ Union is urging the government 
0 take up the case of these people and it 
Ss understood that the matter is being con- 


7 by the responsible government offi- 
Cials, 


x ok * 
Promoting the passage of legislation 
whereby married men would be compelled to 
"ear rings and bachelors some other dis- 
imguishing mark, thereby boosting the 


wholesale and retail jewelry and gold and 
silversmiths’ industry, is a new idea here 
recently broached by English jewelers. 
When the London Wholesale Jewelers’ and 
Allied Trades’ Association held their an- 
nual dinner this week, Mr. R. Pringle in- 
troduced the subject of legislation to make 
compulsory the definition of one’s status as 
between married and single. For instance, 
he inclined to the view that a bill be pro- 
moted to make married men wear wedding 
rings and single men some other insignia. 
He also thought it time that the jewelry 
trade should invoke the aid of designers of 
women’s wear so that more room might be 
left for the wearing of jewelry by the 
women. He agreed that they were rather 
novel ideas but that the jewelry industry, 
both wholesale and retail, would benefit 
tremendously by their introduction. 
x oe x 

In connection with the Akim diamond 
interests and the recent forecast of the Akim 
board to the effect that diamond interests 
taken up in Gold Coast Colony by the Selec- 
tion Trust would bring the company a sub- 
stantial revenue the Trust now reports that 
on the basis of present diamond prices, a 
satisfactory margin of profit is anticipated 
when operations become well established. 
Up to the present the report states, work 
has indicated probably 600,000 carats, but 
only a small percentage of the ground pros- 
pected has proved payable, the deposits be- 
ing widely scattered. Labor is scarce and 
working costs will likely be high. The re- 
port traces the history of the connections 
of the Trust with the Akim concessions in 
West Africa and, incidentally, discloses that 
the option taken by the Trust in May, 1921, 
to exploit portions of the gold-bearing al- 
luvial ground was abandoned after system- 
atic tests had been made. 


Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Feb. 11, 1923 


The U. S. Assay Office reports: 
Gold bars exchanged for gold coins.. 
Gold bars paid depositors........... 








$890,928.39 
116,735.36 





Total $1,007 664.75 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date Exchange 
ee apa Sa dleeelsie Re Be aa $279,806.79 
NE PR ee ats eo OO Rae wie avatars areas 143,023.67 
ET a9. 5 Sasso: bdo SRA ROR DO RET SOO 224.794.50 
he Ko 9a Adie Rae CORD D4 OES CE 154.642.11 
DDR Pe eee a Pare mera err ny ea 88,661.32 


TTT eT TEC Ole Oe $890,928.39 








Nathan Ipp, of Union St., Trenton, N. J., 
who is facing indictments charging him with 
staging two sensational holdups of S. Broad 
St. jewelers, has retracted his plea of 
not guilty and pleaded non-vult before 
Judge Erwin E. Marshall in Mercer Court 
of Common Pleas. Ipp has been committed 


to the Mercer County Jail in default of 
$5,000 bail to await sentence. 
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DEATH OF THEODORE C. MERTZ 





Newark Jewelry Manufacturer Stricken with 
Apoplexy was Sixty-seven Years Old 


Newark, N. J., Feb. 19.—Funeral services 
were held for Theodore C. Mertz from his 
home at 160 Mercer St., Tuxedo Park sec- 
tion of South Orange, the Rev. Dr. Scott 
Inglis, of the First Presbyterian Church, 
officiating. Interment was in Fairmount 
Cemetery. Mr. Mertz was stricken with 
apoplexy at his home. He was engaged in 
the manufacturing jewelry business at 27 
Scott St. 

He was born in Newark, 67 years ago, and 
had made his home in South Orange since 
last October. Besides his widow and daugh- 
ter, Mr. Mertz is survived by four brothers 
and three sisters. He was a member of the 
Newark Athletic Club, Chomos Lodge, F. 
and A. M.; the Newark Chamber of Com- 
merce, and the Wednesday Club. 

Mayor John Thompson, of Avon-by-the- 
Sea, where Mr. Mertz spent his Summers, 
sent a letter to the editor of the Newark 
News on hearing of Mr. Mertz death, prais- 
ing Mr. Mertz, and, through the News, ex- 
tending to Mrs. Mertz and family the heart- 
felt sympathy of himself personally and of 
the other residents of the borough. 

Mayor Thompson said that he had come 
into close contact with Mr. Mertz during his 
residence at Avon, and enjoyed discussing 
with him questions concerning the welfare 
of the borough. He said that Mr. Mertz was 
a member of the Taxpayers’ Association and 
was always interested in advancing the good 
of the community. The letter was published 
by the News on the editorial page. 








Death of William Walcott 


ToLepo, O., Feb. 14.—William Walcott, a 
pioneer jeweler and volunteer fireman, died 
recently at his home, 2820 Colingwood 
Ave. He was & years of age. 

Born in Williamsburg, Mass., he spent 
his early life in Northampton, Mass., and 
came to Toledo when 17. He engaged in 
the jewelry business with his brother-in- 
law, the late H. T. Cook. After Mr. Cook’s 
death, Mr. Walcott continued the business 
for 28 years when he retired to specialize in 
diamonds, watches and silverware. 

As a diamond expert he was widely 
known. He was for years a member of the 
volunteer fire department, running with the 
hook and ladder company. When Cincin- 
nati was menaced by enemies of the union, 
David Todd, governor, called upon the state 
minute men. The so-called squirrel hunters 
went to the rescue in thousands. Mr. Wal- 
cott was among the first to respond. 

In 1866 Mr. Walcott married Miss Har- 
riet Stowe Beecher, of Stockport, N. Y. 
Mrs. Walcott is a cousin of the late Henry 
Ward Beecher and Harriet Beecher Stowe. 
Mr. Walcott was a member of the Ashland 
Ave. Baptist church and for a number of 
years was head usher. He is survived by 
Mrs. Walcott, several nieces and a nephew. 
Miss Mary A. Cook, of the Belvedere is the 
only niece living in Toledo. 








The business of the late C. G. Otwell, 
Laurel, Del., will be continued under the 
style of the C. G. Otwell Jewelry Store: 
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Ancient Egyptian Styles to Dominate Jewelry and Dress 





World Interest in Treasures of King Tut-Ankh-Amen, Discovered at Luxor, 
Causes Dress and Jewelry Designers to Use Ancient Egyptian 
Motifs in Their Latest Work 

















HE gencral world interest in the wealth 
of gold and treasures discovered in the 
tomb of the Egyptian King Tut-Ankh-Amen 
at Luxor, :gypt, has made the ancient Egyp- 
tian styles of art decoration and dress a mat- 
ter of serious consideration by peoples of 
all countries, and particularly by the inhabi- 
tants of the United States and England, 
whose newspapers day by day give minute 
details and descriptions of the dead Pharaoh’s 
wealth of possessions interred with him near- 
ly 3,400 years ago. ‘No class of people is 
watching these relics more closely than the 
designers of costumes, and, incidentally, the 
designers of jewelry, cabinets and other arti- 
cles, because the interest in things Egyptian 
will soon be reflected in the dress, ornamen- 
tation of our living surroundings of the 
woman of the world today. 

This was clearly shown in an interview 
published in the New York Times, Sunday, 
with J. M. Gidding, of the well-known dress 
house, in which he predicted one of the 
greatest revolutions in dress styles as a re- 
sult of the discoveries at Luxor, saying that 
designers all over the world were under high 
pressure to produce vivid and colorful em- 
broideries in the Egyptian fashion. 

Pierre C. Cartier, of Cartier & Co., jewel- 
ers, is quoted as saying that the discoveries 
in the tomb would bring in some sweeping 
changes in fashions in jewelry to meet the 
demands of the public for things Egyptian. 

The milliner and hairdresser are also con- 
fronted by the greatest problems, and their 
work will have its effect on hair ornaments 
and jewels worn on the head. Tut-Ankh- 
\men’s headdress was a thing of monu- 
mental proportions, ornamented in front with 
a gold inlaid cobra about to strike. Fan- 
tastic and elaborate wigs were much worn 
by the great ladies of ancient Egypt. The 
modern method of marcelling, curling and 
frizing hair are simple things beside the 
ancient Egyptian treatment of it. Some of 
the coiffures displayed on the Nile a few 
thousand years ago must have required weeks 
of work, 

Quoting Mr. Gidding on the effect in styles, 
the Times says: 

“These discoveries will undoubtedly have 
a revolutionary effect on dress and many 
other things. This is being assisted by a re- 
action from the dress prevailing for so many 
years during and after the war. There has 
never been a time when the designer has had 
to keep so carefully in touch with news. It 
is necessary to keep posted constantly by 
cable. Every museum and library of Egyp- 
tology in Europe and this country is haunted 
by designers and style-makers. 

“The influence of high color combinations 
and peculiar Egyptian figures will be felt 
everywhere. The wide publicity is causing a 
great demand for these things and the people 
generally are delighted with the change to 
brighter colors and to embroidery and pat- 
terns based on the Egyptian. It is hard to 
tell how far this will go, but, besides taking 
colors and designs from Egypt, we may find 


it necessary to adopt new kinds of costumes 
from the Egyptian. There is already a ten- 
dency in the direction of various loose-fitting 
things. 

“The carnelian, lapis lazuli and turquoise 
of the Egyptian jewelry make rich, warm 
coloring, which will be adopted widely. Gold 
and silver bullion will be required to give a 
rich, massed effect to some of the ornamenta- 
tion taken from the tombs.” 

The introduction of faience collarettes and 
articles of wear made of glazed clay would 
require the development of a new art by 
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TUT-ANKH-AMEN’S RING ON EXHIBITION AT 
NEW YORK HISTORICAL SOCIETY 


manufacturers of ceramics. The manufac- 
ture of beadwork and embroidery after the 
Kgyptian models presents great technical dif- 
ficulties, according to Mr. Gidding. 





Some of the prevailing features of Egyp- 
tian dress are thus presented by E. Wallis 
Budge, in his “History of the Egyptian Peo- 
ple”: 

“Under the New Empire the garments of 
the women of the upper classes became vo- 
luminous, and in all classes there seems to 
have been a tendency to wear much clothing. 
At this time garments with large, loose 
sleeves became popular with women of the 
well-to-do classes. Much of the linen worn 
was of a very light brown color when new 
and was moderately thick; but the linen used 
by the wealthy must have been of an exceed- 
ingly fine texture, and judging by the pictures 
of the priestesses given in the papyri, it must 
have been semi-transparent.” 

Headdresses were a badge of rank. A 
decorated bandlet or fillet was sufficient for 
the ordinary woman. On the subject of 


jewelry, the author continues: 

“Both men and women wore finger rings, 
bracelets, armlets, necklaces, elaborately in- 
laid and decorated pectorals, pendants, amu- 
lets: women of all periods wore anklets, and 
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under the New Empire earrings were com- 
mon among them.” 








Tut-Ankh-Amen’s Ring in Possession of 
New York Historical Society for 
Sixty Years 


A blue’ faience seal ring of Tut-Ankh- 
Amen, which has been in this country more 
than 60 years, was exhibited Saturday with 
a relic of his father-in-law and other remains 
of that period, in the building of the New 
York Historical Society at 170 Central Park, 
W., ‘(New York. The ring belonged to the 
Abbott collection which was bought in 1860 
and presented to the society. The ring has 
lain there ever since, an inconspicuous ob- 
ject until it suddenly achieved importance 
because of its association with the suddenly 
famous Pharaoh. 

The fact that two seal rings of this Pha- 
raoh should turn up in New York city was 
explained by Dr. Caroline Ransom Williams, 
an Egyptologist of the Metropolitan Museum 
and Bryn Mawr, as due to the practice of the 
Egyptian sovereigns of giving away numbers 
of seal rings as presents. 

“T first read of this ring three years ago 
and determined it. to belong to Tut-Ankh- 
Amen because of the inscription. We made 
no feature of it at the time because there 
was nothing then to make it an outstanding 
possession,” said Dr. Williams, who added 
that the history of the ring was unknown 
befo-e its appearance in the Abbott collec- 
tion. This consists of 3,000 pieces which 
were gathered by Dr. Henry Abbott, an 
American physician who lived and practiced 
médicine in Cairo from 1832 to 1852. He 
collected discriminatingly and brought his 20 
years’ accumulation to this country. After 
his death it was acquired from the heirs | 
and came into the possession of the New 
York Historical Society in 1860. 








A WILD TOUR 


Bandits Dash Through Washington, D. C., 
Streets Breaking Jewelry Store Win- 
dows and Escape with Loot 
Worth About $1,000 


WASHINGTON, D. C., Feb. 14.—Bandits 
dashing through the streets in a_high- 
powered automobile hurling bricks through 
the plate glass windows of four jewelry 
stores, escaped with about $1,000 worth of 
watches and jewelry on Sunday. They 
operated in view of several hundred church- 
goers. 

The spectacular tour of bandits began at 
the store of Charles Schwartz & Son, 708 
7th St., where the first brick was thrown. 
Grabbing a tray of. watches, the robbers 
sped down 7th St., to the store of the Kay 
Jewelry Co., at 407 7th St., where the same- 
performance yielded about $200 worth of 
loot. Schmedtie Bros. Co., 1209 G. St., was 
the next victim and a moment later the win- 
dow in Lucious Jewelry store was broken 
by a brick wrapped in a newspaper and a 
quantity of jewelry taken. 

That the thieves’ route had been prede- 
termined and a definite plan of action estab- 
lished before the car was started on its 
desperate expedition is the belief of the 
police, who are now making a search for 
the bandits. 

















Sot a RS peters ati et coun © - OE a eee a 














80 THE JEWELERS’ CIRCULAR Y 1b February 21, 1923, 








SOSSS OS SSS SESESESESSSEHESEESESSSEEESESESEEESEEESE OE 











a Pm 
Cf iamonds 


CAn foxclusive Service 











209 SOUTH STATE STREET 











FREDK M. GOTTLIEB & CO. 


ELEPHONE HARRISON 3027 ®. H I Rae A G O AMSTERDAM, TULP STRAAT 9 








OO ee Dd —H—I 

















. -»RINGSTONES= 


ALL KINDS ALL SIZES ALL SHAPES 
IN MANUFACTURING QUANTITIES 


The recent demand for our superb line of Ringstones was unprecedented 
and made heavy inroads on all our stocks. 


We are pleased to announce, however, that our complete line of these 
popular stones has been amply replenished and is at your disposal. 


H. NORDLINGER’S SONS, INC. 


Importers and Dealers in Precious, Semi-Precious and Imitation Stones 
New York, 70 West 40th Street 
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L. KAMSK Y 
DIAMONDS 


Announces the forming of partnership with his sons, Samuel and 
Jules L., also the change of name. Hereafter the firm will be 
known as 


L. KAMSLY & SONS 


170 BROADWAY CABLE ADDRESS 
NEW YORK “KAMSLY, N. Y.” 
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Disastrous Fire Sweeps Maiden Lane Building 





Damage Estimated at $800,000 Results from Flames and Water—Structure 
Practically Destroyed and Many Tenants Forced to Seek New Quarters 

















One of the most disastrous fires which 
has visited the Maiden Lane District in 
some time caused damage roughly estimated 
at $800,000 early last Wednesday morning, 
in a six-story building at 41-43 Maiden 
Lane, New York, known as the. Knapp 
building. Five firemen were injured in 
fighting the blaze. It is probable that it 
will be several days before the wreckage 
can be cleared away enough to get at the 
safes and salvage the contents. 

The origin of the fire is unknown. It 
was discovered at 2 A. M. Prior to that 
time smoke had been noticed in the Maiden 
Lane District but it was thought at first 
that the fire was somewhere on Liberty St. 
The first firemen to respond sent in a second 
alarm. This brought Chief Kenlon, who, 
realizing the great value of the property in 
the surrounding jewelry district, sent in a 
third and fourth alarm. Under ordinary 
conditions, the firemen said that fire towers 
would have been brought to the scene to 
play columns of water on the top floors, but 
the new Federal Reserve Bank is _ being 
erected across the way and the structure 
which had been built to protect pedestrians 
from falling material completely covered 
the street and prevented the approach of 
fire towers or extension ladder trucks. On 
both sides of the burning building are other 
much taller buildings and the firemen found 
it necessary to drag their hose lines through 
the old John St. Methodist Church to fight 
the fire from the rear. 


The firemen who were caught in the fire, 
smoke and flying wreckage of the back- 
draft which developed suddenly were: Mar- 
tin Hart of Engine No. 4, Lieut. Thomas 
Dugan and Hugh McNenny of Engine No. 
6 and Thomas Kelly and Arthur Mulligan, 
of Fire Patrol No. 1. They were badly 
cut and bruised. Mulligan was working 
his way up the stairway at the time the 
blast hit him. He was blown to the bottom 


of the stairs and lay unconscious until 
dragged out by a rescue party. He was 
taken to the Broad St. Hospital. Lieut. 


Dugan and two of his assistants were on 
the ground floor which is occupied by a 
restaurant. The blast hurled them through 
the door to the street. 


Dominick Henry, acting inspector of the 
Police Department, arrived during the height 
of the fire and called out 65 detectives and 
scores of patrolmen to keep looters away. 
The jewelry firms in the adjoining build- 
ings and the Lawyers’ Mortgage Co., at 
56 Nassau St., called out more than 100 
Private detectives to guard their property. 
Cordons of police kept all civilians from 
the buildings on Maiden Lane, between 
Nassau and William Sts. during the fire. 

William Greeley, a Western Union em- 
Ploye, living at 1564 Humboldt St., Jamaica, 
smelled smoke at Broad and Nassau Sts., 
and notified John Walsh. After a little time 
they traced the origin of the fire to the 
building on Maiden Lane and Walsh turned 
m an alarm. Fifteen minutes after the 


explosion of the back draft which smashed 
big plate glass windows in the restaurant 
next door, the firemen had under control 
the flames on the first floor and gradually 
made their way up to the fifth, where they 
had greater difficulty. When they reached 
the top floor, the flames were bursting 
through the roof and it was impossible to 
make any headway because of the cramped 


space on the fire escape on which they 
worked. 
While the firemen were fighting the 


flames a little later from the rear of the 
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Glass Co.; A. Spandorfer, repairer; R. 
Baden, manufacturing jeweler; A. Hoffman, 
jewelry repairer; Star Plating Works; F. 
Welsch, polisher. 

On the third floor: State Watch Co.; H. 
Cohen, polisher; Modern Jewelry Co.; S. 
Papick, manufacturer of Japanese gold and 
silver letters; J. Stein, jewelers’ supplies; J. 
Wunder, special order work; A. Zimmer, 
stone dealer; Wolk & Egerman, manufac- 
turers of platinum jewelry. 

On the fourth floor: Gresser & Co., 
watchcase repairers and special order work; 
M. Kreisberg, gold and platinum ring manu- 
facturers; I. Levitsky, platinum jewelry 
manufacturers; Peerless Watch Case Co., 
W. Strahl, manufacturer of platinum 
jewelry; R. Altman Co., chain and bracelet 
manufacturers; Haldiman & Co. clock 
dealers; Jacobs & Feldhuhn, watch makers; 
Lechzer & Feldman, ring manufacturers; A. 

















VIEW OF THE REAR OF THE BURNED BUILDING 


John St. Church, they heard a cracking 
sound and boosted themselves into the rear 
of the edifice. A moment later the rear 
wall and the upper floors of the burning 
building caved in and precipitated safes, 
safety boxes, furniture and other articles 
to the ground floor. Chief Kenlon had 
ordered all firemen out of the building five 
minutes before the back draft occurred. 
Since the fire, the block bounded by 
Nassau, William and John Sts. and Maiden 
Lane has been guarded at night by more 


than 50 detectives and patrolmen. No at- 
tempt was made to clear away the 
wreckage until inspectors from the Building 


Department pronounced the ruins safe. 

The building was occupied in large part 
by small concerns, many of whom did re- 
pairing and special order work. A list of 
the concerns which occupied the building 
include the following: 

On the second floor, M. Dratman, a 
repairer; S. Silberblatt, manufacturing 
jeweler; on the third floor, American Watch 





BACK WALL WENT DOWN 


BEFORE THE 


Scheinberger, special order work and manu- 
facturing jewelry. 

On the fifth floor: Handley & Co., re- 
pairers; R. Bosinger, polisher; Reliable 
Plating Co.; H. O. Bumiller, engraver; A. 
J. Sandrow, engraver; Gilbert & Flannery, 
manufacturing jewelers; S. Gordon, stone 
dealer: Interstate Watch Co.; H. C. Klein, 
lapidary; M. Melyn, watchmaker; Rabino- 
witz & Ratner, wholesalers; E. Saslaw, 
stone dealer. 

On the sixth floor: Kalish Bros., platinum 
jewelry manufacturers; Ross & Thompson, 
engraver; S. Seides, polisher; Tushnett & 
Lohak Bros., manufacturers of platinum 
jewelry, and Chas. Hartman, lapidary. 

It was impossible to learn where all the 
jewelers who were in the building have 
decided to locate. A number of them have 
found new quarters. Handley & Co. have 
moved to 106 Fulton St., and H. C. Klein 
has taken quarters at the same address; 
Chas. Hartman has gone to 49 Maiden Lane 
where he will occupy rooms on the 10th 
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floor; Hoffman Bros. have moved to 49 
Maiden Lane, where they are now in Room 
405. The Reliable Plating Co. has found 
quarters at 112 Fulton St., and Dratman & 
Silberblatt, manufacturers and repairers, are 
housed at 60 Nassau St. Ross & Thompson, 
engravers, are in Room 1214, at 49 Maiden 
Lane; F. Welsch, polisher, has found 
quarters at 49 Maiden Lane in Room 707 
and S. Seides, polisher, has gone to 71 
Nassau St. Haldiman & Co. have taken 
permanent quarters at 11 John St.; A. Span- 
dorfer has found temporary quarters at 90 


William St.; H. Ratner & Doerfman are, 


now housed in Room 502 at 49 Maiden 
Lane; Lechzer & Feldman are at 60 Nassau 
St.; Peerless Watch Case Co., now perma- 
nently located at 161 Maiden Lane and Jos. 
A. Stein, supplies, now at 147 Fulton St. 

A number of the concerns have not made 
any arrangements as yet. Every day since 
the fire occurred, groups of men who 
formerly had their businesses in the ruined 
building have gathered in front of the place 
but have not been allowed admittance 
through the police line. The police and 
building inspectors determined that it was 
unsafe for anyone to go into the building 
and no one without proper credentials could 
get within the fire line. It was stated by 
men connected with the Building Depart- 
ment that it would be necessary to pull down 
the remaining walls and virtually demolish 
what is left of the building before it will be 
safe to salvage the jewelry. Representatives 
of the Board of Fire Underwriters said 
that as soon as the removal of the safes and 
the salvage of the machinery and _ loose 
jewelry were begun; the recovered material 
would be taken to a warehouse and opened 
in the presence of officers of the board. The 
building was an old wood and brick struc- 
ture and the insurance rates were very high. 
It was reported that because of this reason, 
that many of the jewelers occupying the 
building did not carry heavy insurance. 

So far as has been learned only one 
jeweler has been allowed to visit the interior 
of the building. Charles H. Gilbert, of 
Gilbert & Flannery, manufacturing jewelers 
who occupied an office on the fifth floor, 
was permitted to go to his office, which 
was on the front of the building. He re- 
ports that aside from the water damage that 
his quarters suffered that no harm had been 
done. The firemen had carried a line of 
hose through his office to get at the fire 


further back in the building. But the flames, 


had not reached the offices although on the 
floors above and beneath evidence of the 
damage was apparent. A suit of clothes 
which Mr. Gilbert had left hanging in the 
room was not damaged and he reported 
that everything was intact except some 
jewelry which was on the workroom bench 
and drawers, 

The Jewelers’ Exchange building, or as it 
was originally called the Knapp building, 
though only 37 years old, was a landmark 
in the jewelry district due to the fact that 
it was the first office building of anything 
like modern type that appeared in the 
Jewelry section of the metropolis. Although 
other buildings had an elevator for several 
years, the Knapp building was the only one 
with a practical elevator service and at the 

ginning of its career housed many of the 

Tgest firms in the industry, who later 
moved to the more pretentious buildings as 
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they were erected. It was the home of 
such firms as Jos. Fahys & Co., the E. 
Howard Watch & Clock Co., the Jewelers 
Board of Trade, the Jewelers’ Weekly and 
hosts of others. 

In referring to the Knapp building in 
“The History of Maiden Lane,” by Albert 
Ulmann, published in THe JEWELERS’ Cir- 
CULAR the installment which appeared Feb. 
1, 1911, said: 

“Suddenly one eventful day in 1885 the 
community in the neighborhood of 41 and 
43 received a shock when the buildings 
located on that site were attacked by a gang 
of workmen and manifested unmistakable 
evidence of demolition. Without doubt a 
new structure was to invade Maiden Lane. 

“The two buildings, Nos. 41 and 43, that 
were torn down were, respectively, four 
and five stories high and were the property 
of James Thomson. One of the tenants of 
No. 41 was Charles Knapp, who had been 
engaged in the business of engraving and 
die sinking since 1868. Mr. Knapp secured 
a lease of the double property from the 
owner for 36 years, and thereupon proceeded 
to erect a new six-story building, feeling 
convinced that the clear stretch of north 
light favoring the rear would prove attrac- 
tive to firms requiring that sort of light. 

“Mr. Knapp was duly advised by his 
friends that the erection of a six-story build- 
ing was a piece of folly, as no one could be 
induced to locate on the upper floors. Not 
deterred, however, he proceeded with his 
plans, and in due course of time completed 
an attractive looking structure of lime stone, 
brick and terra cotta in the Italian Renais- 
sance style, comprising such innovations as 
an elevator, steam heating and electric lights. 
The “Lane” was at first surprised, then 
reconciled and finally showed its approval 
by moving into the new structure. In 1895 
James Thomson died and Mr. Knapp bought 
the property, of which he remained the 
owner until 1904 when he disposed of it to 
ex-Mayor Hugh J. Grant.” 








POLICE ARREST SUSPECTS 


New York Jeweler Identifies One of Three 
Prisoners as Man Who Helped 
to Rob Him 

While alone in his jewelry store at 26 
East Broadway, New York, last Sunday 
morning, Jacob Cohen, proprietor, was held 
up and robbed by three bandits who rifled 
the safe and carried off jewelry estimated 
at $15,000. A description of one of the 
bandits given to the police by Mr. Cohen 
resulted in the arrest several hours later of 
two men and a woman who are now being 
held without bail. One of the men has been 
identified by Mr. Cohen as the man who 
held him a captive in the rear room of his 
store while his two companions were rifling 
the safe. 

It was about 11.15 A. M. on Sunday, Mr. 
Cohen told the police, when three men 
walked into the place and without making 
any pretenses of being customers, com- 
manded the proprietor to throw up his hands 
and walk into the back room of the store. 
Mr. Cohen, realizing he was out-numbered 
and at a disadvantage, obeyed the man and 
walked into the back room. While one of 
the men stood guard over him with a re- 
volver, the other two men removed all the 
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jewelry from the safe. Evidently fearing 
that they would be seen from the street, the 
men did not touch any of the merchandise 
in the window or in the show cases. As 
soon as they had finished the job, they 
warned Mr. Cohen to keep still and then 
ran from the place and jumped into a wait- 
ing automobile and disappeared. 

The police were immediately notified and 
Mr. Cohen was able to give a good descrip- 
tion of the man who stood guard over him. 
It was on this description that the police 
were able to locate a man whom they sus- 
pected of being implicated. The man the 
police knew, lived in a room on West 116th 
St., and immediately they began watching 
the place. In the afternoon the suspect, 
accompanied by a young girl, walked out 
of the place and was followed by several 
detectives and Mr. Cohen who positively 
identified the man as one of the bandits. The 
man and the girl were placed under arrest 
and were taken back to the furnished room 
where the man’s father was found. The 
man whom Mr. Cohen identified as one of 
the trio who held him up, gave his name 
as Herman Rosenbloom and the girl de- 
scribed herself as Lillian Weiss, a dancer 
in a cabaret on 125th St. The man known 
as Herman’s father gave his name as Ben- 
jamin Rosenbloom, living on East 13th St. 
The police claim they found several watches 
and a few other articles of stolen jewelry 
on the men. This jewelry was identified 
by Mr. Cohen as part of the loot taken from 
his store. Herman Rosenbloom, however, 
claims that he had bought the watches and 
jewelry that afternoon from a man whom 
he met on 115th St. The jeweler was un- 
able to identify the father as one of the trio 
as he did not have an opportunity to get 
more than a glimpse of the two men who 
rifled his safe. 

A merchant located in the vicinity of Mr. 
Cohen’s store told the police that while 
the robbery was apparently being committed, 
a woman was in his store playing phono- 
graph records, This woman, it is thought, 
was a lookout for the thieves. Her descrip- 
tion, however, does not tally with the woman 
who was arrested with Rosenbloom, The 
trio were arraigned and are now being held 
by the authorities without bail. 








Death of Warren A. Clary 

Burra.o, Feb. 19.—Warren A. Clary, of 
the firm of Clary & Stone, retail jewelers, 
of Corry, Pa., and widely known throughout 
western New York, died at the Corry Hos- 
pital on Feb. 12, where he had been a patient 
for only a few days. He is survived by two 
brothers, Fred, of Titusville, Pa., and 
Ernest, of Pittsburgh, and one sister, also 
by an uncle, James A. Clary, editor of the 
Evening Journal, of Jamestown, N. Y. 

The deceased was in his 42nd year and 
had been a resident of Corry for the past 
20 years, going to that city as an expert 
watchmaker and engraver for Jerome R. 
Graves, a jeweler in that city for many years, 
later succeeded by Clary & Stone. He was 
a member of Clary Lodge, B. P. O. Elks, 
and was a genial popular young man. 

The funeral was held from the home of 
Mrs. Adelaide Stone on E. Smith St., Corry, 
Feb. 14. Interment was in Pleasantville 
Cemetery beside his parents in the family 
lot there. 
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1923 


The Re- birth of Prosperity 
White, Wile & Warner 


Six months ago we sensed prosperity. We accordingly 
made preparations for 1923. 


This means we are going to the Retail Jewelers of America 
this coming year with the most comprehensive—most 
complete—most original line of merchandise we have ever 
shown. 


The line will consist of not only good stone rings—rings 
that are different—but popular priced diamond rings, 
wedding rings (original, exclusive designs), mountings of 
all kinds and pearl necklaces. Later on you will be told 
more in detail regarding this line of merchandise. 


In addition to the showing of good merchandise, we will 
come to you with startling advertising features that sur- 
pass anything we have ever before attempted, all of which, 
we know, will meet with the approval of all good Retail 
Jewelers. 


Our policy, as you know, is not merely to sell you good 
merchandise but to aid you in selling same. 


White, Wile & Warner 


“Makers of W. W. W. Guaranteed Nationally Advertised Rings” 
BUFFALO, N. Y. 





February 21, 1923 
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Nebraska Jewelers Hold Important Session 





Annual Convention of State Association at Hastings, Feb. 12, 13, 14, Largely 
Attended. Members Pledge Five Per Cent of Tax Paid in 1922 
to Help Fight for Tax Repeal—Interesting Addresses 


Heard and Officers Elected 














Hastincs, Nebr., Feb. 15.—The members 
of the Nebraska Retail Jewelers’ Association 
held their 18th annual convention here in 
Hastings at the Clark hotel, Feb. 12, 13 and 
14. About 100 delegates registered in Secre- 
tary Fanske’s book, although 135 were seated 
at the banquet held the second evening of the 
meeting. Robert A. Goodall, of Ogalalla, 
was elected as president for the coming year 
to succeed Kenton B, Fleming, of Lincoln, 
who finished his second term, and Theo. 
Simms, of Hastings, was elected vice-presi- 
dent. Ed. B. Fanske, of Pierce, was re- 
elected as secretary-treasurer, this starting 
him upon his 11th consecutive term .in 
that capacity. 

The main topic of interest at the conven- 
tioh was the work that is being carried on 
to remove the excise tax. The address by 
Ralph Roessler, of Marion, Ind., explained 
in detail the work being done by the tax 
elimination committee of the National Asso- 
ciation, of which he is chairman, and the 
jewelers were so enthusiastic over results 
already obtained that they pledged themselves 
to donate five per cent of the amount they 
had paid in excise tax during the year 1922 
into a fund to finance the work of this com- 
mittee. Jos. Mazer, second vice-president of 
the American National Retail Jewelers’ As- 
sociation, presented the motion, which was 
unanimously carried, and President Fleming 
named Mr. Mazer to act in capacity of col- 
lector of pledges and instructed him to send 
the amount obtained to National Secretary 
Anderson. This action was a surprise to Mr. 
Roessler, who heartily endorsed the action 
and stated that he believed other States 
would take similar action following Nebras- 
ka’s initiative. 

Monday 

The convention opened semi-officially Mon- 
day evening, Feb. 12, when Fenton Fleming 
called those present together to hold a joint 
meeting of the various 24 Karat Clubs of 
the state. Officers of the clubs in different 
districts reported the activities of their or- 
ganizations during the year since they were 
formed under the direction of National Field 
Secretary Walter H, Mellor. A fine attend- 
ance and great enthusiasm was reported from 
district number 2, but all sections were firm 
in their beliefs that they had derived a defin- 
ite good from meetings they had held. Sec- 
retary Fanske related his experiences in visit- 
ing the clubs in different districts and told 
how he had directed the sending out of ques- 
lionnaires to candidates for Congress with 
the aid of the clubs. The session ended with 
a short statement from each individual rela- 
tive to the good he had derived from the 24 
Karat Club to which he belonged. 

Tuesday 
The convention proper was called to order 
uesday morning and invocation delivered 
by Rev. Geo. FE. Newell of Hastings. This 
Was followed by musical selections by the 


Misses Geraldine Fleming and Rose Howe 
of Lincoln. These numbers consisted of 
saxophone and piano selections. Mayor L. 
B. Stiner of Hastings welcomed the jewelers 
to the city and Joe Mazer accepted on behalf 
of the association. 

Mr. Fleming then read his annual address, 
which follows: 

PRESIDENT FLEMING’S ADDRESS. 

Officers and Fellow Jewelers: In addressing you 

at this atinual convention and for the second year 





FENTON B. FLEMING, RETIRING PRESIDENT 


as your president, it is to you I bring this report 
of encouragement for the coming year. During 
the year 1921 we had to meet a sudden change of 
reversed business conditions, which was not alone 
directed to our line cf merchandise, but to every- 
one, incliding the farmers. These problems to 
some were so serious that the outcome was almost 
disastrous and to a few it required liquidation at 
a great loss, 

We have now passed ancther year of business, 
and at the end of 1922 how glad we are that 
we did not give up the big task, for our reward, 
if only for one thing, “our good name,” was worth 
the effort. There is not one but who can report 
a more stable conditicn and most of us can gen- 
erally say a wonderful gain and a more firm 
business outlook. 

Mr. Hufnagal, our national president, has ex- 
pressed in a firm statement the need of co-operation 
and what it means to us individually to give our 
united support to our national and State associa- 
tions and officers because of their sincere and 
whe le-hearted efforts for the betterment of our 
trade conditions. 

One of the things that needs consistent co- 
operation is the elimination of the excise tax. Our 
good chairman of the Special Excise Tax Elimina- 
tion Committee, Ralph Roessler of Marion, Ind., 
is with us and will give us* some of the funda- 
mental points te work upon to eliminate this unjust 
tax. What he will tell us is for us to take to 
heart with more than just a slight consideration 
for the present situation is taking a big part of 
the legitimate profit we are entitled to. 

In our good old State we find the financial con- 
dition greatly improved, the agricultural situation 
at a higher standard, su let us now do our part 
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and use this slogan for our business, ‘Better co- 
operation among jewelers, better merchandise 
values, better service to our customers.” By 
these means we will profit the more. ‘Put on a 
smile’ and herald to the public the thought of a 
sane and sensible prosperity. 


Following the report of President Flem- 
ing, Secretary Fanske reported the finances 
of the State association, in which his figures 
showed the condition of the treasury to be in 
better shape than it was a year ago. Mr. 
Fanske then read his report as secretary, 


which follows: 
SECRETARY FANSKE’S REPORT. 

My last year’s report showed a membership of 
122. We have at this time 166 members, or a 
gain of 44. About 3,500 letters were sent out 
from the secretary’s office during the year, and 
the year was unusually busy for the officers. 

In March the national president, Edward H. 
Ilufnagel, visited the State and a banquet was 
given in his honor at the Hotel Fontanelle in 
Omaha and 96 greeted him there. His talk was 
a wonderful message, and I only wish that every 
jeweler could have heard his message. In April, 
Field Secretary Walter H. Mellor campaigned the 
State for new members. The weather was very 
unfavorable at that time and the campaign as out- 
lined was very much interfered with. The State 
was organized into eight districts, but on account 
of time and the fact that the western part cf the 
State was not very thickly blessed with jewelers, 
only five districts were visited, but in each district 
a 24 Karat club was organized, with headquarters 
at Omaha for the Ist district, Lincoln for the 2nd, 
Grand Island for the 3rd, Fremont for the 4th, 
and Norfolk for the Sth. Every jeweler that was 
called upon was secured as a member excepting 
one. Had the roads been passable, trips had been 
arranged and every jeweler in the five districts 
would have received a call from the field secretary. 
The members of*the association responded very 
liberally when asked to supply an auto and one 
day’s time, and as it was, 15 new members were 
secured in the State. Your secretary assisted the 
field secretary in organizing clubs at Fremont and 
Norfclk and spent three days in this campaign. 

In the campaign for the elimination of the war 
tax cm jewelry your secretary was appointed State 
chairman. In this campaign every candidate for 
office was sent a lengthy letter explaining the un- 
fairness of the tax on jewelry and asking the sup- 
port of the candidate in the elimination of this tax. 
We secured the support of every candidate for 
U. S. Senate, or Congressman except one, and 
that one was defeated for office on election day, 
and every candidate elected was pledged to support 
a bill for the elimination of the war tax. In 
this campaign I had the full support of the mem- 
bers of the association and was assisted a great 
deal by the jewelers making personal appeals di- 
rectly to the candidate, and it only goes to show 
what can be accomplished by co-operation. 

During this campaign I attended two district 
club meetings, one at Columbus and one at Lin- 
coln. At the Columbus meeting there were 11 
present, and at the Lincoln meeting 65 attended 
the banquet at the Lincoln hotel. These 24 Karat 
clubs are a wonderful help to the association, and 
I only wish that more clubs could be organized 
and more meetings held. 

In the membership campaign, Field Secretary 
Meller reported that the meeting of district club 
No. 2, in Nebraska, was the largest he had ever 
organized in any of the states he had visited, and 
this club had been kept alive and proves that 
many things can be accomplished by meeting to- 
gether every three months and talking shop and 
mingling with ycur brother jewelers. I thank you. 


After delivering his annual report, Mr. 
Fanske told of his attendance at the national 
convention last year and his remarks were 
supplemented by Ralph Roessler. After the 
morning program a luncheon was held in the 
main dining room of the hotel, at which Joe 
Mazer acted as extemporaneous song leader 
and kept the crowd in good humor by teach- 
ing them parodies on well known songs. 

TUESDAY AFTERNOON 

The afternoon session was opened by a 
talk on “Advertising for the Retail Jeweler” 
by E. A. Warner of Kansas City. Mr. War- 
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ner stated that too few jewelers advertise, 
although they are generally agreed: that it is 
a most beneficial asset to business as a whole. 
Necessity of bringing the public to the view- 
point that they need jewelry was emphasized. 
A comparison between druggists and jewel- 
ers was drawn and the advanced methods of 
the druggist held up as an example of rapid 
turnover and increased sales as a result of 
advertising those things that might be com- 
pared to jewelry in the manner of luxuries. 

Mr. Warner placed advertising under two 
heads, “direct” and “newspaper.” The for- 
mer, he said, appealed to a selective list of 
people whose names could be chosen by the 
jeweler and the class of trade he most de- 
sired obtained through its vigorous use. 
Newspaper publicity appealed to the masses 
and served as a vehicle to keep the jeweler’s 
name before the entire public and thus con- 
nect up activity with the direct appeal, 

In outlining a method for financing the 
jeweler’s advertising Mr. Warner suggested 
that a definite sum be set aside at the be- 
ginning of each year and that this amount 
be varied in proportion to what the individual 
felt he could afford. As a general rule 
small stores appropriate from five to ten per 
cent of their yearly sales and larger estab- 
lishments set aside from one to five per cent 
according to Mr. Warner. Of this appro- 
priation 50 per cent. should be allotted for 
direct advertising, 40 per cent to newspaper 
space, and the balance left for emergencies, 
including out-of-door signs, movie slides, 
etc. 

“The direct class of advertising goes into 
the home, and for each piece of publicity 
thus delivered you are practically assured 
that five people will see it,” he claimed. “A 
house organ, issued monthly, is an excellent 
proposition, and there are some on the mar- 
ket today that are not too expensive but are 
attractive enough so that they are not treated 
as circulars and thrown away without being 
read. In your direct mailing you must be 
careful to keep your mailing list up-to-date 
else a great many names will accumulate 
that will not bring you any results due to 
the fact that the recipient of your mail has 
died, moved away or for some reason is un- 
desirable as a customer. A card index 
should be employed and notations made upon 
it of such important events as wedding an- 
niversaries, birthdays and other seasonable 
times at which the prospective customer may 
be in the market for an article carried in 
stock.” 

In finishing his speech Mr. Warner im- 
pressed the delegates that it was persistence 
that made advertising profitable and he 
claimed that a small ad. run frequently in 
the papers was by far better for results than 
an occasional one of larger proportions. 

A short discussion took place, when Mr. 
Warner finished, and he answered several 
questions asked by the jewelers. 

ADDRESS BY RALPH ROESSLER, 


Ralph Roessler then read his speech, in 
which he presented the entire subject in brief 
of what has been done by the excise Tax 
Elimination Committee, of which he is chair- 
man. Mr. Roessler’s remark that if a spe- 
cial session of Congress was called before 
December he was very hopeful that the ex- 
cise tax would be repealed, gave the jewelers 
a feeling that the end of the tax might pos- 
sibly be in sight. In his talk he said: 
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We find a marked tendency on the part of cer- 
tain elements in Congress toward a special session 
in March. This is opposed by the administration, 
and the more conservative element, who fear a 
general tearing apart of the tax system, substitu- 
tion of other methods of raising money different 
from the present. It is my humble opinion that 
if a special session is called our tax will be re- 
pealed in that session. Unless some terrific ef- 
forts are made at the present time, unless there 
is a special session, we stand a poor show before 
December. Nevertheless this work must continue 
without a break, leaving no stone unturned in edu- 
cating our Congressmen, so that when the logical 
time arrives we will have reasonable assurance of 
success, 

Going back to last November, the chairman of 
the tax committee had the pleasure of attending 
a dinner in New York, at which dinner a num- 
ber of Congressmen and candidates were present. 
Among them was the Hon. Ogden Mills, a mem- 
ber of the Ways and Means Committee. Mr. 
Mills said, in part: “No one is going to defend the 
original schedule of objects selected for the ex- 
cise taxes or the rate at which they were taxed. 

















R. A. GOODALL, PRESIDENT-ELECT 


There was no logic in it; it was perfectly fan- 
tastic, and any man can ridicule it. I do not see 
any greater logic in the objects selected to be re- 
moved. There is no logic in it; there is not any 
strict logic in saying that a high-priced fur should 
be relieved from an excise tax and a clock should 


not. * * * Fifty per cent of the bad taxes 
could be done away with, and they were arbi- 
trarily selected. The next 50 per cent will go, 


unsound method of taxa- 
hope it will be done in 


and the whole illogical 
tion should end; and | 
the near future.” 


Mr. Roessler, in reviewing the tax, said: 


The only justification for this tax I have been 
able to find is the fact that the government needs 
the money. True, there are many ways of ob- 
taining money, from the black jack and the lead 
pipe method on up, but if Congress finds that an 
unjust law has been imposed, it is up to Con- 
gress to repeal it. If the repeal of this tax causes 
a hardship upen the government, again it is up 
to Congress to see that revenue is raised to off- 
set this loss, but equally applied. We do not ask 
for any more or any less than our just share; 
we expect to pay that, but we are bitterly op- 
posed to paying our share and the share of our 
next door neighbor as well. Taxation justly and 
equally applied cannot be criticized, but taxation 
unjustly and inequitably applied in class legislation 
and has no place in this country under our con- 
stitutional rights. 


Mr. Roessler also brought up the subject 
of various lines of business selling jewelry 
and clocks on which they probably were not 
paying the excise tax. He suggested that 
his listeners mentally travel through the 
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various stores in their communities and think 
of how many hardware stores were gefj; 
silverware, drug stores selling fountain pens 
and pencils, department stores Selling ladies 
jewelry, haberdashers, selling men’s jewelry 
such as scarf pins, belt buckles, dress gy 
sets, etc. “Are they paying the excise tax?’ 
he asked. 

Returning to the subject of the tax ques. 
tion before Congress he read figures shoy. 
ing that there was a clear majority in thy 
body that would support the removal of th 
tax, but stated that there were not yy 
enough. Improper support of the souther 
states is what prevents a larger majority, he 
said. Mr. Roessler outlined the methods 
used in obtaining the support of Congress. 
men and told of the immense amount of cor. 
respondence required for this work. fy 
read statements from various members of 
Congress in which they stated their view of 
the unfairness of the tax and closed with a 
expression of appreciation for the co-oper:- 
tion accorded him by state chairmen wh 
had assisted him in his work. 

Mr. Roessler had hardly finished whe 
Joe Mazer took the floor, and after a shor 
talk, in which he told of the hard work ané 
expense attached to Mr, Roessler’s work, 
made the motion to contribute a sum equa 
to five per cent of 1922 excise taxes paid to 
the government, to the financing of the work 
of the tax.elimination committee. This was 
unanimously carried, and it is expected that 
the jewelers of Nebraska will send more 
than $1,500 to the National Secretary for 
this purpose. 

The afternoon program was completed by 
an address by W. A. Selleck, president of 
the Lincoln State Bank of Lincoln, in which 
he discussed “The Near East,” explaining 
the causes of the recent disturbances there 
and described in detail his trip to Turkey 
last year. Mr. Selleck’s itinerary took in the 
Canary Islands, Madeira Islands, various in- 
teresting cities and places in Spain, Norther 
Africa, Italy and Greece before he arrived 
at Constantinople. Mr. Selleck closed his 
speech after an hour of very instructive and 
interesting discourse on this subject. 

TUESDAY EVENING. 

The evening’s entertainment consisted of 
a banquet, at which Joe Mazer was toast 
master. Following the banquet a program 
was rendered by a mixed quartette, which 
sang several songs, the individuals also ret 
dering solo selections. A one.act play with 
two characters, a mountaineer and a revenue 
officer, followed. 

Dancing in the main dining room of the 
Clark hotel completed the first day of the 
convention. Music for the dance and cigats 
and favors at the banquet were furnished 
by the Order of Ku Ku’s, an organization 
jobbers and manufacturers. 


Wednesday’s Sessions 


The second day of the convention opened 
with an address by J. R. Church, of the 
Pinkerton Detective Service, who spoke o 
“The Prevention of Loss by Burglary. 0 
warned the jewelers of the various ways ° 
making it easy for burglars and $ 
thieves to commit crimes and showed thes 
how to prevent these acts. Mr. Church, # 
speaking of the Jewelers’ Security Alliant, 
said that it had been in existence since ©” 
and was then composed of 50 charter met 
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bers. : 
grown to a membership of 7,000. “The 
lewelers’ Security Alliance is not a money 


making institution,” he claimed, “but a mu- 
tal organization for the protection of its 
members and is supported by membership 
dues based upon the value of the jeweler’s 
stock.” 

Mr. Church was followed by Joe Gold- 
stone of the Blauer-Goldstone Co., of Chi- 
cago. He spoke on the subject, “Construc- 
ion and Merchandizing of Artificial Pearls.” 
fr. Goldstone admonished the jewelers to 
ye alert in their merchandising and to em- 
sloy the selling helps furnished them by 
manufacturers, especially in the way of 
newspaper cuts for advertising and other 
ales helps. His general talk was to: the ef- 
fect that the live jeweler will find that 
“every day in every way his business gets 
tetter and better.” Mr. Goldstone then 
branched into the subject of the construc- 
tion of artificial pearls. 

Samuel Swartchild, of Swartchild & Co., 
Chicago, was the next speaker to address the 
convention. He told of the work of the 
Horological Institute of America. 


ADDRESS OF SAMUEL SWARTCHILD 


It is indeed a pleasure and a great privilege ta 
be asked to address the Nebraska ccnvention upon 
2 subject whicl: is so very close to my heart, and 
I hope that I may be able to secure the interest 
and co-operation of every one present in the work 
f the Horological Institute of America. 

Although I have appeared before many gath- 
erings of jewelers and have attended hundreds of 
meetings during the past 50 years, I am not a 
public speaker of great reputation as is your il- 
lustrious president, Mr. Fleming, and it is neces- 
sary that I jot down my speech and read it from 
paper. ‘ 

This certification of watchmakers which is the 


work of the Horological Institute of America, I | 


regard as one of the greatest helps that can ever 
béfall the jewelry trade, When it becomes general 
and well established it will be of wonderful: value 
ind protection not: only to. the watchmaker and 
eweler but to the public, the public that must take 
hances with their watches when leaving them for 
repair. You know Mark Twain .once said, “TI 
never knew what became of all the unsuccessful 
shoemakers and blacksmiths until I got my watch 
fixed.” You are the ones who repair these watches 
for the public, and it is up to you to work un- 
easingly to put your profession upon such a 
high plane that such remarks will be unthought of, 
if only in a jesting manner. 

The World War emphasized the importance of 
the watchmaker in our social, industrial and eco- 
nomic life. It also showed very plainly the decided 
shortage of competent workmen in this field. Mr. 
George W. Spier, in his efforts to secure a suf- 
ficient number of capable watchmakers for the 
needs of the Government during the war, was 
‘rought to a realization of the lamentable scar- 
ity of good workmen and the necessity of train- 
ng more and better watchmakers. 

The interest of the National Research Council 
was aroused which resulted in calling the first 
orological ecnference in Washington, May 19 
and 20, 1921, which meeting I had the pleasure 
of attending, by request of Mr. Spier. The watch- 
maker situation was thoroughly discussed, a ways 
“nd means committee appointed for increasing in- 
‘erest in watchmaking and also a committee on the 
‘easibility of establishing a national horological 
nstitute, 

A second conference was held in New York City, 
July 26 and 27, when plans were formulated for 
4 constitution and by-laws. At the third confer- 
‘ce in Washington, October 20 and 21, the Horo- 
gical Institute of America was formally estab- 
ished and an advisory council of twenty-four 
members and presiding officers were elected. Mr. 
*orge Spier, through whose untiring efforts and 
ficient work the resu!ts already accomplished 
‘ere largely due, was made the first president. 
he other officers, members of the advisory com- 
mittee and members of the various committees 
vere men of high standing in the trade, in the 
eclentific world and in the National Research 
“ouneil and Bureau of Standards. 


Now, he stated, in 39 years, it has - 
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‘The objects of the Horolcgical Institute of 
America are: 

To encourage the development of more and bet- 
ter watchmakers; to develop standards for horo- 
logical schools; and to co-operate for their better- 
ment; to enccurage young men and women to 
adopt the horological ‘industry as their profession, 
to serve as the appropriate center for the recep- 
tion and diffusicn of information relating to all 
horological matters through publication of articles 
of informing or instructive character; to establish 
a bureau for issuing graded certificates to appli- 
cants for their attainments in watch and clock 
work. 

This work is carried on by the United States 
Bureau of Standards and a certification committee 
who have already issued many certificates as 
“Junior Watchmaker” and ‘‘Certified Watchmaker” 
to applicants frcm nearly every state in the Union. 
The watchmaker who obtains a certificate from the 
Horological Institute is a safe man, both to his 
employer and to the public. 

The second annual banquet of the H. I. A. 
was held in New York City on the 19th of last 
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month. 1 was invited to attend and was a);mem- 
ber of the committee on arrangements. One. hun- 
dred and seventy-five attended this meeting, in- 
cluding a lady member of the H. I. A. An ex- 
cellent program was given and great interest was 
shown in the progress already made by the insti- 
tute. I have a copy of the program with me and 
will read the names of those gentlemen who took 
part in the program. 

The day previous to this meeting, when the 
committee on arangements was having a final meet- 
ing, I suggested that the logical place for the 
next annual meeting of the institute would be in 
Chicago. This suggestion met with great favor, 
and I certainly shall work hard to have it arranged 
that the meeting be held in Chicago, the logical 
convention city. Chicago will be able to offer a 
chance for a great many of you western jewelers 
to attend, and I earnestly request you to be there. 

I believe that every watchmaker and jeweler 
should become a member cof the H. I. A., as every- 
thing that it stands for and seeks to accomplish is 
of vital concern to both. Higher ideals and ef- 
ficiency are sought and better relations between 
jeweler and consumer, which of course means bet- 
ter business. Only by your very hearty co-opera- 
tion and your whole-hearted support can this great 
institution continue to grow and expand in the 
way it deserves. 


WEDNESDAY AFTERNOON. 

The afternoon session of the second day 
was occupied by a speech by Robert A. 
Goodall on “Radio as a Sideline for 
Jewelers.” 

Mr. Goodall made it clear at the beginning 
of his talk that he did not advocate the jew- 
eler going into a great many branches of 
business, but stated that at the times when 
business was slow it was the proper thing to 
pick up some fast moving, money making 
line and “sell with the wind and not against 
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it.” In presenting his arguments as to why 
a jeweler should sell radio he stated that, 
when handled correctly, it furnished a fair 
profit and a rapid turnover. According to 
his figures this item furnishes a net profit of 
eight per cent on each turnover and with 
five turnovers a year, which he said was the 
average for dealers carrying from $300 to 
$500 of stock, a profit of 40 per cent on the 
investment .was realized. 

Another feature which Mr. Goodall 
brought cut was the fact that this new busi- 
ness brought a desirable class of trade into 
the store and made them prospects for 
jewelry sales. “It is the class which desires 
entertainment in preference to anything else,” 
he said. “This class contains rich and poor, 
young and old folks, farmers and city people, 
in fact, people in all walks of life desire 
novel and new forms of entertainment.” 
Another class of customer not to be over- 
looked, he said, is the young lad of high 
school age. “They are all interested in 
radio, and by proper methods you can gain 
an intimate friendship with them that will 
last not only through graduation time but 
later on when they will be wanting a dia- 
mond, and the friendship cultivated through 
radio will give you a decided advantage in 
selling them one.” 

Mr. Goodall warned his listeners against 
purchasing large quantities of supplies on 
account of market prices and new inventions. 
He advocated the purchase of three sets, 
two of a good grade and one cheap grade. 
One of the good grade should be installed in 
your home in order that you may become 
familiar with it and the cheaper of the other 
two used as a selling argument for the bet- 
ter one.” After various other hints relative 
to handling radio, Mr. Goodall finished his 
remarks and a demonstration of the radio 
was given and a general discussion took 
place. 

The selection of Grand Island as the con- 
vention city for next year, election of officers 
and appointing of committees closed the 
business of the 1923 convention and the jew- 
elers adjourned. 

WEDNESDAY EVENING. 


The evening of the final day of the Ne- 
braska convention is always turned over to 
the Order of Ku Ku’s, and they entertained 
the delegates and their families at the Elks’ 
hall, where they “initiated” several of the 
retailers into their Order. Electrically 
charged carpets kept the candidates in mo- 
tion during many of the stunts they were 
forced to perform and provided the onlook- 
ers with a great deal of fun. 

A special contest for the ladies consisted 
of catching a pig which was turned loose in 
the hall. Mrs. W. J. Breckenridge of Ed- 
gar, Nebr., won the prize, a 26 piece chest 
of Holmes & Edwards silver plate, presented 
by that company. A cracker eating contest 
for retail jewelers resulted in the awarding 
of a gold cigarette case, belt buckle and wal- 
demar chain, with the compliments of S. O. 
Bigney, to M. L. Jones, of Fairfield, Fenton 
Fleming, of Lincoln, and Henry Dayton, of 
Alma. 

Dancing followed and a buffet luncheon 
was served, bringing the entertainment to a 
close. 

The new officers of the Order of Ku Ku’s 
are Dale W. Griffen, King; Joe Byrne, 
Prince ; Lee Holmes, Scratcher. 


— 
oo 


en elie Bale ane mca 


] 
of 
iq 
i 








THE JEWELER®W’ 


CIRCULAR 








‘= 


Canadian Jewelers Meet at Windsor 








Zero Weather Fails to Freeze Enthusiasm of Members of Association—Three 
Days Devoted to Interesting and Instructive Program— 
New Officers Chosen 
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Winpsor, Ont., Feb. 17.—One of the most 
enthusiastic and successful meetings ever 
held by the Canadian Jewelers’ Association 
came to a close Friday night in the Prince 
Edward Hotel, here, as the 175 delegates 
and their wives and sweethearts prepared to 
depart after three busy days of business 
meetings, speeches, lectures and social af- 
fairs. 

A great deal of important work was ac- 
complished, and from the arrival of the 
delegates on Tuesday until they departed 
for points all over the Dominion of Canada, 
every minute, it seemed, was crowded with 
activity. 

Discussion of the Gold and Silver Mark- 
ing Act, one of the most important matters 
of business on the long program, took some 
time and the consensus of opinion was to 
the effect that efforts to have this act placed 
before the Dominion Parliament for the 
necessary legislation be postponed until next 
year’s session of the Parliament. This ac- 
tion was largely due to the desire of many 
of the delegates to await some action by 
jewelers in the United States toward a uni- 
form platinum standard in both countries. 

New officers were elected. They were 
nominated by the nominating committee ap- 
pointed by the president, under article VI, 
section 1 of the constitution. They were 
unanimously voted for when the report of 
the nominating committee was placed be- 
fore the delegates. They are: 

Honorary president, M. C. Ellis, Toronto 
(re-elected) ; president, Arthur E. Rowland, 
of Rowland & Campbell, Winnipeg, Man.; 
vice-president, Gordon McLaren, Hamilton; 
vice-president, Joseph A. Caron, Montreal; 
honorary treasurer, James Ryrie, Toronto 
(re-elected). 

The retailers’ executive committee was 
elected as follows: B. M. Chapman, To- 
ronto, chairman; Arthur Duquet, Quebec; 
F. J. Howell, Windsor; Thomas Lees, Jr., 
Hamilton; A. C. Skinner, Sherbrooke; J. 
E. Wilmot, Ottawa, and W. G. Young, Lon- 
don. 


The manufacturers’ executive committee 
was elected as follows: M. R. Wadds, To- 
ronto, chairman; J. S. Bliss, Niagara Falls; 
P. W. Haywood, Toronto; S. H. Lees, Ham- 
ilton; John McKnight, Toronto; E. P. 
Sternberg, Toronto; B. FE. Ekblad, Toronto. 

The wholesalers’ executive committee was 
chosen as follows: W. J. Barr, Toronto, 
chairman; Alex Falle, Montreal: E. H. 
Gunther, Toronto; F. J. Levenston, To- 
ronto; A. S. Levy, Hamilton; J. L. Sab- 
bath, Montreal, and Julien Schwob, Mon- 
treal. 

There were 17 matters on the program for 
the opening day, which kept everybody on 
their toes immediately after registration. 
Eleven matters were scheduled for the sec- 
ond day, Wednesday, and Thursday, which 
was intended for really a half day, had no 
less than six. In almost all of the business 
meetings the delegates were given useful in- 


formation on some phase of the jewelers’ 
trade, from the manufacturers’, wholesalers’ 
or retailers’ viewpoint. Some of the talks 
were illustrated with stereopticon slides and 
motion pictures and this added to the effec- 
tiveness of the general program. 

And on the social side of the program 
there was a continual series of dinners, 
parties, dances, with a bridge and afternoon 
tea for the ladies of the convention at the 
Essex Golf Club, Sandwich, Ont. 

Only the weather marred the days of the 
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convention. It was near zero weather all 
the time of the meeting, and some of the 
events which Windsor jewelers had extem- 
poraneously planned were abandoned be- 
cause of the thermometer readings. 

However, all of the delegates expressed 
themselves as enthusiastically pleased by the 
reception given them by the Windsor hosts, 
and a vote of thanks at the close of the 
meeting was followed by cheers. 

The president’s address was one of the big 
events on the opening day. After comment- 
ing on the rapid and healthful growth of the 
association since its inception in 1919, Pres- 
ident Thomas Roden of Toronto urged as 
the major point of his message that “one 
of the great needs of our association is more 
trade or section meetings.” 

He urged that subjects of a trade or tech- 
nical character be discussed at these sec- 
tional meetings, including cost-finding, ad- 
vertising of a co-operative nature, window 
dressing, store service and other features. 

Tuesday 

The first day started out early, and early 
on the job seemed to be the keynote through- 
out. The executive committee met at break- 


fast at the opening, discussed plans for the 
convention, reported the attendance indica- 
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tions, and discussed with Windsor jewelers 
who acted as hosts, the workableness of the 
program that had been laid out. 

Registration of delegates began at 9 o’cloc, 
the first morning, which shows that the ex. 
ecutive committee, whose breakfast pre. 
ceded this feature, were “early birds.” 4 
reception committee made the arrival of dd. 
egates a warm affair, in spite of the frigid 
outdoors, and the fact that many of the 
delegates had traveled many hundreds of 
miles to reach the convention. 

Soon after the delegates met in three dif. 
ferent groups, classed as to whether they 
were wholesalers and manufacturers, or re. 
tailers. or travelers. S. H. Lees was chair. 
man of the group composed of wholesalers 
and manufacturers. B. M. Chapman was 
chairman of the retailers’ group, and W. F 
Phipps led the discussion in the group made 
up of travelers. 

There was a luncheon at noon Tuesday. 
at which local dignitaries and _representa- 
tives of the local jewelers paid their respects 
to the jewelers. Mayor H. W. Wilson of 
the city of Windsor gave a warm address 
of welcome, as did Fred J. Howell, chairman 
of the Fssex Jewelers’ Association. Presi- 
dent Roden responded fittingly and thanked 
the hosts for the kind reception the delegates 
had received at their hands. 

Then when the delegates got down to busi- 
ness in their first real business session of 
the convention, the ladies were taken in au- 
tomobiles to the Essex Golf Club at Sand- 
wich, and enjoyed an afternoon of bridge 
and tea. 

President Roden’s address, which really 
started off the convention, was received en- 
thusiastically, and was commented on as 
having “hit the nail on the head” as to the 
needs of the association and the program 
that should be outlined for the next year, 
which he recommended to his successor. 

The address follows: 


ADDRESS OF PRESIDENT RODEN 


The object of our association is the promotion 
of closer co-operation among its members in mat: 
ters of general interest to the jewelry trade, the 
dissemination of information with reference to legis 
lation concerning the trade, and the adoption of 
a course of action best calculated to protect its 
interest, the promotion of such publicity as will 
place the jewelry business, and its function in the 
community, properly before the people and gem 
erally a more enlarged and friendly intercours 
among the varied branches of the trade. 

These were the views of the members who 
formed the association in 1919; these were the 
foundation principles which we builded on. I 
think I may justly say that we have lived up 
ideas and ideals. Looking back we can see many 
substantial results from the co-operative principle 
in our constitution. : 

We have protected the trade from unfair legis: 
lation, have adopted service and repair price lists 
studied general and local prcblems; and worked 
for co-ordinated and co-operative advertising, ¢lim- 
inating many trade abuses and correcting some, 
although not all trade prejudices. 

It is becoming increasingly evident that one of 
the great needs of our association is more trade 
or section meetings. To make these meetings 
teresting and informative, selected subjects of 3 
trade or technical character should he offered. This 
would help to maintain interest and increase ¢ 
knowledge of our members. Of the subjects I 
would suggest to start with are: Cest of doing 
business, co-operative advertising, repair price 
lists, window dressing, store service, metals, their 
values, uses, etc. 

Our large territory with its varied problems 
and local conditions increase the need of active 
district associaticns. I therefore commend the 
study of this development to my successors. 

For some time we have been pressing the Fed- 
eral Government to arrange for the appointment of 
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Ryan as Customs Inspector in addition to his 
position as inspector of The Gold and Silver Mark- 
ing Act. This has now been accomplished and 
no information which will lead to detection of en- 
a of spurious goods for auction sales, or sales 
of goods not in accordance with the marking act 
should be sent to O. M. Ross, Secretary Canadian 
Jewelers’ Association who will forward a report 
to Mr. Ryan and follow up the checking of re- 


Mr. 


sults. 
Other important matters have engaged the at- 


tention of the executive, 

First, the proposed reclassification of silverware 
for freight charges by the Railway Freight Com- 
mission. 

A committee composed of M. R. Wadds, P. W. 
Haywood, Mr. Bliss, Mr. Carcn, and myself, waited 
upen the Commission in Montreal, presenting a 
good case, Which we trust will bring results favor- 
able to our trade. 

We were also represented at Ottawa in opposing 
the present stamp tax on receipts, checks, notes, 
drafts, etc. It is hoped that in this case some 
modification of the conditions will be obtained. 

Cooperation shculd be the keynote of the con- 
vention gatherings. Of course, we will have dif- 
ferent views, different ideas of methods of de- 
velopment, but if we keep before us the business 
standards in coming together as friendly competi- 
tors, we will broaden our views and develop con- 
structive forces that will strengthen the foundation 
of our business. In such a combination of mutual 
interest, manufacturing, wholesale and retail, op- 
portunities for education, study of conditions, the 
cimination of useless competiticn can be avoided 
and more sane and equitable results obtain. 

It seems to me that men of business, engaged 
in commerce, finance, salesmanship and merchan- 
dising, if properly and soundly grouped, have a 
great mission in presenting to this generation the 
fact that there is a distinct difference between the 
old time selfish monopoly and the present day 
friendly competition, which has as its basis service 
to the community and the protection of the pur- 
chaser and consumer. 

When traveling through our western cities last 
fall, it was fully demonstrated to me that their 
great need was closer contact with the executive 
activities and executive officers. It is my belief 
that with our new president, part of the difficulty 
will be overtime, and the relationships strength- 
ened, It has been suggested that a monthly letter 
be sent to each member to give him more intimate 
knewledge of association activities. I trust your 
incoming executive will keep this sugestion for 
early consideration, I feel that I should again 
express my thanks to all those members in the 
west who contributed so generously and kindly to 
the pleasure of myself and my wife on that trip. 

May I again commend to the membership the 
necessity of their loyal and continuous support 
financially and by their attendance at meetings. 
We cannot hope for success unless these business 
obligations are recognized. 

Our executive has been faithful in meeting regu- 
larly in studying every phase of service that will 
benefit the trade. These efforts cannot be sus- 
tained except by your loyal support. On your 
behalf I wish to offer my sincere thanks for the 
punctuality and constancy of the service they 
have rendered to the association. I wish also to 
express my appreciation of the valuable and ef- 
heient service rendered by our secretary, O. M. 
Ross, and assure you I shall endeavor to co- 
operate with your new executive in every way to 
‘arry to success our splendid association. 

let me further say that I have appreciated the 

"or you conferred upon me in 1922 and the 
““pport you gave me in 1922-23. I shall have 
iy ade recollections of my term of office. At 
‘ “en a pleasure to form closer relations with 

embers of the trade. As long as I can be of 


use / » : 
‘o you, gentlemen, my services are at your 
convenience. 


ane finances of the association are in a 
talthy condition, according to the report 
ol the treasurer, James Ryrie of Toronto, 
which was read when the president’s address 
ended. 

oom of the efforts of the association in 
taining from the Dominion Government a 
' Concession in helping to rigidly enforce 
of a Marking Act, and keeping out 
ity e country a large quantity of low qual- 
t goods illegally marked, was reported to 
€ association in the report of the secretary, 
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O. M. Ross. This, he said, was the action 
of Hon. Jacques Bureau, new minister at 
Ottawa, in allowing the inspector under the 
act to inspect invoices at all customs houses, 
and to review at Ottawa, records of im- 
ports at every port of entry in Canada. 


Mr. Ross’s report follows: 


REPORT OF SECRETARY ROSS 


The work of the association during the past year 
has proceeded aleng much the same lines as in 
the previous years, and we have had scme impor- 
tant questions up for discussion and_ settlement. 
We have held a regular meeting of the executive 
each month in the year and also several extra 
meetings when the necessity arose. The close at- 
tention that your executive has been paying [6 
business is shown by the fact that the average 
attendance at these meetings was slightly cover 
nine, the possible attendance of members within 
reasonable distance of Toronto being 15. 

Following instructions from the convention at 
Quebec last year, our first business of the year 
was the preparation of a booklet including the 
Code of Ethics and Ccnstitution and By-Laws, of 
which copies were mailed to every jeweler in 
Canada of any standing. These were accompanied 
with blank application forms and quite a number 
of new members were secured in this way. 

Early in the year, a regulation was issued by 
the Post Office Department refusing the use of 
the insured mail to jewelry. The reason ad- 
vanced was the wholesale thievery that had been 
going on in the post offlce since the system of 
registering parcels was discontinued. A deputation 
from the executive waited upon Hon. Chas. 
Murphy, Postmaster General, in March, but the 
department refused to withdraw the regulation or 
to grant registration of parcels at a higher fee. 

The deputation was successful, however, in se- 
curing the inauguration of a C. O. D. postal sys- 
tem whereby merchants sending out goods can have 
their collections made in the same manner as on 
shipments by express. This was first brought to 
the attention of the postal authorities by our asso- 
ciation and it has proven a very valuable aid in 
merchandising goods. 

About the same time notice was received that 
the Canadian Freight Association proposed to in- 
crease the rates on silver plated war from first 
class to cne and a half times first class. As one 
ot the chief reasons given was the serious loss by 
pilferage, a questionnaire was prepared and sent 
out to every jeweler in Canada, asking for a report 
on his losses for the previous year. About 600 
replies were received and the losses reported were 
so few and insignificant as to dispose of the pilfer- 
age excuse at once. A brief was also prepared 
against the increase and a deputation appeared be- 
fore the Canadian Freight Association in Montreal 
to oppose it. It was found that it would be dif- 
ficult to prevent an increase on hollowware on ac- 
count of its bulkiness, but it is anticipated that no 
increase will be made on flatware. 

The next important item engaging the attention 
of the executive was the bill against fixed prices 
presented in the Ontario House by Attorney Gen- 
eral Raney. It aimed at the complete prohibition 
of all agreements tending to the establishment of 
fixed re-sale prices and would have had a very 
pronounced effect on the present commercial sys- 
tem. Our executive had a strong statement pre- 
pared setting out the effect of the bill, and a depu- 
tation appeared before a special committee at the 
Parliament Buildings to oppose it. In view of the 
strong oppositicn, the bill was withdrawn. 

Following upon a suggestion from an Ontario 
retailer that manufacturers and wholesalers should 
issue price lists of uniform size, so that they might 
be kept together in a binder, the wholesale and 
manufacturing trade was circularized in order to 
find what size would be most favored. It was 
found that a great majority preferred seven and 
a quarter inches by four and a quarter inches, 
and the executive agreed to recommend that this 
size be authorized. Steps were also taken to as- 
certain the ccst of a suitable binder, and it was 
found that a black fabric spring binder could be 
had for 85 cents in lots of one hundred. If this 
convention approves of the idea, manufacturers and 
wholesalers will be asked to print all future lists 
in the standard size and retailers will be directed 
to the firm which offers to supply the binders. Re- 
tailers whe find much difficulty in keeping track 
of price lists will appreciate the value of having 
a binder in which they can all be kept together. 

Jruring the year the matter of incorporating the 
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associaticn was proceeded with, and articles of in- 
corporation were finally secured from Ottawa. The 
association has now a legal status and its officers 
caunot be held personally liable for damages re- 
sulting from their actions as directors. 

Further progress was made during the past year 
with the organization of the Jewelry Travelers’ As- 
sociation. It has held two annual meetings, and 
its members are lending valuable aid to the C. J. A. 
in disseminating information regarding it in the 
smaller towns and cities. A number of new mem- 
bers were enrolled last year from their. effort. . 

The matter of securing a distinctive mark to 
be applied to articles of gold or silver as indicat- 
ing that the goods were made in Canada, was gone 
into further, and the design shown in the pro- 
gram was agreed upon. The firm of P. W. Ellis & 
Cc. courteously waived their claim to the Maple 
Leaf as a trade mark, and it was decided that 
this symbol surmounting the letter “‘C’ should be 
recommended as the mark for gold and _ silver 
goods. Should the opinion of the convention be 
favorable, confirmatory legislation will be sought 
to make the mark available for use. Other mat- 
ters relating to the Gold and Silver Marking Act 
are to be discussed on the proposed amendments 
to that bill. 

Another preposition of great interest is the es- 
tablishmen: of a Hall Mark office in connection 
with the Mint of Ottawa. The English authori- 
ties have expressed their willingness to allow the 
use of their hall-marks, with the suggestion that 
a mark denoting Canadian origin be placed beside 
them. The matter is being taken up with the 
department at Ottawa, and it is hoped to have 
favorable results. 


For many years the inspector under the Gold 
and Silver Marking Act has compained of the 
many difficulties of enforcing the act on account 
of lack of co-operaticn by the Customs authorities, 
as great quantities of goods were shipped into the 
country which were difficult to trace after they got 
into the hands of retailers. Representations were 
made te the Ottawa authorities from time to time 
but without effect until the new minister, Hon. 
Jacques Bureau, was appealed to. He at once 
issued an order giving all collectors notice that 
Inspector Ryan was to be allowed to inspect in- 
voices at all Customs Houses and also that he 
should have access to the files at Ottawa where he 
can inspect duplicate copies of imports at every 
port of entry in Canada. This is one of the most 
important concessicns ever won from the Govern- 
ment and should have a very pronounced effect 
in securing a rigid enforcement of the Marking 
Act and keeping out of the country a very large 
quantity of illegally marked goods of low quality. 

Still another matter to which some attention has 
been devoted during the year is the Bankruptcy 
Act, the workings of which have not proven as 
satisfactory as was anticipated. Especial criti- 
cism has been made of the provision whereby a 
majority of creditors may agree to a composition. 
A number of amendments are to be brought before 
Parliament and close attention will -be devoted to 
the proposed changes. 

The question of taxation has again been to the 
fore, and our executive has devoted considerable 
attention to it. We were represented at a con- 
ference of trade associations in Toronto and again 
in Ottawa, where representations were made to 
the Government. The jewelry trade has been for- 
tunpate enough to escape mention in the last two 
budget speeches, and we are hoping that the pres- 
ent government is disabused of the idea of placing 
discriminatory taxation on certain trades. 

Our accounting system has not been taken up 
by the retailers with the zeal that was anticipated. 
As reported last year, we purchased one hundred 
of these sets and so far have disposed of only 
forty-nine of them. The Federal Government, how- 
ever, is requiring all merchants to install a satis- 
factory system and there have been of late a num- 
ber of inquiries resulting from the investigations 
of Inspectors of Taxation. 

The trade has lost a number of highly esteemed 
members during the past year, especialy among 
the veteran jewelers. T. C. Johnson, of Halifax, 
passed away at a ripe old age early in the year. 
Stratford also suffered a severe loss in the deaths 
of Messrs. James and Emile Pequegnat within a 
month of each other. In Brantford, Alfred Cox 
died in the summer and later in the year, perhaps 
the greatest veteran of all, Mr. Cyrille Duquet 
died in Quebec City, after over 50 years in one 
business. British Columbia jewelers regretted the 
loss of Mr. Jules Eggert, of Atlin, one of the origi- 
nal members of the association. In Montreal the 
death of C. A. Grant removed one of the best 
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known men in the whole country. All of these 
men adorned their calling in life, and we are the 
poorer for their passing. 

Our membership now stands at the highest point 
yet reached in our short history. The progress 
made since the initiation of the association is shown 
by the following table of active members; as of 
Dec. 31, in each case: 


1919 1920 1921 1922 
British Columbia ........ 26 65 61 61 
Alberta ..... er 24 48 59 57 
Saskatchewan ........... 30 65 63 81 
Manitoba ae hee 19 61 60 63 
DE.) Cv Vcekbskecewe ee 348 338 405 
SUNG. pébcisvecbesscess Oe Bee. B90. 187 
Nova Scotia wheeeee 25 29 21 33 
New Brunswick Peete | 18 20 28 
Prince Edward Island.... 2 2 2 5 
EN ccaews bes vebue see 1 1 1 1 


419 739 795 881 

During the year the head office sent out 11,190 
pieces of second-class mail and 8,628 pieces of 
first-class mail, an average of over sixty every 
working day. 

The business of the year has been conducted 
with the utmost harmony and despatch. The presi- 
dent, Mr. Roden, and the other executive members 
close at hand have been most assiduous in their 
attention to the affairs of the association. The 
Hamilton members, in particular, have missed very 
few meetings It has been an honor to work 
with such men, and it may be taken for granted 
that the hest interests of the jewelry trade will be 
preserved so iong as they continue in office. 





A cabaret and dinner dance, with the best 
professional entertainers available, to which 
the women guests were invited, closed the 
firts day’s program. Arthur Delroy, of New 
York, was one of the leaders among the 
professional entertainers. 


Wednesday 


A. C. Skinner was chairman of the break- 
fast conference which opened the program 
on Wednesday. As the principal speaker of 
the conference, C. L. Clark of Winnipeg, 
manager of the Canadian Hardware and 
Implement Underwriters, urged the use of 
mutual insurance over that provided by 
stock companies, as the one best serving the 
needs of the jeweler. 

The fact that the program of co-operative 
advertising under the publicity committee of 
the Canadian Jewelers’ Association had not 
met with a very promising reception, in fact 
that it had been abandoned in all cities but 
one after a trial, was bemoaned by Gordon 
McLaren of Hamilton, chairman of the pub- 
licity committee of the association. 

He urged, however, that the jewelers give 
their attention again to the matter of co- 
operative advertising, and said that in spite 
of the fact that jewelers in many cities had 
dropped the plan, they admitted that it had 
been useful. 

Arthur Duquet was chairman of the 
luncheon meeting on Wednesday, and the 
speaker was W. J. Kane, of the Burroughs 
Adding Machine Co. of Detroit. Mr. Kane 
demonstrated the latest methods of analyz- 
ing the business of a retail merchant, and 
told how the merchant might find out the 
portions of his stock that were not bringing 
him in the profit that they should. 

As a result of the discussion of the pro- 
posed amendments to the Gold and Silver 
Marking Act, it was decided to abandon the 
idea of presenting these amendments to the 
present parliament, and to make efforts to 
have the matter in such complete shape that 
its presentation before the next parliament 
would most surely meet with satisfactory 
action. 

A section requiring all Canadian dealers 
in precious metals to secure a license and 
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also requiring them to keep a record of all 
purchases of articles composed in whole or 
in part of gold, silver or platinum, was 
withdrawn by the convention. 

A section creating a stamp or mark for 
all precious metal articles manufactured in 
Canada, and setting withdrawal of the right 
to use this stamp as one of the penalties for 
violating any part of the stamping act, was 
referred back to the executive committee of 
the association for further consideration, and 
will come before the Canadian Jewelers’ 
Association at its next meeting. 

Discussion of a section regulating the 
marking of platinum articles, which, in the 
proposed form, required that the name 
platinum be applied to articles containing 
960/1000ths of platinum or platinum-iridium, 
created a lively discussion, and it appeared 
that the obstacle was the fact that a stand- 
ard of .925 fine was popular in the United 
States. The delegates considered that if 
they adopted the .960 standard, it would pro- 
hibit importations of platinum articles from 
the United States which would be of an 
inferior grade of fineness. 

It was decided that it would be advisable 
to wait until definite action was taken by the 
United States authorities and jewelers, and 
that the United States trade be asked to set 
a compromise standard of .950. This stand- 
ard would be met by the Canadians with a 
reduction of .010 to .950, making uniform 
standards for the United States and Canada, 
the association declared. 

Finally, it was decided that the matter 
would be allowed to lay over for another 
year. Stewart H. Lees, of Hamilton, was 
chairman of the special committee appointed 
to consider the Gold and Silver Marking 
Act, and in one of the principal talks of the 
discussion he brought out the variations in 
the standards between the United States and 
Canada. It was agreed by the convention, 
however, that the use of the word platinum 
should not be permitted on articles of gold 
and platinum in conjunction, but should be 
restricted to articles of pure platinum, or 
platinum-iridium. 

The election of officers took place Wednes- 
day afternoon, with results told earlier in 
this story. 

A banquet and St. Valentine’s day party 
completed this day’s program. 

Thursday 

Charles T. Evans, of Buffalo, was the 
speaker at the breakfast conference Thurs- 
day, at which A. E. Rowland was chairman. 
Mr. Evans spoke on “The Jeweler as a Gift 
Counsellor.” His address will be published 
in full later. 

M. F. Cartoon, of L. Heller & Son, New 
York, talked on synthetic jewels and showed 
the process of making artificial gems 7. e., 
sapphires and rubies, with the aid of motion 
pictures and stereopticon slides. 

H. H. Stansfield, of Toronto, director of 
handicraft of the Ontario College of Art, 
told of the work in his college. 

The closing events were a joint farewell 
luncheon with the Border Cities Chambers 
of Commerce, and a tour of inspection of 
the Ford Motor Co. plant in Ford City, Ont. 








The concern formerly known as Zieger, 
Nemirofsky & Co., is now being conducted 
under the style of Zieger & Liever, at 
Philadelphia, Pa. 
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Ontario Jewelers’ Association Hold Anny 
Meeting at Windsor and Elect Officers 


Winpsor, Ont., Feb. 17.—The Ontario 
Jewelers’ Association met here simultane. 
ously with the Canadian Jewelers’ Associa. 
tion and elected the following officers: 

C. H. Hepinstall, St. Thomas, president; 
W. H. Hopper, Cobourg, vice-president; B. 
M. Chapman, Toronto, treasurer. 

In his address, President Gordon McLaren, 
of Hamilton, retiring president, urged fre. 
quent meetings of the Ontario body. He 
announced that new uniform price lists, com. 
piled by a committee headed by Mr. Hepin. 
stall, would soon be in the hands of mem. 
bers. 

His address follows: 


ADDRESS OF PRESIDENT M’LAREN 


The year recently concluded has been an un. 
eventful one so far as our association is concerned, 
Owing to financial conditions, your executive did 
not feel that it was justified in calling upon the 
members to attend a provincial convention, ¢¢ 
pecially in view of the fact that the national con- 
vention was booked so early in this year, We 
feel that it meant mcre to the jewelry trade asa 
whole to ensure the success of the larger conven- 
tion, and it will be now your duty to decide 
whether or not it will be desirable to call a con- 
vention for June of this year. In my opinion it is 
certainly essential that these conventions should he 
held regularly in order to maintain the interest 
and loyalty of the members, but under present 
conditions, consideraticn must be given to the ex. 
pense involved and the reluctance to attend that 
many of the smaller merchants may feel. 

I feel very strongly, however, the necessity of 
building up a thorough organization that will keep 
the members thoroughly in touch with our aims 
and objects, and allay the Iccal disturbances that 
arise from time to time. In order to achieve this, 
it is necessary that we employ some one in the 
capacity of a field worker, some one who can jump 
into a town where ill-feeling or misunderstanding 
is manifested and straighten matters out. I be 
lieve that if we had svch a man, he could easily 
interest a sufficient number of new members to 
carry his expenses and as soon as we had the 
value of the association demonstrated, that there 
would be no difficulty in financing the organiza 
tion. 

I regret to say there has been considerable un 
rest during the year, chiefly over prices, Reports 
have heen received of cutting of repair prices 
from various centers, but this conditicn has eventu 
ated solely by reason of the absence of a man 
competent to appreciate the situation and apply the 
remedy. Large centers, like St. Thomas, London, 
and Hamiltcn, have been able to overcome the tet 
dency to lower prices but only because there were 
men in these towns who were willing to go out 
and spend time in straightening up the weak 
brothers. Watch glasses have proven the most 
prolific source of trouble, and it is amazing to 
me to find men who want to sell below the lis 
on these goods. It is not as if we were combined 
to extract an extorticnate price from the public, 
but when a fair figure is set on an article, I fail 
to see any reason why it should not be adhered 
to, especially when the public realizes that it # 
getting value and makes no objection at all t 
paying for it. Watch glasses in themselves cot 
stitute but a very small item in our business, but 
the cutting of prices causes a great deal of hard 
feeling and invariably leads to disaffection and 
similar action with regard to other items on the 
price list. : 

Under the careful supervisicn of Mr. Hepinstall 
of St. Thomas, our committee has revised the 
price list which has now been presented for your 
approval. New copies will be issued to all ouf 
jewelers, and we hope to have a new card issued 
every year hereafter, Mr. Hepinstall ‘is entitled 
to your very sincere thanks for the care he 
devcted to your interests, and I trust that every 
one of you will religiously adhere to it as a mim 
mum and get a proper return for your skill 
experience 

During the past year, we carried on a co-oper® 
tive advertising campaign in eight cities of the 
Province, which will be referred to more 
larly in the report of the Publicity Committee. 
is greatly to he regretted that the campaign 
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down in all these cities excepting Hamilton, as I 
am fully convinced that no greater or more bene- 
ficial move on behalf of the jewelry trade was ever 
I trust that each one of you will care- 
fully consider the importance of this matter and 
get in touch with your fellow jewelers on your re- 
turn home, so that you can come together and take 
steps to begin a co-operative campaign of adver- 
tising in your own town. I firmly believe that 
the scheme will be revived, with the support of the 
wholesalers and manufacturers, and, if we only 
unite on this one plan, we can give such an im- 
petus to the jewelry business as it has never 


initiated. 


known. 

It is a pleasure to be able to report that our 
membership has reached the large number of 367 
this year, that many jewelers of the Province 
having paid their fees into the national body 
which has credited our association with cne dollar 
on each member. That number might be largely 
increased by an intensive canvass, as a great many 
jewelers are still unaware of the great benefits 
to be derived from an effective organization. Our 
interests are so interwoven with those of the na- 
tional organization that we are not charged with 
the settlement of many problems. Ovr chief func- 
tin is to promote good fellowship, cordiality, 
broadmindedness and scientific storekeepjing among 
our members. We have a great work in educat- 
ing our men to a realization of the fact that it 
is much more profitable as well as much more 
pleasant to be cn good terms with his colleague in 
business and that adherence to the golden rule 
is the only safeguard to legitimate business. We 
have made a good beginning; let us all sink our 
personal prejudices and dislikes and endeavor to 
place the whole jewelry trade on a higher stand- 
ard, so that it may take its proper position in the 
commercial world. 

I commend to your close attention the many 
problems that 2re before you for consideration at 
this convention. They indicate that our national 
body ir endeavoring in every way to protect the 
interests of the trade and to further its interests, 
and we can do our part only by the most loyal 
and enthusiastic support, not only in a financial 
way hut in the more important and more effective 
way of playing the game fairly and squarely with 
ourselves, our colleagues and our profession. 








STOLEN JEWELRY RETURNED 


Mysterious Couple Visit Bradford, Pa., Store 
and Leave Behind Loot Taken 
by Robbers Last September 


Burrato, Feb, 20.—Mysterious sequel and 
what is believed to be the final episode in 
the mysterious robbery last September of 
the Epstein jewelry store at 5 W. Washing- 
ton St, Bradford, Pa., was enacted last 
week when $300 worth of watches and 
jewelry were returned to the looted store. 

Shortly before noon on Feb. 11, a well 
dressed man and woman entered the Epstein 
store to purchase an umbrella. They were 
waited on by Mr. Epstein. At the con- 
clusion of the sale a package which the man 
had been carrying was on the counter and 
Mr. Epstein ran into the street to call his 
erstwhile customers back. 

The man and woman were nowhere to be 
seen, Mr. Epstein returned to his store, 
expecting that the owner would call for his 
package as soon as he discovered his loss. 
The next evening, the package remaining 
unclaimed, Mr, Epstein decided to open it 
m the hope of obtaining some clue to the 
identity of the owner or where he could be 
ocated, 

He cut the string and discovered the 
package contained a jewelry box taken from 
his store at the time of the robbery. When 
te box was opened all the jewelry and 
Watches taken by the robbers, except six 
Watches and one chain were found. A small 
‘mount of bills and silver, also taken as 
Part of the loot last September, were not 
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included in the booty returned to Epstein. 

At the time of the robbery of the Epstein 
store alterations were being made and a 
lavatory at one side of the building was 
floorless. The thieves entered the store 
from a window in the foundation and forced 
the lavatory door. Diligent investigation by 
the police had failed to reveal the identity 
of the robbers. Descriptions of the jewelry 
taken was sent to surrounding cities in 
western New York and northern Pennsyl- 
vania without success, and the robbery was 
filed away among the unsolved crimes at 
police headquarters. It is expected that it 
will remain there as Mr. Epstein did not 
pay any particular attention to his “cus- 
tomers” and is unable to give a clear 
description of them. 








EXPORTS STATISTICS 


Details of Shipments of American Jewelry 
and Watches to Foreign Countries Dur- 
ing the Month of December 
WasuHuinocTon, D. C., Dec. 19.—The Bu- 
reau of Foreign & Domestic Commerce has 
just made public the statistics of the exports 
of American merchandise during the month 
of December, and in these figures is given in 
detail the value of the jewelry, watches and 
parts of watches exported during that time. 
According to the figures, the total value 
of the jewelry sent out during the month 
was $36,843, of which the platinum jewelry 
amounted to but $50, the gold jewelry $5,009, 
the silver jewelry $1,646, and all other jewel- 
ry $30,138. The shipments of jewelry made 
to Canada to different province took over 
two-thirds of the total, the only other large 

customers being England and Brazil. 

As far as watches were concerned, the 
total shipments for the month amounted to 
$32,742, of which $15,214 went to Canada 
and $7,825 went to England. Argentine was 
another large customer, taking watches 
worth $1,482, while shipments to Peru 
amounted to $1,181. 

The full list of countries to which jewelry 
was exported during the month, and the 
amount sent to each, is given as follows: 
DOMESTIC EXPORTS OF JEWELRY, FROM THE 

UNITED STATES, BY COUNTRIES 


Platinum Gold Silver Other 

Countries jewelry jewelry jewelry jewelry 
Denmark ... « errr meee 
PE acaca <*o wee aed $143 
Germany ... .«- ic 534 
0 | errr ae Ai ea neee 220 
NOOWOF .ces a+ 70 edeowe  daavats 
Portugal ie: kee  @ecnene 210 
SWORE sce 6s Ce sékene 8 8©6évakes 
BOGISGE occa: +s YS leer e S 2,650 
Sootiand .0: «+ | re a eee 

Canada- Mar- 
Fol alo >, VP’ aa eee 7 1,013 

Quebec and 
. adiele, dia 2,434 1,161 13,505 

Prairie 

es, 591 241 7,159 

Br. Col. & 

Yukon .. $50 202 75 1,044 
Guatemala .. .. eo <“sgeee. seoune 
Panama .00s os 178 150 174 
Mexico . a eee 721 
Newfoundland 

and Lab. .. .«. SOP iteswad. ieee 
De sis’, | Sates . Kacaws 23 
Jamaica ar ee oe 53 
COU uaeensee te oacees | Tore 
Dominican 

Republic .. 2. 9 eeeees  — seeees 167 
Argentina .. «1 eeeeee tence 32 
GN csvees oho scecea ~ ‘Sereset 1,653 
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ROT ce << | eueana | Meeps 145 
eee os eae © cevesr J ivoned 
Ie ea) Wicieteeo eateees 18 
Philippine Is- 
er ee oe MO) aerads 89 
eee BED) Sacer me Mauna 
Australia ... ae ts En 585 
Total .. $50 $5,009 $1,646 $30,138 


The full list of countries to which Ameri- 
can watches and parts were shipped during 
the month of December is given as follows: 


DOMESTIC EXPORTS OF WATCHES FROM THE 
UNITED STATES, BY COUNTRIES 


Complete watches Parts of 
—_——_-—_————,_ watches 








Countries Number Value Value 
DOMINOEE oid civ enwee 1 1? | ee 
COMIN os. hata dednare 36 wey aeceaa 
TRS i Sidi cchnialdcdres 72 me -waidnas 
en ae ee 2 Rae > sence 
eee 10,588 7,825 $1,232 
A 792 ae 
Canada-Maritime Prov. 5 311 51 

Quebec and Ont.... 14,161 13,851 26,281 
Prairie Prov. ...... 294 794 4,821 
Br. Col. and Yukon. 20 a eeewen 
a ae 233 407 36 
i. en ee 430 We sh caces 
BRIO eovidwcwevies ous 149 EP we ehecee 
Other Brit. West Ind.. 12 eee 
OE kes micidadiea nwa 24 ee 
Dutch West Indies.... 12 ' ae oe 
Ps Shae ¥ieiiee eae 106 Ree) icwaten 
AFHEMUGS ooci ieee ries 1,141 x rere 
eee 131 773 
INS a nSeekdia eka 145 a ee 
COMME Siicie Sw tewe 145 1 Bee 
a LO ee ear eee 908 BOE acexda 
WOM siadeasiedea exscder taneetoa 93 
British India ........ 1 Bee aracctarend 
ro ern eee 421 (2) eee 
Pepudedswaiaas sdenace waliidals 800 
Palestine and Syria... 1 ere 
Philippine Islands .... 351 517 68 
PUMIGTAR, 6c cic cc veces 638 662 170 
New Zealand ......... 1,000 vee 
British West Africa .. 36 ee 
British So, Africa..... 72 BO aware 
Algeria and Tunis.... 3 ‘| oer 
OU scatduneses 31,930 $32,742 $33,573 








Members of Jewelry Security Alliance of 
Canada Elect Officers at Meeting 
in Windsor, Ont. 

Winpsor, Ont., Feb. 17.—S. H. Lees, of 
Hamilton, was elected president of the 
Jewelry Security Alliance of Canada at its 
meeting in conjunction with that of the Can- 
adian Jewelers’ Association, here. Other 
officers elected were the following: Vice- 
presidents, E. H. Flach, St. Thomas; John 
McKnight, Toronto, and A. C. Skinner, of 
Sherbrooke; treasurer, B. M. Chapman, of 
Toronto. 

The executive committee follows: W. H. 
Hopper, Coburg; O. R. Steadman, Thorold; 
A. L. Wheatley, Regina, Sask.; Gordon Mc- 
Laren, Hamilton; C. E. Johnson, Halifax; 
Frank Patterson, Montreal; Alex. Gibson, 
Peterboro, and W. A. Sansburn, Windsor. 

O. M. Ross, secretary of the association, 
recommended that the scope of the associa- 
tion be enlarged, and that a “class B” mem- 
bership be admitted, with limited privileges 
and smaller fee, the present members to be 
known as “class A” members. This was 
taken under consideration. 








The store occupied by Green & Bridges, 
312 Main St., Houston, Tex., as a clothing 
store will be vacated to allow Mendelsohn & 
Ryemon to occupy it as a jewelry store. The 
jewelry concern will occupy the place 
March 15. 
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USE YOUR OWN GOOD JUDGMENT 


OUR 8 ARGUMENTS 


1—1923 will be the largest Pearl Year. 


2—We DO NOT SELL to DEPARTMENT STORES 
or PAWNSHOPS. 


3—Our goods are NOT HANDLED BY JOBBERS. 
4—Only ONE Retailer IN A CITY. 


5—DIRECT from US-TO-YOU—NO MIDDLEMEN. 


6—We guarantee against Peeling — Cracking — 
Discoloring. 


7—We guarantee to restring— every string— no 
matter how or how many times they are 


brought back— FREE. 


8—We will show you for the first time—We can 
create sales and get repeats. 


THINK ACT WRITE 
You Are the Judge We Will Prove To You 








Imported and yuted solely by 
-GOLDSTONp 





GOLD 4x» DIAMOND JEWELRY C O° pee 
5.N.WABASH AVE CHICAGO Reese 
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The Value 


of Publicity 





By Ted 


Huggins* 

















THE writer of this article is a strong 
advocate of publicity for the jewelry and 
kindred trades. Perhaps the fact that our 
trade has been sadly deficient in this re- 
spect has not occurred to the readers of 
this paper, but nevertheless such is the case. 
Let us think for a moment of the great re- 
turns that other lines are getting from pub- 
licity. 

One of the greatest obtainers of publicity 
of modern times is Henry Ford, who got 
his publicity start in the news columns, first 
through his fighting the men who controled 
the auto industry and next through the 
medium of Ford jokes. The next milestone 
in his publicity career was the Ford peace 
expedition to Europe. Another newsy ven- 
ture was Ford’s entry into the railroad 
world by the purchase and successful opera- 
tion of the Detroit, Toledo & Ironton Rail- 
way system. His greatest feat of publicity 
is the one which is now deluging the cur- 
rent literature of the world, namely, Henry’s 
political aspirations. All this personal pub- 
licity for Ford has had a tendency to in- 
crease the sales of Ford automobiles as did 
the publicity gained by Sir Thomas Lipton 
make his teas famous throughout the world. 

The most startling example of publicity 
given an industry is that which swept the 
country by storm less than a year ago. The 
radio business would not have reached one- 
tenth of the volume which it experienced 
were it not for the fact that the radio 
manufacturers used publicity to the nth de- 
degree. 

Another industry in which publicity has 
proven its invaluable assistance, whose 
product is continually displayed on the sil- 
ver screen. The publicity of this industry 
has been of such mammoth proportions that 
new national magazines have been estab- 
lished which are devoted exclusively to the 
motion picture industry. Who can attribute 
the fact that Mary Pickford and Doug. 
Fairbanks and Charlie Chaplin are house- 
hold words today for any reason other than 
that of the publicity which is given the pub- 
lic by them in picture form on the screen 
and in the regular manner in magazines and 
newspapers ? 

The big business of the modern depart- 
ment stores has been attributed to the style 
element which enters very largely into the 
merchandise on which these stores make 
their best profit. Expert paid publicists are 
the ones that create the demand for style 
merchandise From their headquarters in 

aris and New York, they release publicity 
articles which cause the ladies throughout 
the world to attire themselves in long skirts 
this year instead of the shorter models which 
they were induced to buy for several seasons 
past, 

The Present day rapid turn-over mer- 
chandise in the shoe industry is due to the 
fact that the styles which are given pub- 
licity, Pictorially and in telegraphed news- 
Paper accounts of the shoe dealers’ conven- 
Vice-President and General Manager, A. I. Hall 
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Mm. San Francisco. 


tions are enthusiastically and religiously fol- 
lowed by the feminine fashion devotees. A 
few months hence it has been predicted that 
very few ladies’ shoes with pointed toes will 
be observed ou the feet of well-groomed 
women, 

A demand is created and great publicity 
is given many classes of merchandise by 
means of exhibits or shows. The most re- 
markable probably are the automobile shows 
which start in New York early in January 
and are held shortly thereafter in the vari- 
ous large cities of the country. The great 
interest which these automobile shows cause 
and the volume of sales which they pro- 
duce is shown clearly by the Associated 
Press despatches which have been broad- 
casted throughout the country in the last 
few weeks. One of New York’s big de- 
partment store proprietors is quoted as hav- 
ing said that he took his hat off to the 
automobile men because they not only in- 
duced the public to come and inspect their 
wares, but they even collect fabulous sums 
from the buyers in admission fees for the 
privilege of inspecting their goods. 

New York newspapers of Sunday, Jan. 
7, carried pages and pages of automobile 
publicity. Is it any wonder that the public 
would rather invest $2,000 in an automobile 
than to invest $200 in jewelry? 

As a suggestion for consideration by each 
and everyone connected with the “Gifts that 
Last” industry, the Pacific Coast director of 
the National Jewelers’ Publicity Associa- 
tion proposes that the various national 
jewelry associations, the State associations, 
the district or city associations, and clubs, 
and each individual jeweler or manufacturer 
or wholesalers throughout this country take 
some action each and every day of the 
year to give more publicity to the products 
upon the sale of which the prosperity of our 
trade is dependent. Publicity if properly 
gone after costs nothing. The present in- 
creasing popularity of the finger watch can 
be attributed to the illustrations of this novel 
time piece which appeared early last Fall 
in the rotogravure sections of the nation- 
wide chain of Sunday newspapers. This 
one, small photograph stimulated the desire 
for finger watches in the minds of thou- 
sands of newspaper readers. Since that time 
a few wide awake dealers by means of addi- 
tional publicity have capitalized on the 
original introduction of the finger watch and 
have succeeded in selling hundreds of these 
watches while on the other hand the old- 
fashioned jewelers have been content to ad- 
vise their customers that the finger watch is 
not practical and that it will not sell, et 
cetera. 

Let us turn back the pages of history 
for just a few years. If the non-progres- 
sive jewelers had had their way, we would 
still be selling a few of ladies’ watches in- 
stead of quantities of wrist watches and 
finger watches. The old fashioned watch 
was a thing of utility. The modern wrist 
and finger watches are articles of beauty. 
Despite predictions by old timers that they 
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would not sell, they are today probably the 
greatest sales items in the jewelry business, 
and also they are two items on which some 
late publicity has been released by the 
jewelry trade. Part of this publicity has 
been of the silent variety which costs the 
trade nothing, viz: the wearing of beauti- 
ful wrist and finger watches by prominent 
moving picture stars. 

As a suggestion, put a nice, new style 
ring on your finger. Wear an attractive 
scarf pin. Allow your clerks to do like- 
wise. Whenever you meet anyone connected 
with your local paper, in fact any of your 
friends, bring out from your pocket some- 
thing that is brand new and talk it up. 
Nine times out of 10 they will repeat your 
story and if it is a good one, a desire for 
the particular class of goods which you 
have shown will be stimulated. Further, if 
the trade papers have some jewelry news 
that you think will be of interest to the 
public, clip the article and send it to your 
local paper. The chances are they will pub- 
lish it as by so doing they will gain your 
good will and maybe a little additional 
advertising space from you. 

Now then. Mr. Reader, is it time to de- 
cide whether or not you will do your share 
in this nation-wide publicity movement? 
Read over the preceding paragraphs regard- 
ing the evolution of the watch business and 
make up your mind whether you are going 
to be one who is satisfied with things as 
they used to be or whether you are going 
to do your part to cause the public to be 
able to satisfy their desires for “always 
something new,” or in other words, will you 
capitalize and advertise the style element 
in the jewelry and kindred trades, or will 
you “pass the buck” and wait until the public 
hegs you to sell them merchandise novel in 
design? 








How to Clean Diamonds 





RECENT issue of /.a Revue Horologere 

de Belgique has the following descrip- 
tion of a method of cleaning diamonds: 
“Take a porcelain capsule and place your 
diamonds in the bottom of it. Pour over 
them two parts sulphuric acid or vitriol and 
one part nitric acid or aqua fertis. Boil 
the mixture till the liquid becomes clear. 
With the greatest caution, pour on water, 
keeping yourself at a distance, for the vitriol, 
having an avidity for water, provokes little 
explosions, susceptible of burning you 
severely. Rinse several tynes in clear 
water, then, place on chamois leather and 
pour alcohol on them. Rub each stone dry 
separately and there will be no further trace 
of dirt.” 

We would not like to let the above re- 
cipe find practice with our readers without 
warning them again that pouring water into 
sulphuric acid is likely to send the acid 
flying into the air and burning all it comes 
in contact with. Perhaps it would be safer 
to cover the capsule and, at most, a drop 
or so of water at a time is all that can be 
safely poured into the acid. 








The business formerly conducted by Fine- 
berg & Fineberg is now being conducted 
under the style of Julius Fineberg, at Cleve- 
land, O. 
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George Kollstede, of this city, has been 
granted a patent on a beauty box and cuff 
button. : ; 

Artacky Berberian, of the Z. Berberian 
Co., is convalescing after a severe attack of 
influenza. : 

Mayor Joseph H. Gainer has reappointed 
Arthur Henius as a member of the City Plan 
Commission. 

Mr. and Mrs. Chris. W. O’Brien are 
spending the remainder of this month at 
Atlantic City. 

William HH. Draper returned last week 
from a month’s stay at the various pleasure 
resorts in Florida. 

Celia Frolich has started in business at 
669 Eddy St., according to records on file 
at the city clerk’s office. 

Theodore W. Foster, of the Theodore W. 
Foster & Bro. Co., has been granted a patent 
ona mirror, brush or similar article. 

Howard D. Wilcox, of D. Wilcox & Co., 
accompanied by Mrs. Wilcox, left a few 
days ago for Porto Rico for several weeks’ 
stay. 

Clarence J. Roehr, A. Leo Kilkenney and 
Eustace Crees have been elected vestrymen 
of the Trinity Episcopal Church at Edge- 
wood, 

According to statements filed at the city 
clerk’s office, Celia Frolich has started in 
business at 669 Eddy St. as the Decorative 
Mfg. Co. 

Edward B. Hough, of the Wightman & 
Hough Co., has been elected a director in 
the Factory Mutual Liability Insurance Co. 
of America. 

Frank W. Matteson, a director of the Gor- 
ham Mfg. Co., was elected treasurer at the 
76th annual corporation meeting of the But- 
ler Hospital. 

A. E. Jeaneret, watchmakér of Westerly, 
about April 1 will open a shop for repairing 
watches and jewelry at 212 Union St., room 
301, this city. 

Whitney & Kahn, stone setters, are now 
settled in their new quarters at 264 Eddy 
St, to which they recently removed from 
181 Eddy St. 

Conley & Straight has discharged a mort- 
gage for $5,000, and A. R. Perry one for 
$10,000, against property of William H. 
Manchester ct wx. 

The Beverly Electroplating Co. was given 
permission by the Common Council on Mon- 
day evening to withdraw on its petition for 
4 remission of taxes. 

Francois Le Tourneau, formerly with the 
J. A. Foster Co., has started in business 
for himself as a watchmaker at 56 Wash- 
ington St., Room 208. 

The Japanese Art Store, 130 Washington 
St, is being conducted by Frank Y. Nishi- 
mura, of 319 Pine St., according to informa- 
tion filed at the city clerk’s office. 

Fire about the chimney in the retail jewel- 
ty store of W. C. Parquette, 272 Thames St., 
Newport, called the fire department there on 
Thursday last. The damage was slight. 

According to records filed with the city 
clerk’s Office, the Narragansett Cardboard 
Co, 131 Washington St., is now owned and 
being conducted by Mary V. Legendre- 
Lemay, 
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The J. C. Hall Co., of Providence, has 
voted to increase its authorized capital not 
to exceed $500,000, the amount to be deter- 
mined by the by-laws or by vote of the 
stockholders. 

Milton Sulzberger was elected treasurer 
and Sigmund Lederer, William A. Schofield 
and Charles Shartenberg, directors, at_ the 
annual meeting of the Mortgage Guarantee 
& Title Co. last week. 

John E. Ward, of Eastman’s, 19 Aborn 
St., this city, has been confirmed by the 
Senate as a member of the Rhode Island 
State Board of Examination and Registra- 
tion in Optometry for five years. 

Archibald Silverman, of Silverman Bros., 
has been elected a vice-president of the State 
committee to raise Rhode Island’s share of 
the $500,000 fund for the European relief 
work of the Hebrew Immigrant Aid Society. 

In the Majestic Manufacturers’ Bowling 
League the past week the A. T. Wall Co. 
team took two games from the Rueckert’s 
team; the Imperial Knife three from the 
General Chain Co., and the Young Bros. lost 
two to the Jenck’s team. 

State Labor Commissioner George H. 
Webb was re-elected to that office the past 
week by the General Assembly for a term 
of two years, defeating Edward H. Morris, 
of Cumberland,’ whose candidacy was sup- 
ported by the labor organizations. 

The MacMillan Co., to be located in this 
city, was incorporated last week under the 
laws of Rhode Island, with an authorized 
capital of 200 shares of common stock, with- 
out par value. The incorporators are: Dan- 
iel W. MacMillan, John A. Smyth and 
Percy W. Gardner. ; 

The case of the Paye & Baker Mfg. Co., 
of North Attleboro, against Felix Laporte, 
for alleged negligence as a common carrier, 
was heard before Judge Nathan Wright in 
the civil session of the Sixth District Court, 
in this city, last week, and decision given for 
the defendant for costs. 


The Opalescent Paper Co., to be located 
in Providence, for the purposes of dealing 
in paper of all descriptions, has obtained 
a charter under the laws of Rhode Island 
with an authorized capitalization of $150,- 
000. The incorporators are Harold C-. 
Pearl, William H. Hamlyn and William H. 
Hamlyn, Jr. 

The quintet representing the Providence 
Stock Co., in the Casino All-Star Bowling 
League, has won 26 games and lost 28, with 
a total pinfall of 27,386, an average of 507. 
It has the highest team string of 591, and 
the highest team total of 1,694. The Stevens 
Optical Co. team has won 15 and lost 39, 
with a total pinfall of 24,896. 

H. Anthony Dyer, a director of the 
Tilden-Thurber Corp., with his artist daugh- 
ter and Mrs. Dyer, are going to southern 
Italy for early Spring, sailing Feb. 17 on 
the Italian liner Julius Cesar. They will 
motor, a little later in the Spring, to their 
old haunts in France, Holland and Eng- 
land, and plan to be abroad well into next 
Summer before returning home. 

The Providence Importing Co., of Provi- 
dence, is the name of a corporation that 
received a charter last week under the laws 
of Rhode Island from the Deputy Secretary 
of State Sprague. The authorized capital is 
$25,000 and the concern will import and ex- 
port all kinds of merchandise. The incor- 
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porators are: Gannaro Onarato, Arduino 
Sormanti and Ferdinando Franchetti. 

The partnership that has existed for the 
past two years between Roy Palumbo and 
Walter E. Field, doing business as the Wal- 
ter E. Field Co., manufacturers of jewelers’ 
findings, 209 Cranston St., this city, has been 
dissolved by mutual consent. The business 
will be continued by Mr. Palumbo as the 
sole owner. Mr. Field has associated him- 
self with the De Costa Mfg. Co., this city. 

The Hansen & Van Winkle Co., of New- 
ark, N. J., manufacturers of platers’ and 
polishers’ equipment and supplies, have re- 
cently taken over the business of the R. A. 
McIntyre Co., 137 Chestnut St. and will con- 
duct it as a branch of their business, to be 
known as the Providence-Hansen-Van Win- 
kle Co. Mr. McIntyre will act in the ca- 
pacity of district manager throughout the 
New England territory. 

Representative John B. McGorty, of this 
city, last Tuesday introduced an act in the 
lower branch of the Rhode Island General 
Assembly prohibiting employer from deduct- 
ing pay from the wages of their employes in 
excess of an amount for time actually lost 
through tardiness. The measure, which was 
sent to the judiciary committee, embraces 
factories, workshops, manufacturing, me- 
chanical and ‘mercantile establishments. 

Gardner M. Burgess, a retired manufac- 
turing jeweler, died at his home, 115 Cran- 
ston St., this city, recently, after an illness 
of about four months from hardening of the 
arteries. He was 75 years of age. He was 
a son of the late George M. and Hannah P. 
Burgess and was born in Providence, Aug. 
24, 1847. In 1910 he entered into partner- 
ship with J. H. Manning for the manufacture 
of bracelets under the firm name of J. H. 
Manning Co., but withdrew in 1915, the firm 
going out of business. He was unmarried 
and is survived by one sister. 


According to present plans the annual con- 
vention of the American National Retail 
Jewelers’ Association will probably be held 
in Providence this Summer, it was stated 
recently by members of the local retail asso- 
ciation. The executive committee of the 
national association, feeling that it would 
be beneficial to the organization and the 
trade generally for this year’s convention 
to be held in the east, has decided upon 
Providence as the logical place for holding 
it. A. W, Anderson, national secretary, and 
Henry F. Stecher, manager of exhibits, have 
been instructed by the national executive 
committee to visit this city soon and ar- 
range a date for the convention and to make 
necessary reservations for hotel accommo- 
dations. Upon the report of these officials 
being received the national executive com- 
mittee will proceed with the details for the 
convention. At a recent meeting of the 
executive committee of the Massachusetts 
and Rhode Island Retail Jewelers’ Associa- 
tion in Boston, the matter of holding the 
national convention in Providence was dis- 
cussed, and an invitation was extended to 
the national association to meet here. No 
preparations have been made by the local 
retailers in this connection and nothing will 
be done until the dates for the convention 
are decided upon. 

Woodward Booth, manager of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association, delivered an address 
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GrorcEe M. Hoenic, formerly with Sylvan Levy and SAMUEL Hirscu, ‘ 
formerly a member of the firm of Hirsch and Levy, take pleasure in e 
announcing to the trade the formation of the firm of 
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on Theodore Roosevelt at the dinner of 
Roosevelt Lodge, No. 42, of Masons, at 
Freemasons’ Hall, last Tuesday evening. 
Edgar M. Docherty was also one of the 
ers. 

" T. Tourtelott is on an extended west- 
en trip for the Waite-Thresher Co., going 
to the Coast. 

Charles Brier, of the Brier Mfg. Co., has 
gone to Florida, where he will spend a month 
or six weeks. 

Information filed at the city clerk’s office 
shows that Sadie Agronick is the owner of 
the Westminster Stationery Co., 44 West- 
minster St. 

Frederick Hall, representing the W. R. 
Cobb Co., of Pawtucket, is making business 
calls upon the firm’s customers through the 
southern States. Be 

The J. J. White Mfg. Co. is receiving 
«me very satisfactory orders from its 
representative, Alfred Moss, who is on the 
Pacific Coast route. 

\, J. Maker, of Warren, who has been 
confined to his home by illness for the 
past fortnight, is recovering and is now able 
to be out every day. 

Christian Petersen, hub and die cutter, has 
removed his business to Attleboro. He had 
een located at 114 Westminster St., this 
city, for more than a year. 

Asa Cushman, with the Potter & Buffin- 
ton Co., has the sympathy of a large circle 
of acquaintances in the death last week of 
his mother, in Brooklyn, N. Y. 

William J. Holanetz has commenced the 
manufacture of a general line of plated 
jewelry at 4 Gillen St., this city, under the 
‘firm name of W. J. Holanetz & Co. 

Ernest Black, of the Louis Stern Co., of 
this city, accompanied by Mr. Stern’s son, 
who is a younger member of the firm, is on 
the Pacific Coast calling upon the trade. 

Archibald Silverman, of Silverman Bros., 
was elected State chairman for 1923 of the 

\merican Jewish Relief Committee of 
Rhode Island at the State coriference held 
last Sunday. 

The Rhode Island Card Board Co, has 
heen granted a permit by the Pawtucket 
City Council to construct a gasoline vault 
in the sidewalk with standpipe at the curb 
line at their place on Front St., that city. 

Ralph K. Maker, of this city, and Fred- 
erick S$. Maker, of Seedonk, Mass., have 
heen granted a patent on a bar pin and 
method of manufacturing the same, which 
they have assigned to the Ideal Jewelry 
Mig. Co. of this city. 

The regular monthly meeting of the di- 
‘ectors of the Manufacturers Jewelers’ 
doard of Trade was held Friday afternoon 
a the Turks Head building, this city, with 
4 good attendance, and several names were 
aded to the membership list. 

The Wolk-Lederer Co., Inc., which started 
n Dusiness at 220 Eddy St. last November 
with Simon Wolk as treasurer and George 

Lederer as president, has discontinued 
“siness, Mr. Lederer will continue at the 
ame place under his own name. 

The counter-suits of the Metals Corpora- 
ug against the Universal Optical Corpora- 
— and the Universal Optical Corporation 
4gainst the Metals Corporation which were 
cc trial calendar of the Superior Court 

' Monday were passed for re-assignment. 

The first and final account of Lillie Ett- 
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linger, deceased (by Bessie Aumann, execu- 
trix), who was executrix of the will of 
James M. Ettlinger was filed in the Munici- 
pal Court on Tuesday last, showing no 
balance, It was allowed and ordered re- 
corded. 

At the annual meeting of the stockholders 
of the Title Guarantee Co., of Rhode Island, 
held last Monday, among the directors 
elected were Herbert J. Wells and Frank 
W. Matteson, directors of the Gorham Mfg. 
Co., and Samuel M. Nicholson, president of 
the Nicholson File Co. 

Frederick H. Gallup, of this city, who was 
factory manager of the munition plant of 
the Gorham Mfg. Co. at Phillipsdale during 
the World War, has just been appointed a 
Major in the United States regular army 
and ordered to Camp Bragg, N. C. He is 
a graduate of West Point . 

Arthur E. Jackson, for more than 40 years 
in the employ of the George H,. Fuller & 
Son Co., manufacturers of Jewelers’ find- 
ings, Pawtucket, died Wednesday at his 
home, 350 Broadway, that city, after a lin- 
gering illness. He was in his 62nd year. 
He is survived by his widow, one brother 
and one sister, 


The annual meeting of the stockholders 
of the Nicholson File Co. was held on 
Wednesday, at which the following were 
elected directors for the ensuing year: 
Samuel M. Nicholson, Paul C. Nicholson, 
Marsden J. Perry, John Russell Gladding, 
Byron S. Watson, Ernest S. Craig and 
Augustus FE. Saunders. 

Frank L. Wilmarth Co., of Providence, 
capitalized for the purpose of exporting 
and importing merchandise of all kinds, in- 
cluding jewelry and novelties, was granted a 
charter the past week under the laws of 
Rhode Island. The incorporators are: 
Ralph M. Greenlaw, Clara L. Barnbrook 
and Clara E. Waterman. 

Louis Durando, by catching his hand in 
a rapidly revolving buffer at his work in the 
jewelry shop of the Alsfeld Electro Plating 
Co., 31 Mathewson St., last Thursday, re- 
ceived injuries which may result in the am- 
putation of a portion of his right hand. The 
thumb was broken and the hand badly man- 
gled. He was taken to the Rhode Island 
Hospital for treatment. 

During the past week a reorganization of 
the J. Briggs & Son Co., manufacturers of 
rolled plate, 65 Clifford St., has been ef- 
fected and plans perfected for a largely in- 
creased business. George Briggs, a grandson 
of the founder of the business, the late 
Jeremiah Briggs, becomes the head of the 
organization as president, with Robert TI. 
Jamieson as secretary and treasurer. The 
directorate has been increased and consists 
of George Briggs, G. Maurice Congdon, 
Harold Congdon, Francis B. Keeney and 
Robert JT. Jamieson. 

George Gerber & Co., 55 Weybosset St., 
wholesale and retail jewelers, have purchased 
the stock and fixtures of Leo Grossman, 
retail jeweler, 152 Washington St., whose 
place was damaged by water, smoke and fire 
a couple of weeks ago. The stock is being 
disposed of at the Grossman store by auc- 
tion, three sales being held daily. Mr. Ger- 
ber is undecided whether to continue the 
business in its present location as a retail 
store or to liquidate it. Mr. Grossman made 
the sale of the business because of ill-health 
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and is at present in a sanitarium for a much 
needed rest and recuperation. 

Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following: Louis Wolfson, of 
Charles Wolfson & Co., New York city; Mr. 
Barish, of Max Barish & Bro., New York 
city; P. Shapiro, of S. Shapiro & Co., Mont- 
real, Que.; A. L. Reisch, of Marshall Field 
& Co., Chicago; George Williams and Mr. 
Kluth, of The Fair, Chicago; Messrs. Buck- 
land and A. H. Loeck, of Carson, Pirie & 
Scott, Chicago; Philip Stern, of New York 
city; H. D. Stevens and Miss A. M. Fox, 
of Strawbridge & Clothier, Philadelphia; 
Mr. Frick, of the Eisemstadt Mfg. Co., St. 
Louis, Mo. 

The increasing interest that is being taken 
in the work of the jewelry and silversmith- 
ing department of the Rhode Island School 
of Design and the recognition of the possi- 
bilities of the department is fully seen in 
the requests that are being made by various 
associations and individuals for diversified 
purposes. At the present time there are at 
least four competitive designing contests be- 
ing engaged in by students in this depart- 
ment, and Augustus F. Rose, director of the 
department, is authority for the statement 
that there are several others under contem- 
plation. The Greenwich Academy, of Green- 
wich, Conn., has offered a prize of $10 for 
the best design for a school pin; the Eastern 
Arts Association has offered $25 for the best 
design for a convention badge for their an- 
nual convention, which is to be held in this 
city May 3, 4 and 5 of this year. The 
Chaminade Club, one of the federated 
women’s clubs of Providence, composed en- 
tirely of musicians, has offered $25 for the 
best design for a seal to be used upon the 
club stationery. And, in addition to these, 
the students are at work on the prize design 
competition offered by the Arch Crown Mfg. 
Co. for designs for ring mountings. During 
the last school year several hundred dollars 
were distributed in prizes in competitions in 
the jewelry department, several of the com- 
petitions being in the interests of manufac- 
turing jewelry concerns in this city. There 
are several other manufacturers who are ar- 
ranging contests in the immediate future. 

The past week has witnessed the dedica- 
tion of two especially fine memorial church 
windows in the suburbs of this city that are 
beautiful examples of the work executed by 
the new school of stained glass design which 
is rapidly gaining favor in this country. 
One of these, the memorial to the Rev. 
William M. Chapin, former rector of St. 
John’s Episcopal Church at Barrington, at- 
tracted considerable attention at the recent 
exhibition of stained glass at the Rhode 
Island School of Design in this city. The 
other window was dedicated at St. Mark’s 
Episcopal Church at Riverside, in memory 
of George W. Paton, formerly a manufac- 
turing jeweler in this city. Both windows 
were dedicated by Bishop James De Wolf 
Perry. Aside from the interest in the gen- 
eral study of stained glass art and the fact 
that the Riverside window is a memorial to 
a former manufacturing jeweler, is the fact 
that both were designed and executed by 
Reynolds, Francis & Rohnstock, of Boston, 
of which Joseph G. Reynolds, who gradu- 
ated from the Rhode Island School of De- 
sign, is the head, and many of his works 
have been exhibited here. 
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L. S. Wilkes, salesman for Aisenstein & 
Gordon, 712-14 Sansom St., is on a trip 
throughout the State. 

Harry Beck, engraver, Laurel Springs, 
N. J., has recovered from an attack of bron- 
chitis and is back at work. 

Samuel L. Fishman, representing the ma- 
terial house of Joseph A. Stein of New York, 
was in this city on Feb. 8 and 9. 

Wolf Estis, 727 Sansom St., who had been 
confined to his home suffering with a heavy 
cold, returned to business last week. 

E. C. Albertson has sold his building in 
Bridgeton, N. J., and will erect a larger 
building adjoining his present location. 

Earl Gutekunst has accepted a_ position 
with Joseph B. Bechtel & Co., Inc., 729 San- 
som St., and is greeting his old friends in 
the trade. 

Walter Muffitt, watchmaker formerly in 
the employ of John Enright, 3020 Kensing- 
ton Ave., has gone into business for himself 
at 111 S. 8th St., this city. 

L. George Russell, of the factory depart- 
ment of M. Sickles & Sons, 900 Chestnut 
St., accompanied by Mrs. Russell, is spending 
a couple of weeks at Southern Pines, N. C. 

Ralph Thoman, watchmaker for L. P. 
White & Co., 9th and Sansom Sts., has been 
discharged from the hospital, following an 
operation. Mr. Thoman is recuperating at 
his home in Woodbury, N. J. 


Joseph B. Bechtel, head of the firm of Jo- 
seph B. Bechtel & Co., Inc., 729 Sansom St., 
and Mrs. Bechtel, left Philadelphia on Sat- 
urday, Feb. 10, for Petersburg, Fla. Mr. 
and Mrs. Bechtel will spend three weeks in 
the south before returning home. 

George Devries, representing the Pennant 
Watch & Supply Corp.; George C. W. Wilt- 
shire, of W. R. Cobb & Co., Pawtucket, 
R. I.; Dave Zimmern, of Henry Zimmern & 
Co., Inc., New York, and John Gregory, of 
Worthington & Raymond, Inc., New York, 
were in Philadelphia last week. 

Frank A. White, of the Bailey, Banks & 
Biddle Co., has tendered his resignation to 
the company and it has been accepted. He 
was the personal representative of the late 
Major Bailey who died Dec. 9, 1922, and 
the affairs of the estate having been con- 
cluded, Mr. White severed his connection 
with the company. 

Among the jewelers in Philadelphia last 
week were: Burton Tunnell, Olney, Va.; 
J. Laskin, Shenandoah, Pa.; M. Karmitz, 
West Chester, Pa.; J. S. Wilson, Trenton, 
N. J.; M. K. Laudenslager, Souderton, Pa.; 
Mrs. L. M. Struntz, Lansdale, Pa.; Peter 
Siegler, Doylestown, Pa.; H. B. Schanely, 
Quakertown, Pa. and E. C. Albertson, 
Bridgeton, N. J. 

Word has been received here of the death 
of Charles A. Blocher, leading jeweler of 
Gettysburg, Pa., on Tuesday, Feb. 13. Death 
was due to a stroke. Mr. Blocher is sur- 
vived by a widow and four children. Fu- 
neral services for Mr. Blocher were held on 
Friday, Feb. 16. It is understood that the 
business will be continued by David Blocher, 
a son of the deceased. 

Final arrangements have been made for 
the 27th annual dinner of the Jewelers’ Club 
to be held Saturday evening, Feb. 24, at 6:30 
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p. M. at the Bellevue-Stratford Hotel. The 
subscription will be $12 a plate. Robert L. 
Coates, secretary of the dinner committee, 
has received many requests for tickets from 
out-of-town jewelers. The board of gov- 
ernors of the club has planned a big night 
and everybody is assured of a good time. 

Friends of Andrew S. Smith, 911 So. 50th 
St., have received word to the effect that 
he is about to discontinue his business 
entirely owing to the condition of his health, 
Mr. Smith has been connected with the 
jewelry trade for over 35 years and prior 
to starting in business for himself was 
salesman with B. J. Cookes Sons and L. P. 
White, of this city, and Henry Freund & 
Bro., of New York. For the past six years 
he has been trading under his own name. 
He has many friends throughout the indus- 
try whose best wishes go to him for a speedy 
recovery. 











G. F. Geiger, of G. F. Geiger & Son, has 
been ill at his home for about three weeks, 
but is expected back at the store within a 
few days. 

William Irion, president of the Kentucky 
Retail Jewelers’ Association, is trying to 
make arrangements to hold the State meet- 
ing in Louisville on May 10. 

Work is progressing nicely on the new 
store of Rogers & Krull, on 4th St. near 
Broadway. It will have attractive windows 
and better natural lighting than the old store. 

Raymond R. Tafel, Market St. retailer, 
was recently elected secretary of the Mar- 
ket Street Merchants’ Association, and 
Mitchell T. Roth, of Roth’s Sons, jewelers, 
was elected a director of the organization. 

W. P. Brandenburg, local retailer, is tak- 
ing an active part in arrangements for a 
big membership drive for the Fraternal 
Lodge of Eagles, of which he was a char- 
ter member, and of which he has been 
treasurer since its establishment in 1903. 

Mrs. George P. Kendrick recently re- 
turned to her home just in time to discover 
a fire blazing in a pile of paper in the base- 
ment. Quick work with a bucket of water 
saved the house from destruction. The blaze 
was out when the fire department arrived. 

Louisville jewelers have asked a number 
of those out in the State to come to Louis- 
ville on March 10, for a dinner at which 
Edward H. Hufnagel, president of the Amer- 
ican National Retail Jewelers’ Association 
will talk to them concerning national con- 
ditions. 

Lemon & Sons recently received an order 
from the Kentucky Jockey Club for a solid 
gold trophy to be given the winner of the 
Kentucky Derby, this trophy to be in addi- 
tion to cash prizes which will run around 
$50,000 to the first four horses. Last year 
a gold cup was supplied by Lemons, which 
was reported to be worth $7,500. 

The Central Telechron Co., Louisville, 
recently formed, with Fred Wehle, manager, 
has offices at 321 Starks building, and is 
marketing the electric clock line of the War- 
ren Clock Co., Boston, the company having 
Kentucky, southern Indiana, southern Ohio 
and Tennessee in which to distribute. E. D. 
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Wood is president; L. S. Streng, Vice-pres 
dent, and G. M. Miller, secretary-treasure 

Mrs. Justine K. Haegele was granted , 
divorce a few days ago from Herm 
Haegele, former well-known manufacturigy 
jeweler of Louisville. The wife allege 
that her husband sold his business and », 
vested everything he had in German marks 
returned to his old home at Wurtembery 
Germany, and has .entirely deserted fy, 
They were married at Louisville, July i 
1909. ‘a 

Police are looking for a woman Posing a 
Mrs. Nora Terry, Glasgow, Ky., who py 
over a worthless check at Lemon & Sop 
store, for a $150 diamond purchase, Th 
woman wrote a letter from Glasgow, ai. 
ing about merchandise, and stating that st 
would be in Louisville on a certain da 
There is a real Mrs. Nora Terry, of Gly. 
gow, who is prominent and well to do, Sy 
had never heard of the forger who used ly 
name. 

Among recent visitors to Louisville wer: 
W. H. Gregory, of Strobel & Crame, Nev. 
ark; A. C. Weichinger, of Nere & Kops 
New York; Jul Schumann, of William Ki. 
scherf Co., New York; Charles D. DeFore: 
of Frank N. Whiting & Co.; Fred W. Ste! 
Western Watch Case Mfg. Co., Chicago: 
Walter Harris, Electric City Box Co., Bui. 
falo; Elias Markems, of S. Wechter (o, 
Chicago, and Jere J. Shea, of Dominick ¢ 
Haff, New York. 

Rodgers & Krull, diamond merchants ani 
platinum jewelers, have completed their r- 
moval from the Franklin building to ther 
new store at 660 Fourth Ave., where they 
have fitted one of the finest jewelry estab- 
lishments in Kentucky. Among the feature: 
of the new quarters are four crystal chanée- 
liers of 48 lights each, seven feet in diameter, 
each weighing over 675 pounds. They at 
the largest in the United States, even larger 
than those in the White House. The new 
system of lighting installed, beautiful fix 
tures, as well as the rich furnishings (which 
include 18 imported Gobelin French taps 
tries on the wall), make this store of 
usual attractiveness to the buyers of fi 
products. The concern will hold a form 
opening at the new establishment some tim 
next week. 























Small Keys Prominent Among tlt 
New Paris Styles in Good 
Luck Charms 





A SPECIAL despatch to the New Yor 

Herald from Paris, copyrighted ' 
that journal, tells of the “Good Luck 
charms that are being introduced in ™ 
French capital for the coming year, and o 
ferring to small keys, similar in form . 
safe keys, as having a great demand amot 
the superstitious women. 

According to the Herald, the Free 
woman considers these as symbolizing ‘ 
“key to happiness,” and the jewelers hast 
taken advantage of the fact by making th 
keys in gold and platinum, to be worn eit 
as bangles or upon chains around the ne 
The key, according to the Herald's oo 
spondent, is superceding as a talismat, - 
elephants, pigs and other little animals, 
well as the “No. 13” brooch, that have 
so popular in the past. 
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Paul Hess, Braddock, has closed for a 
new location in the steel town and will erect 
a new front in the building and otherwise 
improve the structure. 

Clement Krofs, Scottdale, Pa., is making 
some improvements to his store in that town 
and also making preparations to teach his 
son the business. 

The Einstein Jewelry Co., which is com- 
posed of some young Pittsburghers now 
doing business in Canton, O., is making im- 
provements to the store by remodeling the 
interior. 

J. W. Nichols has succeeded W. T. Kaiser, 
Jrownsville, Pa. The former is making 
some additions to the establishment, install- 
ing new fixtures and js in every way making 
it a high-class establishment, 

The Pittsburgh police have as yet no clue 
to the perpetrators of the reported robbery 
in the jewelry store and pawnshop of Sam 
Wynett on Grant St., recently, when it is 
stated goods worth $5,000 were taken. 

A. A. Gillespie, of Gillespie Bros., Inc., 
Jenkins Arcade, accompanied by Mrs. Gil- 
lespie, sailed on the Resolute recently for a 
trip around the world. Mr. and Mrs. Gil- 
lespie do not expect to return to this coun- 
try until June 15. 

D. H. DeNardo, Braddock, has bought a 
new home on Braddock Ave., Braddock, 
and is building a new front in the building 
as well as installing some new fixtures. The 
manufacturing outlook in Braddock is splen- 
did at the present time. 

Within a few days President Crawford, 
of the Jewelers’ 24-Karat Club, will call a 
meeting of the leaders of the club for the 
purpose of putting up to them suggestions 
as to holding a smoker in the near future, 
for the purpose of lining up. things for the 
election of a new president of the club. Mr. 
Crawford has served nearly two terms in 
that office. 

J. Harvey Wattles, of W. W. Wattles & 
Sons, Inc., who spends most of his time in 
Washington, D. C., where he makes his 
home, but who is still the vice-president of 
the Pittsburgh firm, was in Pittsburgh last 
week attending the annual stockholders 
meeting of his company. He was reported 
as looking fine and very partial to Wash- 
ington as a place of residence. 


President J. Clare Crawford, who as 
president of the Jewelers’ 24-Karat Club of 
Pittsburgh, went to Boston to attend the 
Jewelers’ Club dinner there and spent a 
short time in New York, says the Boston 
affair was the largest event of its kind ever 
given there and that he was much impressed 
with what took place. Mr. Crawford will 
leave for Philadelphia next week to attend 
— of the Philadelphia Jewelers’ 

ub, 

The annual convention of the members of 
the American Ceramic Society was held in 
Pittsburgh last week and inspected in a body 
the glass plant of the H. C. Fry Co. in 
Rochester, Pa. The visit there was in 
charge of F, W. Walker, Jr., of Rochester. 
Another group of delegates also visited the 
plant of the United States Glass Co., in this 
tity. The party also visited the Mellon 
Institute and the glass and pottery exhibit 
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and technologic library of the Carnegie 
Museum and Library, in the Carnegie In- 
stitute. 

A. W. Hepler, of W. W. Wattles & Sons, 
who was chairman of the round table com- 
mittee of the Retail Credit Men’s Associa- 
tion, has resigned because of the press of 
other business. Mr. Hepler made the affair 
go strong for a year, the round table meet- 
ings being held on alternate Mondays at 
noon in order to discuss credit problems of 
moment to merchants. The local associa- 
tion is this week sending Secretary F. A. 
Caten, W. B. McConnell and several others 
to Toledo to attend a conference of credit 
heads from Pittsburgh, Ohio, Indiana and 
Michigan to be attended by several hundred 
men and women interested in credit sub- 
jects. 
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(Mr. Russell, of Russell & Sime, has been 
sick with the grippe for the last 10 days, but 
he is on the road to recovery. He expects 
to be back in business in a few days. 

Boston jewelers report amber as one of 
the most fashionable materials for necklaces 
and earrings this season. Jade, lapis lazuli 
and carnelian follow in popularity. Flexible 
bracelets have replaced bangles and have 
come te stay. , ; 

The jewelry store of John Derby, Har- 
vard Square, Cambridge, was burned out by 
a fire which destroyed two buildings at the 
corner of Massachusetts Ave. and Dunster 
St., last week. The blaze is believed to have 
started in the Harvard Florist Shop and Spa. 

Harris Williams, for many years a book- 
keeper with the D. C. Percival Co., was 
stricken with heart trouble on Tremont St., 
Feb. 15. He was taken to the relief hospital 
for treatment, and the next day removed to 
his home. The latest report was that he 
was on the mend. 

The astronomical clock made by Tiffany, 
and which recently was repaired by the H. 
N. Lockwood Co., was badly damaged by 
fire in the home of its owner on Beacon 
Hill. The case was virtually ruined and 
has to be restored. The clock possesses 15 
dials, telling the times of all the world, 
change of the moon and many other things. 

The Waltham Watch Co. has been granted 
a charter of incorporation under the laws 
of this State, as part of the reorganization 
which has just been effected. The capital is 
$6,700,000, represented by 17,000 shares of 
7 per cent. cumulative prior preference 
stock, and 50,000 shares of 6 per cent. pre- 
ferred, all of $100 par; also, 25,000 shares 
of Class A, and 12,000 shares of Class B 
common, both classes of no par value. 

Walter F. Cushing, of the firm of Adams, 
Cushing & Foster, one of the founders of 
the Boston Stationers’ Association, and who 
has just completed his 50th consecutive year 
in the business, was the recipient of an em- 
bossed testimonial from the members of the 
organization at their 34th annual banquet at 
the Hotel Westminster, Feb. 12. Ralph S. 
Bauer, a past president of the national and 
the Boston associations, made the presenta- 
tion. Mr. Cushing also is a past president 
and the dean of the Boston Stationers. A 
reception followed the dinner. 
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Chas, T. Ross, Fred Pattee, Chas. Smalley 
and H. P. Haynes, of the Waterbury Clock 
Co. and the Ingersoll Watch Co., were in 
Kansas City last week. 

W. O. Hensley, of the Hensley Clock & 
Silver Co., and Mrs. Hensley, who have 
been in Chicago several days, are expected 
to return the last of this week. 

J. E. Tucker, from the Woodstock- 
Hoefer Watch & Jewelry Co., attended the 
Nebraska State convention, and had a dis- 
play of La Tausca pearls on exhibition 
there. s 

John A. Davis, Topeka, Kans.; W. S. 
Stafford, Pleasant Hill; J. A. Zimmerman, 
of Warrensburg; B. C. Clark, Purcell, 
Okla, and E. E. Pickerell, Muskogee, 
Okla., were among the visiting jewelers in 
Kansas City last week. 

The Motor Show, also the 10-17, brought 
many automobile enthusiasts to Kansas City, 
among these quite a few who planned to see 
the show and do their Spring buying also. 
While the Motor Show really brought little 
actual business to retail jewelers, it brought 
many visitors, merchants say. A number 
of jewelers showed window displays which 
tied-up the idea of the motor show with 
jewelry. These window showings attracted 
much interest, and offered some of the most 
attractive and original display used here this 
season. 

The monthly meeting of the Kansas City 
Wholesale Jewelers’ Association was held 
the evening of Feb. 12, at the Hotel Balti- 
more. Though the attendance at the meet- 
ing was not so large as expected, it was one 
of the most successful of the season, as 
routine business, and a number of special 
interests were taken up and settled. The 
rather stormy weather prevented a number 
of members from attending, and also several 
of the active members of the association 
were at Hastings, for the Nebraska conven- 
tion. The next meeting will be held one 
month from the date of this meeting, and 
special program features are to be given, it 
is said, with something out of the ordinary 
to be offered in the way of entertainment. 

Spring Market Week, which was held by 
local wholesalers Feb. 10-17, has been quite 
successful, according to reports from jewelry 
merchants. For this week, special rates of 
one fare and a half were granted by the 
railroads, and a large number of out-of-town 
jewelers took advantage of this, it is said, to 
make their Spring buying trips. The fact 
that it was a trifle earlier than usual for 
jewelers to buy seemed to have little effect, 
it is said, as the results in volume of busi- 
ness are very good. The week was adver- 
tised extensively, as each wholesale firm 
mailed to its customers letters announcing 
the Spring Market Week, the reduced rates, 
and inviting the dealer to come in and make 
his wholesale house “headquarters” for the 
week. These brought an excellent response 
from out-of-town jewelers, say our whole- 
salers, who note a large increase in the 
business of the week this year over last and 
also in the number of jewelers in town. The 
idea of Market Week is highly successful, 
they say, and will be pushed more than 
ever next year by jewelers. 
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GORHAM 


Variety of Pattern, Purity of 
Design and Excellence of Work- 
manship have long distinguished 
the Art of Gorham. The beauti- 
ful collection of Sterling Silver 
Flat Ware illustrated in this an- 
nouncement embraces all appro- 
priate forms of ornament, and 
offers a pattern to suit every 
taste. Each design is worthy of 
its Silver; and is an investment 
in fine art and precious metal. 
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HIGHEST QUALITY 
NOT HIGHEST PRICE 
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Gorham Productions in Ster- 
ling Silver made by the four as- 
sociated plants are obtainable 
from established responsible 
jewelers everywhere throughout 
the country, together with Silver 
Plated Wares of characteristic 
Gorham elegance, though the 
same patterns are never repeated 
in both. 
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Association Work Foe a of 
Increasing in the various State 


inpertanse associations of ‘Tetail 
jewelers are beginning 
to be held and from now on until August 
and September, the jewelers of the different 
sections of the country, will continue to hold 
their annual gatherings, discuss trade topics, 
adopt resolutions and elect their offices for 
the ensuing year. The first of the conven- 
tions, that of South Carolina, was held at 
Columbia, Feb. 9 and 10, a brief report of 
which appeared in the last issue of THE 
JEWELERS’ CIRCULAR and a more full report 
appears herewith. The convention of the 
Nebraska jewelers at Hastings, Feb. 13 and 
14 is also recorded in this issue on pages 
85 to 87. From present appearances it looks 
as if greater interest will be taken not only 
in the conventions but in association work 
this year throughout the entire jewelry 
trade than as ever existed before, and 
through the efforts of President Hufnagel, 
of the American National Retail Jewelers’ 
Association, and his able associates in office, 
not only is association work being 
strengthened throughout the country, but 
jewelers are being made to feel more 
thoroughly their dependence, one upon 
another, for the prosperity of their business 
through the elimination of trade abuses. 

Time was (and not so very long ago) 
when the larger and progressive jewelers 
of the country, felt that there was no need 
of their belonging to their trade associations 
as they were perfectly able to take care of 
themselves and their business and_ their 
interests were local more than State and 
national. But late years have shown to 
even the largest of them that the work of 
their trade associations has not only been 
a factor in eliminating annoyances and 
abuses that have cut their profits in the 
past but in addition, has become an element 
of protection from outside attack which 
they never had before. They have learned 
that in fighting against injustice (as for 
instance, the attempt first made by the 
government to put a stock or floor tax upon 
them during the war, to take away the sale 
of platinum, etc.) that the influence of the 
little jeweler in the far distant State was 
sometimes a more potent force than the in- 
fluence of their local Chamber of Commerce 
or even their senator or representative in 
preventing an unjust act from becoming a 
law. In the recent tax fight to eliminate 
the unwarrantable five per cent. sales tax 
still left over as a relic of the war, they 
have seen how utterly hopeless they are in 
their attempts to get rid of this burden 
unless they have the full and complete sup- 
port of their brother jewelers in all 
sections of the country. 

The big jeweler today is also beginning 
to realize that he has suffered and suffered 
greatly from unfair, unethical or foolishly 
extravagant practices that competition in 
the trade has brought into being, and that 
the only way of eliminating this has been 
through concerted action taken through his 
State and _ national association. Every 
jeweler cf the country is bound to reap 
benefit through the adoption by the trade 
of the Code of Ethics for jewelers decided 
at the last national convention in Cincinnati, 
because this will not only help to educate 
the ignorant and unthinking merchant to 
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higher standards of practices, but also edu- 
cate the public at large to the high plain 
upon which the jewelry business is con- 
ducted and give the customer greater and 
greater confidence in the jeweler as the 
years go on. 

It is true that the work of the State and 
national associations has brought and is 
going to bring, benefit to the jeweler at 
large, whether or not he is a member of 
these bodies, though there is little doubt 
that more benefit will come to the member 
than the non-member. But the man who 
receives this benefit without participating in 
the work or supporting the associations 
either financially or actively cannot but feel 
somewhat in the position of a “slacker.” 
For his own sake if he has any self-respect, 
he must feel he should do his part in some 
way and so something in payment for the 
benefits received. Fortunately for the 
jewelry trade, it is not an industry of 
“slackers” but essentially one of men of 
unusually high honor and integrity; this 
being the case, it is reasonable to suppose 
that the association movement will grow 
stronger and stronger as the years go on 
and that many of our firms who, in the 
past, have paid no attention to association 
work, will now feel it not only to their 
interests to join their local and State bodies 
but their duty to do so as well. 

With the increase in members, there will 
come an increase in influence and importance 
as well as an increase in ability to accom- 
plish good work that the associations have 
not had the opportunity to do in the past, 
and we may, therefore, look for greater and 
greater benefit to the industry as interest 
in the association movement develops. Now 
is the time that the jeweler should give this 
question serious consideration and aid in 
strengthening his local association that he 
may be in a position to be a member, attend 
and get the full benefit that will come to 
him from participating in the State conven- 
tions that will be held during the next six 
months, 





The Jeweler Gives fino ocng sy trade, 
More Than at least in the re- 


: tail division of the 
Merchandise industry, differs from 
many other lines of business and in many 
ways. One of the most important dif- 
ferences lies in the fact that the purchaser 
coming to the jewelry store, relies particu- 
larly upon the reputation and integrity of 
the merchant with whom he deals and not 
upon that of the manufacturer of the 
products dealt in. He goes to John Smith, 
the jeweler, because John Smith is an 
honest man, able and proficient in his calling 
and not because he handles the X. Y. Z. 
Co.’s rings or the B. B. B. Co.’s silverware. 

In dealing with the jeweler, the consumer 
realizes that the principle of caveat emptor 
(let the buyer beware) does not apply 
because the purchaser can know nothing of 
the quality of the articles which he pur- 
chases but must rely entirely upon the 
reputation of the man who sells them to 
him. In every other line of trade, the 
customer pits his knowledge of products, 
quality or quantity as against the represen- 
tations of the salesmen but with jewelry 
it is different; he cannot tell whether the 
watch offered him will run, whether the 
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gold is 14 or 18 Karat or even plated, of 
whether the article is sterling or silver 
plated without destroying the article itself 
He must take the “say-so” of the merchant 
selling it to him and rely upon his word 
that he gets the quantity and quality he 
desires. The relation between the customer 
and jeweler, therefore, is a personal one. 


Ancther difference between the sales by 
the jeweler and those of another merchant, 
even of the same product, lies in the fact 
that the public take it for granted (and 
rightfully) that in buying from the jeweler, 
he gets not only the merchandise but g 
service also; that with a sale by the jeweler 
there is a guarantee of satisfaction which 
means that the jeweler will make good for 
any defect in quality or mechanism that 
may develop even after years of use. People, 
who would not for a minute, think of 
taking an article back to a druggist, hard- 
ware man or department store after they 
have had it at their home for a month or 
so, do not hesitate to take the same back 
to the jeweler to have some little or large 
defect remedied. Thus the jeweler is called 
upon to regulate and sometimes repair, clocks 
and watches a year after he has sold them 
or reset a stone in a loose mounting that 
may be due to the abuse of the wearer and 
not to defective workmanship. 

Jewelers as a class, have seldom if ever 
hesitated to perform this service which the 
public expects from them but from no other 
seller of the same goods, and _ therefore, 
their profit upon an article cannot be deter- 
mined simply by the amount charged the 
customer as compared with the amount paid 
to the manufacturer plus overhead and other 
costs of doing business. The jeweler never 
knows what his profit is on an article until 
years and years after it is sold. What may 
seem to have been a profitable transaction 
at the time of the sale may eventually be 
a dead loss due to the amount of service 
which the customer may demand later as 4 
result of the sale. 

In addition to the service given after the 
sale is made, the jeweler also often performs 
a service for his customer before the sale, 
in his work as an expert in knowing the 
quality of the merchandise, its beauty and 
wearing properties and giving this informa 
tion to the customer in aiding the latter to 
make a selection. For time and again, the 
jeweler is called upon for information, 
advice and suggestions by prospective cus 
tomers long before a sale is made. All this 
he gives willingly and gratis despite the fact 
that merchants in no other line are call 
upon for any such service. This, too, 15 af 
expense if only looked at from the stand- 
point of time consumed, but in addition, the 
jeweler is often put to actual expense 
getting the information desired or getting 
merchandise which the customer wants 1 
inspect. 

It is the fact that the jeweler gives both 
service and merchandise where other dealers 
give merchandise alone, that makes compet 
tion by the merchants in our trade Wi 
those in other lines of business, most ut 
when both sell the same article at the = 
price. It is the big factor in making ™ 
nationally advertised merchandise an 
noyance to the jeweler rather than a 
unless the sale of this merchandise © 


fair 
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The banquet of the Potter, Glass & Brass 
Salesmen’s Association was held at the Hotel 
Astor last evening. 

Murry Masin, wholesale dealer in watches, 
3 Maiden Lane, is confined to the Long 
Island College Hospital following an opera- 
tion for mastoids. 

John G. Stanley has sold his interest in 
the firm of John G. Stanley & Co., 342 
Canal St., and is no longer associated with 
the business in any way. 

Because of increase in their business in 
the equipping of jewelry shops and factories, 
Leiman Bros. have found it necessary to 
move their New York office and show room 
to 60 Lispenard St. 


Nat Dodick, of Whitelaw Bros., importers 
of diamonds and diamond jewelry manufac- 
turers, 68 Nassau St., left for Europe yester- 
day on the Berengaria to visit the diamond 
markets in the interests of the concern. 

The concern of Krendiel & Deoul, has 
taken out papers of incorporation at Albany, 
N. Y., to engage in the jewelry business in 
this city with a capital of $15,000. The in- 
corporators are E. Deoul and J. and I. 
Krendiel. 

Fdell & Co., is the name of a concern 
which has been incorporated at Albany, 
N. Y.. to engage in the jewelry business in 
this city with a capital of $20,000. The in- 
corporators are J. and L. Feinbloom and 
H. Edell. : 

The engagement of Max J. Raff, of B. 
Raff & Sons, 233 Fifth Ave., to Miss Lillian 
Tishman, was announced last week. Miss 
Tishman is the daughter of Mr. and Mrs. 
Henry Tishman, 801 West End Ave., New 
York city. 

J. H. Galaway, engraver, and F. H. Gala- 
way, dealer in diamonds, who for many 
years have been located on the eighth floor 
of 7 Maiden Lane, will remove their 
offices and plant to 21 Maiden Lane on or 
about May 1. 


John L. Corbett and Hector Bertolone, 
formerly with Ed. Monnier, have formed a 
Partnership for the manufacture of high 
class platinum chains and pearl mountings 
on platinum under the firm name of Corbett 
& Bertolone, at 145 W. 45th St. 

Samuel S. Salve has announced that he 
has entered into partnership under the name 
of Salve & Wizon, 49 Maiden Lane. He 
will have his factory and office at the 
above address, where he’ will manufacture 
gold and platinum watch cases and platinum 
mountings, 


The entertainment committee of the 
Seuthern Jewelry Travelers’ Association is 
already making plans for the coming year. 
George N. Wallace, of the Jules Racine 
Co,, 37 Maiden Lane, has accepted the 
chairmanship of the committee and will have 
"ge of the outing in June and the annual 


THE JEWELERS’ 


i il 





-- 
warn’ 


> «“* 
Sw een cert’ 





banquet to be held at .he Hote) Astor on 
Saturday, Jan. 5, 1924, 

Lee Reichman, head of the firm of Reich- 
man Bros., diamond importers, 170 Broad- 
way, accompanied by his son, Reginald, 
sailed for Europe, yesterday, on the 
Berengaria. Messrs. Reichman will visit 
the diamond markets of England and the 
continent and may remain abroad for several 
months, 

The partnership heretofore existing be- 
tween David Gurewitz and Morris Brett- 
schneider, who traded under the name of 
the Parkway Silver Co., at 62 Canal St., 
was dissolved by mutual consent Feb. 7. 
The business will be continued by David 
Gurewitz at the old place and under the 
old name. 

An accounting was filed in the Surrogate’s 
Court Saturday in the estate of Mary 
Lavery who conducted pawnshops on Ninth 
and Third Aves. Hugh J. Lavery, the 
executor, reported that the value of the es- 
tate was $194,000 and that there is a claim 
for $17,997 against Harry Lavery for sums 
he drew in excess of his share while act- 
ing as manager of the shop at 2277 Third 
Ave. 

A jury hefore Supreme Court Justice 
Ford gave a verdict for Morris Suderov on 
Friday against Emil Koenig for $2,782 on a 
note made Dec. 19, 1921, payable at. 121 
Canal St. Koenig’s defense was that the 
note was given in payment of a gambling 
debt and was illegal. When the jury gave 
its verdict the defendant demanded that it 
be polled with the result that the verdict 
was confirmed. The court refused to set 
the verdict aside. 

Barkas & Son, jewelry and diamond mer- 
chants, 1157 Broadway, Brooklyn, have sent 
out an announcement to the effect that Mr. 
Barkas has taken his son into the concern 
and that hereafter the business will be con- 
ducted as Barkas & Son. This business was 
founded in 1886, at which time, a small store 
was opened at 294 Bedford Ave., Brooklyn. 
The business was later moved to 288 
Grand St., and then to 779 Broadway. The 
present location was taken in 1900. 

A. W. Huggins, president of A. I. Hall 
& Son, San Francisco, paid a brief visit to 
New York last week and was among the 
visitors to the office of THE JEWELERS’ 
Circutar. Mr. Huggins, who is the honor- 
ary vice-president of the National Jewelers 
Board of Trade on the Pacific Coast, also 
visited the headquarters of that association 
while in the metropolis. He left New York 
Saturday for Boston to visit a son at Har- 
vard University and also the Waltham 
Watch Co., going direct from there back to 
San Francisco. 

Adolph Klein was appointed on Tuesday 
last, by Surrogate Foley, administrator of 
the estate of Henry Lowy, who died Jan, 
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13 last. Mr. Lowy kept a store at 778 
Sixth Ave., in which he had a stock of dia- 
monds, jewelry and musical instruments 
worth $50,000. He lived at 530 W. 157th 
St. Klein applied for papers on the ground 
that the store has been closed since Lowy 
died and there was danger that property 
therein would be stolen. Lowy gave $5,000 
to Klein, who is a cousin, $10,000 to a 
brother in Iowa, and $5,000 to Charlotte 
Buch, friend. The residue, more than 
$30,000, went to Mt. Sinai Hospital. 

The firm of Vulcan & Reiter Co., 77 
Nassau St., has been dissolved, and a new 
concern under the name and style of William 
Vulcan & Co., has been organized to take 
over the business. Oscar Reiter, former 
treasurer of the old concern will not be in- 
terested in the new firm. Arrangements 
have been made by the new concern to be 
adequately represented throughout the coun- 
try. Lewis Roth will cover the west and 
make his headquarters at 511 Loewe’s State 
building, Los Angeles, Cal., Louis N. Rose 
will continue to represent the firm at Chi- 
cago and make his headquarters at 122 S. 
Michigan Blvd., Max Templehoff will cover 
the east and central States, and Benjamin 
S. Samuels, a pioneer in the jewelry trade, 
who has been with the old firm for several 
years, will call on his old trade. 

,ecause Emmy Destinn, opera singer, and 
her attorney did not appear in court when 
her suit against Edward Berger, jeweler, 
who has sold gems to many opera and 
theatrical persons, to recover $31,322, was 
called for trial, after being notified that the 
case must be tried, Supreme Court Justice 
Newburger gave judgment on Friday for 
Berger by default. Her attorney told the 
court in an affidavit that his client is filling 
singing engagements abroad and that he had 
been unable to reach her although he had 
cabled her that the trial had been ordered. 
Mme. Destinn sued in 1920 alleging that she 
paid $27,000 for two pearl necklaces repre- 
sented by Berger to be worth $35,000, and 
gave in exchange a diamond tiara, at a 
valuation of $8,000, and $19,000 in cash. 
She asserted that the gems were repre- 
sented to be rare oriental pearls whereas 
they were fresh water pearls, worth only 
$8,000. She alleged that she paid $1,600 on 
account for another pearl which was also 
the subject of misrepresentations. Berger 
denied the charges against him and also 
pleaded the statute of representations, on 
the ground that the suit was not brought 
within six years after the alleged cause of 
action arose. Mme. Destinn replied that 
from 1916 to 1918 she was a war prisoner 
in Austria. 

L. Payton, formerly at 98 Canal St., and 
M. Munchnick, formerly at 80 Eldridge St., 
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have formed a partnership under the style 
of Payton & Munchnick and are now located 
at 94 Canal St. 

The Levine Silversmith Co., moved re- 
cently to enlarged quarters at 459 E. 133rd 






St. ; in 

|, F. Mansfield, wholesale distributor of 
watches and clocks, formerly at 9 Maiden 
Lane, has taken larger quarters in 11 John 


\ 


t. 
Charles T. Dougherty, of the Charles T. 
Dougherty Co., Inc., and J. R. Woodill, of 
Howard & Co., are spending a month in 
Florida fishing. 

A charter of incorporation was filed at 
Albany, N. Y., last week by Rubin & 
Kraemer, jewelers, this city. The capital is 
$%,000 and the incorporators are J. Kraemer 
and R. and J. Rubin. 

H. G. Homrich, jeweler at Huntington, 
W. Va. is in this city on a Spring buying 
trip. Mr. Homrich will remain for 10 days 
and while here will make his headquarters 
at the Hotel McAIpin. 

Jacobs & Feldhuhn, dealers in diamonds, 
watches and jewelry, whose place of busi- 
ness was located at 41 Maiden Lane until 
lat Wednesday when fire destroyed the 
building, have taken quarters at 116 Nas- 
sau St. 

Joseph Wasserstrom, of Tancer & Was- 
srstrom, importers and cutters of diamonds, 
&7 Nassau St., returned to this country last 
week after a five months’ buying trip abroad. 
While in Europe, Mr. Wasserstrom visited 
the diamond markets at Amsterdam, Ant- 
werp and London. 

Mr. Neumann, of the Etna Watch Co., 
Geneva, Switzerland, arrived in this country 
latt Sunday on the Berengaria. The New 
York office of the concern is located in room 
1005 at 49 Maiden Lane, where all commu- 
nications and inquiries for Mr. Neumann 
should be directed. 

Announcement has been made of the mar- 
riage of Julius Sessler, secretary of the Erie 
Watch Case Co., 108 Fulton St., to Miss 
Elizabeth B. Schwartz, by Dr. Krass at the 
Hotel Biltmore, Sunday, Feb. 11. Mr. and 
Mrs. Sessler are spending their honeymoon 
at West Palm Beach, Fla. 

Julivs Garon, of the Duluth Jewelers Sup- 
ply Co., and the Julgar Co., Duluth, Minn., 
accompanied by his wife, was a visitor at 
the offices of THE JEWELERS’ CIRCULAR on 
Monday. They sailed for Europe yesterday 
on the Berengaria. They go to Switzerland 
and will be away two months. 

According to an announcement made last 
week the business of S. & Th. Graebler, 
dealers in diamonds, watches and jewelry, 
1476 Third Ave. was sold recently to S. 
Polkoph, formerly in the jewelry business at 
Schenectady, N. Y. The Graebler business 
was started over 18 years ago. The founder 
died in July, 1922. 

Raphael van Dam and A. D. Leveridge, 
of Eduard van Dam, diamond importers, 
437 Fifth Ave., recently called on the Bos- 
ton trade. Mr. van Dam was obliged to 
return to New York and could not attend 

dinner of the Boston Jewelers’ Club. 
Mr. Leveridge, however, attended although 
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he had a bad throat. However, before the 
evening was half over, his voice appeared 
to be in good shape, after singing all the 
song numbers of the program. 

J. S. Zeller, representing Charles Mayer 
& Co., Indianapolis, Ind., arrived in this 
city last Monday on a two weeks’ buying 
trip. Mr. Zeller is in the market for dia- 
monds, platinum goods, . French novelties, 
semi-precious stones and silver goods as 
well as gold jewelry. He is making his 
headquarters at the Commodore Hotel. 

Announcement has been made to the trade 
that Samuel Hirsch, formerly a member of 
the firm of Hirsch & Levy, and George M. 
Hoenig, formerly with Sylvan Levy, have 
formed a new firm under the style of Hoenig 
& Hirsch. This new firm will manufacture 
fine platinum mountings and will have offices 
at 106 Fulton St. This business was incor- 
porated at Albany, N. Y., several days ago 
with a capital of $30,000. The incorporators 
are G. M. Hoenig, S. Hirsch and D. Suss- 
man. 

N. Lanzet, a member of the Heart Jewelry 
Co., 15 John St., has left for South and Cen- 
tral America to visit the trade. This is the 
fourth trip that Mr. Lanzet is making to 
that territory. During Mr. Lanzet’s ab- 
sence, the local business will be supervised 
by his partner, H. Rivchun. Mr. Lanzet is 
contemplating the opening of a Mexican of- 
fice as the firm’s Cuban office has been 
closed since the moratorium went into effect. 
L. B. Howard, well known to the trade, 
will travel to the Pacific Coast in the in- 
terest of the firm. 











R. Rothman, who conducted a small retail 
jewelry store at 2 S. Division St.. for about 
six menths, has gone out of business. 

Edward A. Eisele, of the King & Eisele 
Co., manufacturing jewelers, has been ap- 
pointed chairman of the charities and survey 
committee by the board of directors of the 
Buffalo Chamber of Commerce. 

Frank Hammond, one of Buffalo’s pioneer 
retail jewelers, returned to his store at 54 
Seneca St., on Monday after a severe attack 
of grippe, which has been virtually an 
epidemic in Buffalo this Winter. 

The Criterion Jewelry Shoppe, 30 W. 
Genesee St., of which Harold Greenberg 
was proprietor, and which recently filed a 
petition in bankruptcy, has closed its doors 
pending a settlement with creditors. 

Porter & Wilhelm are now established in 
their new store at 520 Elmwood Ave., near 
W. Utica St. They were forced to move into 
their new quarters before fixtures had been 
installed but all alterations have been com- 
pleted now and the mahogany tone gives 
the store a decidedly attractive appearance. 

William F. Ehmann left Sunday night 
for New York from whence he sailed on 
Tuesday on a South American cruise, which 
will keep him away from his store on Elk 
St. until the latter part of March. His 
father reached St. Petersburg, Fla., safely 
and will remain there until the return of 
warm weather in this part of the country. 

Harry N. Clark, president of the New 
York State Retail Jewelers’ Association, 
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Alfred O. Bald, secretary of the same 
organization and Charles T. Evans, past 
president of the national association, and 
their wives, returned Thursday from Wind- 
sor, Ont., where they attended the annual 
meeting of the Canadian Retail Jewelers’ 
Association. According to Mr. Bald the 
convention was largely attended and the con- 
clave was of a _ decidedly interesting 
character, bringing together as it did a repre- 
sentative gathering of every branch of the 
Canadian jewelry industry. Mr. Evans 
represented the National Association and 
was one of the speakers on the program. 

At the annual meeting of the Buffalo Re- 
tail Jewelers’ Association held a few weeks 
ago, Simon Cohen, the newly elected presi- 
dent was invested with the power of select- 
ing an executive committee. Last week he 
made the following appointments after 
obtaining the consent of each to serve: 
Frank Ehrenfried, William F. Ehmann, 
Fred J. Dorn, Gustave Frisch and John J. 
Diebold. This committee with the other 
officers of the association will hold a meeting 
in the Hofbrau this week for the purpose 
of fixing the date for the next meeting of 
the association which is to be held early in 
March and to arrange tentative details for 
the annual banquet of the association which 
it has been decided to hold some time in 
the forepart of April. 

Captain William A. Rose, 86 years old, 
commanding officer of Company D, 86th 
New Yerk Volunteers, who conducted a 
retail jewelry store for a number of years 
in Alfred, N. Y., died on Feb. 16 at the 
home of his son-in-law, Claude F. Babcock, 
in Hornell, N. Y. Captain Rose was born 
at Alfred Station and spent practically his 
whole life in that locality. He was a mem- 
ber of the Bolivar Lodge, A. F. & A. M.; 
Steuben Chapter, R. A. M., and Demolay 
Commandery, Knights Templar and Ismalia 
Temple, Mystic Shrine of Buffalo. He 
served through the entire Civil War in 
command of Company D, and took part in 
many of the major engagements and was 
wounded several times. Besides his widow 
he is survived by two daughters, Mrs. Ray 
Beers, of Addison, and Mrs. Pearl Jordan, 
of Bolivar. 








Death of Frank F. Bonnet 





Canton, O., Feb. 16.—The jewelry trade 
has learned with regret of the death of 
Frank F. Bonnet which took place recently 
in a hospital in Columbus, O. He was the 
son of Frank M. Bonnet, Zanesville, O., 
pioneer jeweler and was born in that city 
66 years ago. 

He entered the jewelry business with 
his father when only 15 years of age and 
for 50 years was identified with that kind 
of business. He left Zanesville in 1885 and 
lived two years in New York. In 1887 he 
moved to Columbus where he established 
the largest jewelry store in that city and 
continued at its head until one year ago 
when he retired from it and became asso- 
ciated in the insurance business with his son. 

He was a brother of the late John Bon- 
net, who for many years was Zanesville’s 
leading jeweler. 

In addition to his widow deceased is sur- 
vived by five children. Burial was made in 
Zanesville. 
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W. G. Kendall of Newark has been 
granted a patent on a vanity case, 

The court has dismissed the case of the 
Town of Irvington against the Irvington 
Smelting & Refining Works. 

Isadore Klatke, whose store has been at 
139 Springfield Ave. for the past 18 years, 
has moved to 150 Springfield Ave. where 
he has much larger accommodations. 

The Union Loan Office, of which Henry 
Phillips and Henry Herzog are the pro- 
prietors, at 221 Bergenline Ave., Union Hill, 
N. J., will be moved on March 1 to new 
quarters at 200 Bergenline Ave., cor Morgan 
St. 

Nat Drobner has become associated with 
the Helen Mfg. Co., manufacturers of rings 
and mountings, 40 Clinton St., this city, and 
will make his headquarters at Rochester, 
N. Y. He will represent the Helen Mfg. 
Co. through the West. 

The Clinton Refining Co., is the trade 
name which has been filed for the gold, 
silver and refining business conducted at 91 
East Kinney ‘St., by John H. Melcher of 5 
Hillside Place, Hillside, and Louis Zissner 
of 53 Norwood St., this city. 

One of the stores in the Hotel Riveria 
at 159 Clinton Ave., has been leased for a 
term of years to the Art Craft Jewelry 
Shop, of which Miss Kate Erskine is the 
head. The premises will be converted into 
a studio, featuring individual designs in 
jewelry, etc. 

Referee Mason has appointed Lionel P. 
Kristeler, receiver for Adolph Weisberger, 
who traded as the Eureka Jewelry Co., at 
247 New Jersey Railroad Ave. Creditors 
had filed an involuntary petition against 
Weisberger, who consented to the proceed- 
ings. The liabilities are estimated to be 
$18,000 and the assets $7,500, 

When Sigmond Schoenholz arrived at his 
jewelry store at 300 Market St., one morn- 
ing recently, he found the front door “jim- 
mied.” The thief had _ stolen several 
watches, rings, stick pins and small pieces 
of jewelry from the window. These 
Schoenholz valued at $347. The more 
valuable stock was in the safe. The thief 
had not tampered with this. 

According to the terms of the will of 
William T. Carter, senior member of the 
manufacturing firm of Carter, Gough & Co. 
of this city, which has been probated by 
Surrogate Isherwood, the capital of $264,- 
000 held by the firm to Mr. Carter’s credit 
is to be left by the executors in the hands 
of the firm until Feb. 1, 1925, and 
longer if needed, in order to aid in the per- 
petuation of the business which was es- 
tablished by Mr. Carter’s father, Aaron 
Carter, in 1842. Mr. Carter directed that 
the company pay his heirs six per cent in- 
terest on the capital so long as they made 
use of it. The will also directed that should 
the heirs allow the firm to continue use of 
the capital after Feb. 1, 1925, the firm must 
pay the sum back in installments of $25,- 
000 a year until the entire capital is re- 
turned. William T. Carter, Jr., a son, is left 
a touring car and a picture which formerly 
belonged to William Tuttle, grandfather of 
the deceased, entitled, “The House Where 
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I Was Born,” To Miss Elizabeth Carter, a 
daughter, was willed the Carter Silver Serv- 
ice. Kenneth K. Carter, another son, was 
left several pieces of jewelry and a picture 
“The Blue Boy.” A third son, Joseph Nel- 
son Carter, was bequeathed some jewelry 
and a picture “One Hundred Years of 
Carters.” Some jewelry and household ef- 
fects are willed to the widow, Mrs, Sophie 
A. Carter. Two servants of the Carter family 
were left bequests: William Watkins was 
bequeathed $1,000 and Nellie Whelton $500. 
The residue of the estate, according to the 
will, is to be divided into into eight parts, 
four parts to go to the widow and an 
eighth part to each of the four children. 
Mrs. Carter and the four children are 
named as executors without bond. The will 
was made April 26, 1922. Mr. Carter died 
at his home, 1021 Broad St., this city, on 
Jan. 30, last. 

The will of Mrs. Emma Louis Downing 
Alling, who died on Jan. 31 at her home 
974 Broad St., in her 90th year, has been 
probated by Surrogate Isherwood. Mrs. 
Alling was the widow of William Robinson 
Alling, and the mother of Madison Alling, 
a New York jeweler residing at the above 
address. Mrs. Alling bequeathed to her two 
sons, John Downing Alling and Madison Al- 
ling, household furniture, pictures, ‘silver- 
ware and jewelry, which “each respectively 
has given me from time to time.” She 
named Edwin S. Leskom of the Mutual 
Benefit Life Insurance Company and Harry 
H, Dawson, a lawyer, as executors, and 
directed them to constitute the residue of 
the estate into a permanent fund to be in- 
vested in real estate. The profits from 
the investment, she directed, were to be 
divided equally between her two sons. There 
were five codicils to the will in which be- 
quests were made and later revoked, or 
changed and unusual provisions were made. 
In one of these Mrs. Alling left $499 to a 
servant. In a later codicil this was in- 
creased $1, and in a still later one was 
raised to $1,000. The first codicil provided 
for legacies of $5,000 each to her nieces, 
Jessie Battin Downing, Elizabeth Cook 
Downing, Alice Downing, Parker and 
Elizabeth Culver Alling. When her son 
John died Mrs. Alling made a_ second 
codicil in which she directed that the ex- 
ecutors pay to the other son, Madison, $250 
a month “for maintainance and support,” 
adding, however, that if at any time the 
executors thought it necessary, they would 
be at liberty to increase the amount. A 
third codicil was made when Mr. Leskom 
asked to be relieved as executor. Milo W. 
Wilder, Jr., also of the Mutual Insurance 
Co., was appointed in his place. As a spe- 
cial token of friendship and regard and in 
recognition of many services rendered, she 
willed Mr. Leskom $5,000. In the fourth 
codicil Mrs. Alling provided that instead 
of $250 a month, her son, Madison, should 
be given $5,000 a year for the rest of his 
life, with the added provision that if the 
executors at any time thought he should 
have more they were at liberty to increase 
the amount. In this codicil she also left 
$100 to a colored man named Jackson who 
worked around the house, and revoked the 
bequests in the first part of the first codicil 
giving $5,000 to various nieces. Instead she 
bequeathed to Mrs. Josephine Cook Downing 
$10,000, and to Elizabeth Culver Alling, 
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one of the four mentioned in the first coi: 
$5,000 as originally intended. The fifth 
codicil revoked the $5,000 a year allowane, 
to Madison Alling and directed that jp. 
stead he be given $700 a month. Elizabes, 
Culver Alling’s bequest was also raised 
from $5,000 to $10,000. 
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confined strictly to the jewelry trade; fy 
the public takes into consideration only the 
price at which it is sold and not the seryice 
that goes with it, little realizing that th 
sale of the same article by a jeweler and, 
druggist, at the same price, may mean a lox 
to the former and a profit to the latter 
because of the service the jeweler give 
which the druggist omits. 

It is this factor that makes it practically 
necessary that nationally advertised artic 
at an advertised price be sold under a 
restricted selling price that will contain, 
mark-up sufficient to cover the jeweler; 
service as well as his nominal profit, if our 
trade is to handle such articles without loss, 
It is this factor that has made so many 
jewelers either advocate the restricted 
selling price or cause them to determine 
not to handle nationally advertised mer. 
chandise. 

It is unfortunate that the Federal Trade 
Commission, the Department of Justice and 
other agencies of the government who seek 
to enforce the so-called Anti-Trust Laws, 
have failed in the past to consider the pos- 
tion of the jeweler in proceeding against 
those concerns who have attempted to 
restrict selling prices in our trade. They 
have not realized the fact that a sale by our 
merchants includes both merchandise and 
service, that the price at which the article 
must be sold must cover both and that, there- 
fore, the only way which the jeweler can live 
and handle merchandise going to other 
trades as well, is under conditions that will 
eliminate the unfair competition with the 
man who gives the merchandise without 
the service, by making him charge a price 
that the jeweler can meet with a profit to 
himself. 








Business Troubles 





A voluntary petition in bankruptcy has 
been filed by L. Levy, Petersburg, Va. 

A voluntary petition in bankruptcy ha 
been filed by C. E. Sprague, Ada, Okla. 

An involuntary petition in bankruptcy has 
been filed against J. F. Barto, Presque Isle 
Me. 

A State Court receiver has been appointed 
for the Saving System Co., Milwaukee 
Wis. : 

The Kerner Jewelry Co., Steubenville, 
O., has filed a voluntary petition in bank- 
ruptcy. 

An involuntary petition in bankruptcy ha 
been filed against David Deutsch, Denver, 
Colo. The assets are not over $1, 
the liabilities are about $1,800. 








Edward Dockman has moved his jewelt 
business into new quarters at 410 W 
St., St. Paul, Minn. 
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There was a general exodus of men from 
the office of the Richter & Phillips Co. dur- 
ing the week with the departure of Samuel 
R. Young, J. [larvey Phillips, J. B. Thomas, 
Randolph Hartman and H. E. Promnitz. 

C. E. Richter has been elected an honorary 


vice-president of the National Jewelers 
Board of Trade for the Cincinnati district. 
Word has been received by Mr. Richter that 
F.C. Backus, secretary of the organization, 
plans a tour of the offices during the next 
few months and Cincinnati will be visited. 

Cincinnati police have been advised that a 
man believed to be one of the robbers who 
held up and robbed Savin’s store of $50,000 
worth of diamonds and jewelry last March, 
has been arrested at Austin, Tex. No de- 
tails of the arrest have been received, but a 
request has been sent to Austin authorities 
to question him closely about the Cincin- 
nati hold-up. Two men were captured after 
the robbery and both were convicted. 

The L. I. Otten Mfg. Co., manufacturing 
belt buckles, which has been located at 425 
Main St., is moving to larger quarters at 
2”) E. 4th St. At the new location the 
concern has leased the third floor of the 
building which will afford twice the manu- 
facturing space it now possesses. New 
equipment will be installed in the new 
quarters. Mr. Hummel, of this company, 
left Feb. 6 on an extended trip through 
Chicago, Detroit, Toledo, Cleveland, Pitts- 
burgh, Buffalo, Hamilton, Toronto, Mon- 
treal, Boston, and will return by way of 
New York, Philadelphia and Baltimore. 














Albert Rosenstein, Novelty Silver Works, 
spent a week recently in New York. 

J. L, Straub was one of a party that left 
Lancaster on Feb. 14 for a month’s visit 
to Belleair, Fla. 

By a score of 33 to 30 the bowling team 
of the Hamilton watch factory defeated the 
First Presbyterian Big Five. 

The wife of Jeweler Benjamin Lichten- 
stein has gone to Milwaukee to visit their 
daughter, Mrs. Louis Rosenberg. 

A. W. Moyer, president of the Non- 
Retailing Co., and son, B. Willis Moyer, 
one of the firm’s staff, spent part of last 
week in New York. 

Harley F. Miller, of Freeport, Pa., and 
R. W. Page, of Lynchburg, Va., have en- 
tered the Bowman Technical School as 
students. Daniel G. Patton, of Johnstown, 
Pa, has returned to that place to take a 
bsition after finishing a course at the 
school, 

_ Two well-known men who were formerly 
identified with the jewelry business have 
died within a week. One was Joseph N. 
Fritchey, a contractor in recent years. The 
other was A. S. Koch, for years a manu- 
acturer of watchmakers’ and engravers’ 
tools, more recently of dentists’ mechanical 
Supplies, 

re, 14 was observed in Lancaster as 
Secial bargain day,” when all stores had 
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on sale special lines of goods at reduced 
prices, the object being to get buyers here 
from a distance. The trade so secured was 
sufficient to make it worth while to have 
such sales, the jewelers expressing them- 
selves as well pleased with the day’s 
business. 








Notes from Iowa. 





‘W. H. ‘Replogle, Shenandoah, recently 
closed a successful stock reducing sale. 

T. L. Lebeck, Harlan, has purchased the 
interest of his partner, Dick Feldhahn, and 
will conduct the jewelry store under his own 
name in the future. 

P. L. Pettitt, Manning, has moved to Os- 
kaloosa to take a position with the Reiley 
jewelry store on First Ave., east. Mr. Pet- 
titt is a watchmaker and engraver. 

Paul Ryttel, watchmaker and jeweler, lo- 
cated at 111 E. 3rd St., Davenport, has taken 
a lease on the room at 322 W. 2nd St., to- 
gether with Frank L. Coffin, tailor. They 
will occupy the new location jointly. 

M. A. Lumbard, head of the M. A. Lum- 
bard Co., wholesale jewelers, Des Moines, 
has departed for a several weeks’ stay in 
Hawaii. He was accompanied by his daugh- 
ter, Ruth. They visited Alaska last year. 

William H. Driggs, who has charge of the 
jewelry department of the M. L. Parker 
Co.’s store, Davenport, has returned from 
the east, where he spent a month looking 
over the jewelry displays and buying stock 
for the store. 

John Bruggen, Schleswig jeweler, has an- 
nounced that he will close out his stock of 
jewelry and musical instruments. He has 
taken a road position with Schmoller & 
Moeller, Omaha, and will move his family 
to Council Bluffs. He expects to leave 
Schleswig about March 1. 

H. W. Miller and S. D. Roeder, both 
manufacturing jewelers of Davenport, were 
tenants of the First (National Bank building 
which was wrecked by fire recently. Mr. 
Miller’s establishment on the sixth floor was 
a total loss. Mr. Roeder’s loss’ was due to 
water largely. He was on the fifth floor, 
and his machinery and tools were imbedded 
in several inches of ice. 

S. Joseph & Sons, Des Moines, furnished 
a large and handsome loving cup which was 
awarded to Mrs. C. H. Morris, commis- 
sioner of finance of the city, for her activity 
in showing up City Hall graft. A similar 
cup is awarded each year to the citizen who 
performs the most noteworthy service to 
the city during the preceding year. The cup 
is now on display in the windows of the 
firm. 








Canada Notes 


J. P. Leclerc, of Pierreville, Que., has 
assigned to W. Damphousse. 
The assets of Joseph St. Jean, jeweler, 





Montreal, and W. Poudrier, jeweler of 
Shawinigan Falls, Que., insolvents, have 
been sold, 


Failures of dealers in jewelry and clocks 
in Canada during 1922 numbered 53, with 
aggregate liabilities of $267,244, as against 
25 failures with $223,149 liabilities in 1921, 
and 8 failures with $48,904 liabilities in 
1920. 

The chief constable of Medicine Hat, Al- 
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berta, asks the assistance of jewelers in lo- 
cating a man by the name of Leib. He is a 
Polish Jew, between 30 and 40 years of age, 
about five feet four inches in-height, weighs 
135 pounds, dark brown hair, worn fairly 
long, wears thick bone-rimmed eyeglasses 
and a heavy dark moustache. He is a jewel- 
er and speaks broken English. Leib was 
started by some friends in the jewelry busi- 
ness in Medicine Hat in a small way, but 
‘suddenly disappeared. Any information will 
be thankfully received by J. M. Taylor, chief 
constable, Medicine Hat, Alta. 











making a short stay at the factory. 

Charles Thomae, of Charles Thomae & 
Son, Inc., was in New York last week on 
business. 

George E. Nerney, the well-known jeweler, 
has been elected chairman of the Attleboro 
Chapter of the Red Cross. 

Christian Peterson, who formerly conduct- 
ed a die-cutting establishment in Providence, 
has moved his business to Attleboro. 

Postmaster Kenney reported last week that 
$50,000 worth of war saving stamps had 
been redeemed at the Attleboro office. 

The John M. Fisher Co.’s Relief Associa- 
tion held its annual meeting last week and 
elected Cornelius Perry as president. 

A large delegation of Attleboro manufac- 
turers attended the annual banquet of the 
Boston Jewelers’ Club last Wednesday even- 
ing. 

A. N. Davis, representative of the Winn- 
stock Co., in Chicago, left for that city last 
week, after making a short stay at the fac- 
tory. 

A marriage license was taken out in 
Providence last week by Robert Ivee Givens, 
a well-known jewelry salesman, and Louise 
Alma Kinney, a local jewelry worker. 

The annual report of Associated Industries 
of Massachusetts show that 17,500 square 
feet of floor space was added in Attleboro 














the past year at a cost amounting to 

$100,000. 

mech, BAS oI her \, a eta) - Ss a 

“Ss ea = ri FE 

Loe eee! oi UR 
4 ‘° ‘ * ane 


George Harrison, formerly superintendent 
of the H. D. Merritt Co., has started in 
business for himself in Providence. 

Edmour Precourt, for many years an em- 
ploye of the R. Blackinton Co., has been 
nominated for the school board by both Re- 
publican and Democratic town committees. 

Edward Ostherholm, a bookkeeper at the 
factory of Whiting & Davis, was nominated 
by the Republicans last week for the office 
of town treasurer. He will be elected, as 
there is no opposition. 

Francis G. Pate, who for many years was 
engaged in the jewelry business under the 
firm name of F. G. Pate & Co., last Wednes- 
day observed his 93rd birthday. Mr. Pate is 
in good health and was able to make his 
daily trip downtown for his morning news- 


paper. 
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Chicago Notes 





Harry Farquharson, Heyworth building, 
left this week for a trip through the north- 
west. 

I. Bach, Heyworth building, spent several 
days in Milwaukee last week and reports 
having had a nice business. 

Adolph Weiss, of Heinrich-Herman & 
Weiss, is making a trip through the east and 
is expected home next week. 

W. F. Wiegand, of Wiegand & Co., Re- 
public building, spent the past week in Chi- 
cago looking over the markets. 

C. W. Nesbit, representing the Stein & 
Ellbogen Co., left last week for his southern 
territory and will be gone for some time. 

P. H. Winterberg, Heyworth building, 
returned this week from the east where he 
spent a week looking over the markets. 

Harry Rosenshield, of Hamilton & Hamil- 
ton, Inc., left last week for the northwest 
and will be gone until the end of the month. 

Miss Klipper, of the Klipper Co., Inc., 
New York, spent the past week in Chicago 
on special business in behalf of this concern. 

Anthony True, accompanied by his wife, 
left last Thursday for St. Petersburg, Fla., 
where he will spend about seven weeks 
resting 

Wm. Schumer, of the Schumer Bros. Co., 
Cincinnati, called on the trade in Chicago 
last week, and also visited with his many 
friends, 

0. B. Rystrom, Chicago manager for the 
Saart Mfg. Co., is now calling on the trade 
through the east, and will be gone for about 
three weeks. 

Henry Agate, of the Bonner Mfg. Co., 
spent several days in Chicago last week 
visiting at the local office on his way to the 
Pacific Coast. 

Jake Levine, of L. Heller & Son, returned 
last week from a two weeks’ trip through 
the northwest, and reports business good in 
that territory. 

_ Wm, Schwab, Chicago manager for J. R. 

Wood & Sons, is spending 10 days at the 
New York office of this concern attending to 
special business, 

Miss Virginia Rose Block, daughter of 
Jos. Block of the Block-Weinfeld Co., left 
‘ast week for Florida, where she will sojourn 
for several weeks, 
Ph Iglow, retail jeweler, located at 4652 
south Ashland Ave., left last week for an 
&xtended stay in California, where he went 
® account of his health. 

; ord was received at the home office of 

sn & Ebann, that Thorwald Holton, 
manager of the Benton Harbor branch, is 





rapidly recovering from an _ appendicitis 
operation at their local hospital. — 

Word was received in Chicago last week 
that Max Noel, of the Stein & Ellbogen 
Co., accompanied by his family, are spend- 
ing some time at Havanna. 

Charles A. Whiting, president of the 
Whiting & Davis Co., spent a few days in 
Chicago last week visiting their local office 
and attending to special business. 

R. M. Nevins, W. A. Montague, Lorin 
Lossau and David B. Felsenthal, of the Hart 
Jewelry Co., left last week for extended 
trips over their respective territory. 

G. Clarence Olsen, secretary-treasurer of 
Olsen & Ebann, accompanied by his family 
will return to Chicago next week after 
spending a month visiting New Orleans, 
Cuba, Porta Rica and Panama. 

Harry Lehman, of Lehman Bros., New 
York, spent the past two weeks in Chicago 
attending the convention of the Glass, Pot- 
tery, Lamps & Housefurnishing Association 
which was held at Congress Hotel. 

Ralph Seiffe, Chicago manager for the 
Baer & Wilde Co., Attleboro, Mass., wi'l 
move his offices from 327 S. La Salle St., 
to room 1102 Heyworth building, where he 
will have a more desirable location. 

Ed. Brooks, representing the M. F. 
Williams Co., Providence, R. I., will move 
March 1, to their new headquarters in suite 
1102 Heyworth building. For several years 
they have made their offices at 327 S. La 
Salle St. 

Henry W. Brill, of the firm of Brill & 
Stier, Beloit, Wis., who recently sold out 
his interests to his partner, spent the past 
week in Chicago visiting the markets, mak- 
ing purchases for the new store he is open- 
ing in Beloit. 

Ralph Roessler, Marion, Ind., chairman 
of the Special Excise Tax Elimination 
Committee, spent a day in Chicago last 
week visiting with friends, en route home 
from Hasting, Nebr., where he attended the 
Nebraska State convention. 

M. Riskind, who formerly was connected 
with his uncle in Texas, recently associated 
himself with his father, J. Riskind, in the 
diamond business. The firm is now known 
as J. Riskind & Son, and they have opened 
offices in room 301 Heyworth building. 

The D. Auld Co., Columbus, O., with 
Chicago offices in the Tower building, will 
remove its offices March 1 to room 801 
Columbus building, where it will have 
larger and more desirable quarters. G. 
Connell is in charge of the Chicago office. 

M. Iralson, Columbus Memorial building, 
left Tuesday for his southern territory and 


will be gone until about March 10. After 
spending a few days in Chicago upon his 
return Mr. Iralson will leave for New York 
and will sail for the diamond markets of 
Europe. 

S. Kutner, Capital building, has re- 
modelled part of his offices, so as to have 
more room for his pearl stringers. Part 
of the shipping room was formerly used for 
this purpose. Now, with the enlargement 
of this department he will be in a better posi- 
tion to take care of his increasing business. 

Benj. Block, New York, former Chi- 
cagoan and owner of the derby winner 
“Morvich,” reversed the usual order of 
things in celebrating his 50th birth anni- 
versary last week and sent handsome 
presents in the form of nice fat checks to 
relatives, including Joe Block, of the Block- 
Weinfeld Co. 

Olsen & Ebann report that Samuel E. 
May, a resident of Rockford, Ill, has taken 
over the management of their Rockford 
branch, succeeding Orley Criplean who was 
located there temporarily. Mr. Criplean has 
returned to Racine, Wis., where he has 
charge of their store that is now located at 
244 Main St., having been recently moved 
to more desirable quarters. 

Raymond Runzel has again connected him- 
self with Rasmussen & Meyers, on the 15th 
floor of the Heyworth building, after being 
away for about a year on account of his 
health. Mr. Runzel will assist Mr. Ras- 
mussen with the local trade while Mr. 
Meyers is spending a couple of months in 
California resting, after which time he will 
travel through the northwest for them. 

Julius H. Goldberg has entered into 
partnership with Harry Goldstein, who 
formerly was sole owner of the North-West 
Jewelry Mfg. Co., which is located in rooms 
510-11, 1286 Milwaukee Ave. The firm 
name will remain as heretofore, and they will 
continue to manufacture a general line of 
jewelry. Mr. Goldstein founded the busi- 
ness early last November. Mr. Goldberg 
for the past five years has been engaged 
in business foreign to the jewelry lines, but 
prior to that time was connected with 
several of the large manufacturing concerns 
in Chicago. 

Olsen & Ebann announce that their Can- 
ton, O., branch store will be open for busi- 
ness on or about March 1. This store is 
located at 437 N. Market Ave., and will be 
in charge of Floyd Bone, former manager 
of the Terre Haute branch. Arthur Peters, 
formerly of Chicago, has succeeded Mr. 
Bone at the Terre Haute store. With the 





(Continued on page 102) 
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Chicago Notes 





(Continued from page 101) 








opening of the Canton store, Olsen & Ebann, 
have founded 16 stores in 16 cities, in the 
16 years they have been in business. 

J. L. Miller, Heyworth building, returned 
last week from a successful three weeks’ trip 
to California, and the west. 

Harold K. Green, Chicago manager for the 
Dowd-Rogers Co., left last Sunday for a 
business trip through the northwest. 

W. A. Kaufman, of A. Hirsch & Co., ac- 
companied by his wife, left last Saturday 
for a six weeks’ pleasure trip to California. 

B. B. Guth, of the D. & B. Import Co., 
New York, left last week for home after 
spending a week in Chicago calling on the 
trade. 

The entire traveling force of the J. W. 
Forsinger Co. left last week for their re- 
spective territories to be gone for some 
time. 

C. E. Wallace, of A. E. Wuesterman, 
Champaign, IIl., is spending several weeks 
in Chicago taking up practical optical shop 
work, 

Mrs. G. Wells, of the Kalo Shop, spent 
the past week in New York and the east 
attending to special business, and visiting 
with friends. 

W. Arpee. watch repairer to the trade, 
has moved to the third floor of the Columbus 
Memorial building, where he has a more 
desirable location. 

J. W. Forsinger, of J. W. Forsinger & 
Co., is again back at his desk after being 
confined to his home for the last week on ac- 
count of an attack of grippe. 

Fred Haller, of the Ostby & Barton Co.’s 
Chicago office, has just returned from a trip 
to the factory and reports conditions in the 
east very favorable and everyone optimistic. 

M. D. Ellis, Kalamazoo, Mich., accom- 
panied by his wife, spent several days in 
Chicago last week visiting the wholesale 
houses and taking in some of the good shows. 

Dan H. Childs, of the Payton & Kelly 
Co., Providence, spent a few days in Chicago 
last week calling on the trade en route home 
from a successful business trip to the Pacific 
Coast. 

Charles S. Shoemaker, Galesburg, IIL, 
spent several days in Chicago last week 
purchasing goods for the new store he is 
opening there under the name of “The 
Jewel Shop.” 

Harry Joffey, retail jeweler at 4625 S. 
Ashland Ave., sold out his business last week 
to auctioneers. Mr. Joffey will again enter 
into the retail jewelry business as soon as 
he finds another location. 

Son & Prins, diamond merchants, will 
move March 1, from room 702 Columbus 
Memorial building to room 801 the same 
building, where they will have more space 
and more desirable quarters. 

George W. Ulrich, retail jeweler of Louis- 
ville, Ky., and Petoskey, Mich., spent a cou- 
ple of weeks in Chicago attending the con- 
vention of the Glass, Pottery, Lamps & 
House Furnishing Association. 

At a recent meeting of the stockholders of 
Rettig, Hess & Madsen, Paul R. Gruen, who 
has been with them for many years, was 
elected vice-president of the company. All 
the other old officers were re-elected. 
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Louis M. Graubarth, Heyworth building, 
announces that in connection with his other 
lines he is now handling the following lines 
in Chicago only: E. Huebner & Sons, New 
York; Slade Mfg. Co., Attleboro, and D. & 
B. Import Co., New York. 

A. G. Bernard, representative for several 
eastern factories at Los Angeles, Cal., passed 
through Chicago one day last week on his 
way east where he will spend a couple of 
weeks visiting at the different factories he 
represents on the Pacific Coast. 

Stephen Bridges, of Despres, Bridges & 
Noel, was elected a director of the J. F. 
Davis & Sons Co., of this city and West De 
Pere, Wis., at a meeting held last week. 
This company is one of the largest manufac- 
turers of boilers in the country. 

G. H. Niemeyer, president of the National 
Jewelers’ Board of Trade, spent a couple of 
days in Chicago last week, attending to 
special business, and while here was enter- 
tained at lunch at the Chicago Athletic 
Club by the local board of directors. 

The Howard-Sailes Co., who for the past 
six months were located at 30 N. Dearborn 
St., is now comfortably located in new quar- 
ters at 208 N. Wells St. This concern does 
a wholesale novelty mail order business, and 
the owner of the business is L. L. Simons. 

Samuel Foreman sold his retail jewelry 
store, located at 5453 S. Halsted St., last 
Friday, to William Shleas, who has been in 
charge of that branch for some time. Mr. 
Moreman will devote all his attention now 
to his retail jewelry store at 6306 S. Hal- 
sted St. 

Last Thursday K. E. Lookabaugh sold his 
retail jewelry store, located at 4705 N. Robey 
St., to Earl W. Sedgley, who formerly was 
connected with Spaulding & Co. Mr. Looka- 
baugh will continue to retain his retail store 
at 6962 Glenwood Ave. Ralph Lookabaugh, 
who had charge of the Robey St. store for 
his brother, is now connected with the Galo 
Jewelers, located on N. Clark St. 

The estate of David Steinberg, owner of a 
pawnshop located at 341 S. Clark St., who 
passed away about four months ago, was 
closed out last week. All the pledges were 
taken over by Jack Ablion, of the Columbia 
Loan Bank, and all diamonds and platinum 
jewelry was taken over by the Great North- 
ern Loan Bank. Fixtures were disposed of 
through a fixture dealer. 

Norris Frank & Co. (Not Inc.) is the 
name of a new concern that entered into the 
wholesale dry goods and jewelry novelty 
business at 160 N. Wells St., last week. 
Norris Frank, sole owner of the business, 
was connected with the R. W. K. Co., of 
this city, for many years. Albert Heller, 
who has connected himself with Mr. Frank, 
also was associated with the R. W. K. Co., 
and will represent this new concern in this 
city. 

Among the many visitors in Chicago last 
week were: Harry Stout and wife, Spring- 
field, Ill.; G. Cremer, Red Wing, Minn.; W. 
H. Potts, Mason City, Ia.; W. E. Trein, 
Dixon, Ill.; G. Emerick, J. Ringer, Emerick 
& Ringer, Freeport, Ill.; C. H. Wagner, of 
Harned & Von Maur, Davenport, Ia.; C. J. 
Dooley, Cowell & Hubbard Co., Cleveland, 
O.; P. Jelinske, Dayton Co., Minneapolis, 
Minn.; Ralph King, of L. B. King & Co, 
Detroit, Mich.; J. A. Rummele, of J. A. 
Rummele Co., Manitowoc, Wis. 

“Sol” Hess, of Rettig, Hess & Madsen, 
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returned last week from New York, where 
he spent several days on business. Whip 
in New York, Mr. Hess closed a contrac 
with the Bell Syndicate for a daily com, 
panel for newspapers throughout the coyp. 
try. For a number of years Mr. Hess has 
been associated with Sydney Smith ang 
wrote the wording of the Andy Gump pane 
The service will start in May, and his hog 
of friends in the trade are congratulating 
Mr. Hess and feel sure of his success, 

The stock and fixtures of the Clark 
Jewelry Co. at 60 W. Madison St. was sol 
at auction by the trustee in bankruptcy las 
week in bulk for $16,000. The purchaser's 
name was given as J. Simon, of Boston. The 
place was reopened for business a few days 
later, and Aaron Caine, formerly secretary- 
treasurer of the Clarke Jewelry Co., stated 
to a representative of THE JEWELErs’ Cp. 
CULAR last Saturday that the management 
would be under Harry Wortell, who was 
also formerly associated with the Clarke 
Jewelry Co., and that he would be assisted 
by Caine and Joseph Shaddock, who was for- 
merly president of the Clarke Jewelry (. 
The business will be operated under the name 
of J. Simon. 

Last ‘Friday a well-dressed man entered 
the office of Willson & Co., 130 N. State St, 
represented himself to be an extensive buyer 
of unset stones and asked to see their line, 
After making a careful examination, he 
stated that he would return at 2:30 o'clock 
in the afternoon to make a deposit on the 
ones he had selected. When he did not re- 
turn, suspicion was aroused and the stock 
was carefully checked. This revealed that 
seven unset diamonds valued at about $180 
were missing. Willson & Co. carry an in- 
surance which covers the loss, and Mr. Will- 
son describes the man as about 35 years old, 
five feet eight and a half inches high, and 
weighing between 140 and 145 pounds, He 
is spare built, has dark hair, brown eyes and 
wore shell-rimmed glasses. A distinguishing 
characteristic is that two of his front teeth 
are shorter than the others. Detectives are 
unable from the description to associate the 
thief with any known criminal. 








Utica, N. Y. 


Lewis Weiner, of Utica, N. Y., formerly 
associated with L. J. Satin, will soon open 
a new diamond and jewelry store at 102 
Bleecker St, The store adjoins that of the 
United Cigar Store. 

Mildred L. Knapp was given the choice 
Feb. 6 of paying a fine of $50 or going t 
jail for 50 days for making off with a 
diamond ring after a visit to Charles 1. 
Klein’s jewelry store at 259 Bleecker St 
She was arrested after she had examined @ 
number of stones. Two diamond rings wert 
found on her and it was believed that she 
may have been implicated in taking tw? 
rings from Frank H. Cadogan & Sos 
jewelry store, 420 Columbia St, undet 
similar circumstances. However, her 4 
scription did not fit that of the woman who 
visited the latter store. The woman wa 
not in a position to pay the fine at once, but 
secured it before night. 











Schwartzmann Bros., Minneapolis, Min, 
is now known as D. H. Schwartzmann. 
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W. J. Werth, formerly with the Interna- 
tional Silver Co. and the Watson Co., has 
come to Milwaukee and is now connected 
with Goldman’s. 

Louis Goldberg, of the Boszhardt-Possin 
Co, staff, was in Green Bay where he par- 
ticipated in the Wisconsin State bowling 
tournament as a member of a Milwaukee 
bowling squad. 

Jewelry and novelties will be carried in 
connection with women’s wear and _ spe- 
cialties by the Rae-Es-Shoppe, which has 
been opened at 24 W. Mifflin St., Madison, 
by Mrs. Rachael Monahan and Mrs. Esther 
S. Curtin. 

State jewelers who called in Milwaukee 
on business during the past week included 
the following: William Luelivich, Racine; 
Schneider Bros., Burlington; Estberg & 
Sons, Waukesha; B. Panik, Cudahy and J. 
N. Scheer, Kaukauna. 

D. Goldman, of the Milwaukee jewelry 
firm bearing the same name, and president 
of the Sturgeon Bay ‘Fruit Co., whose or- 
chard in Door County, Wis., consists of 35,- 
000 cherry trees, went to Sturgeon Bay for 
the purpose of viewing a cherry tree which 
was in full bloom. 


Scholz & Beckman, 623 Atwood Ave., 
Madison, have started a selling out sale and 
auction of an $8,000 stock of diamonds, 
watches, silverware, jewelry, etc. The firm 
has decided to retire from business and is 
also offering its fixtures. J. C. Gunderson, 
auctioneer, is handling the sale. 

H, W. Rank has been appointed chairman 
of the social committee of the Knights of 
Columbus, who has charge of the banquet 
and Washington’s Birthday celebration. 
This banquet will be held for the fourth 
degree members and their guests in the 
Knights of Columbus auditorium, Feb. 22. 

Henry J. Oberst, who has been conducting 
two jewelry stores in Milwaukee, one on the 
north side at 3425 North Ave., and another 
on the south side at 392 National Ave., has 
closed a lease to operate a downtown jewelry 
store on Grand Ave., between 4th and 5th 
Sts. The premises have been occupied by 
the Esser Bros.’ drug store. Mr. Oberst 
will close his south side store and will de- 
vote his entire time to the other two stores. 
The Grand Ave. store will be opened 
March 15. 


Damage to several jewelry store windows 
have heen reported following the three-day 
storm and blizzard in Milwaukee during the 
past week. The gale broke three windows 
in the downtown section Tuesday. The 
first to be smashed was in the Bunde & 
Upmeyer jewelry store, Grand Ave. and 
W. Water St., and among others was one 
in the Rank & Motteram jewelry store at 
Wisconsin and E. Water Sts. Several other 
Jewelers in various parts of the city also 
suffered losses from the storm. 

A. W. Anderson, Neenah, secretary, and 
Henry F, Stecher, Milwaukee, treasurer, of 

Wisconsin Retail Jewelers’ Association, 
attended several of the convention sessions 
aid the entertainment provided by the 

isconsin Retail Clothiers’ Association in 
convention at Milwaukee last week. The 
lers’ organizations has a mutual fire 
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company and the tw» jewelers, who hold 
similar offices in the National Jewelers’ 
Mutual Fire Insurance “o. as in the State 
association, have given ‘heir co-operation 
to the officers of the ‘'othiers’ mutual 
company, 

Two large plate glass display windows on 
the 'W. Water St. side of Bunde & Upmeyer 
jewelry store, 101 Grand Ave., were shat- 
tered by blasts of wind during the severe 
storm. last week. One of the windows 
crashed to the sidewalk at 9 p. M. Tuesday. 
The other fell at 8 a. M. Wednesday. No 
one was near the display windows at the 
time. Damage to the stock in the displays, 
which were made up of watches, clocks and 
other jewelry, including a stock of valuable 
gems, was $500. The windows were valued 
at more than $1,000, as they measured 12 by 
9 and 12 by 8 feet. 

An auction sale of Saltzstein’s entire 
jewelry stock is being conducted at the 
store, 422 Grand Ave. The stock includes 
diamonds, watches, rings and_ silverware. 
Sales are for cash only and auctions are 
conducted from day to day from 2 to 5.30 
and from 7.30 to 10 in the evening until 
the entire stock has been sold. Saltzstein’s 
was formerly located on the second floor 
of the Caswell block, Grand Ave. and W. 
Water St., and until recently conducted 
both jewelry and women’s wear depart- 
ments. 

Thomas Schroeder, advertising manager 
at Goldman’s, claims to be a second Isaac 
Walton. Recently, Mr. Schroeder boasted 
to the manager of the Plankinton Arcade 
that if he were allowed to fish in the pool 
he would be able to catch any particular 
one of the finny tribe. The manager took up 
the challenge, agreeing that Mr. Schroeder 
should be responsible for any injury suffered 
by fish other than the one agreed upon, and 
that if successful he might keep the trophy 
as his own. From the balustrade Mr. 
Schroeder cast his line, he waited a few sec- 
onds. Then a tug. The spotted trout that 
reigned among the others was reeled in, and 
now Mr. Schroeder is showing his friends 
his mounted prize. 

Hearing on the Huber unemployment in- 
surance bill, one of the measures introduced 
in the present session of the Wisconsin 
legislature that is being opposed by the 
retail jewelers, has heen set for Feb. 20. 
The joint committee of the whole of the 
legislature is to hear the discussion attend- 
ing consideration of this measure. The 
Wisconsin Retail Jewelers’ Association will 
be represented by Leonard M. Nelson, 
Madison jeweler and director of the asso- 
ciation. The bill would provide that em- 
ployers in Wisconsin pay employes a certain 
wage during the first 13 weeks of unemploy- 
ment. The taxation hearing, relative to 
income and personal property taxes, also 
of concern to jewelers, is scheduled for 
Feb. 21." Bringing these two big questions 
together will probably mean the attendance 
at both hearings of other officers and 
members of the jewelers’ organization. 

For the second time within a year the 
jewelry store of the August H. Stecher Co., 
276 3rd St., Milwaukee, was the victim of 
padded brick burglars when window 
smashers early Saturday morning hurled a 
missile through a window causing a loss by 
theft and damage of approximately $500. 
Two rings and a ring watch were taken 
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from the window through the hole made 
by the missile, which also caused damage 
to clocks and other stock, causing an addi- 
tional loss. From the jewelry store the 
burglars are believed to have gone to a 
clothing store a few blocks down the street 
where they smashed another window and 
stole overcoats. According to Henry F. 
Stecher, treasurer of the company, the brick 
used to smash the window at the Stecher 
shop was wrapped in a Chicago newspaper, 
a publication seldom sold in Milwaukee, and 
dated the day before the robbery. Police 
believe the window smashers came to Mil- 
waukee Friday, committed the two crimes 
during the night and sped back to Chicago. 
The burglary occurred shortly before 4.30 
A. M. 








Canton, O. 





At a recent meeting of the Canton Retail 
Merchants’ Association Carl Stern, of the 
Stern & Mann Co. was named president. 
Homer Deuble, Canton jeweler, was named 
a director in the association. 

Jaccbs the jeweler, had a most attractive 
booth display at the Merchants’ and Manu- 
facturers’ exhibition, held last week at 
Zanesville, O. He was the only jeweler in 
the city to feature a display at the bazar. 

It is announced that the jewelry firm of 
John Bauer & Son in the Clarendon build- 
ing, Zanesville, O., will move to a new loca- 
tion soon after March 1. The building hous- 
ing this store has been leased to another firm 
and the Bauer store expects to reopen this 
Spring in another downtown location. 

At this writing Homer Deuble, for years 
a prominent jeweler of Canton is confined 
in a hospital there, critically ill. It was re- 
ported that several specialists have been 
brought into consultation and that little 
hopes are entertained for his recovery. Mr. 
Deuble’s store is located on S. Market 
St. 

Ulysses A. Breting, 61, an employe of the 
Dueber Hamden Watch Co. for 33 years, 
is dead at his home in Canton. He was 
born in Switzerland where he served his ap- 
prenticeship as a watchmaker. He came 
to America at the age of 20 years and 
worked in the Waltham, Illinois and Rock- 
ford watch factories. He came to Canton 
with the Hamden Watch Co. in 1888. He 
was a master watchmaker with this com- 
pany until his health failed compelling him 
to give up his work. Burial was made in 
Canton. He was one of the best-known 
men in the local watch manufacturing in- 
dustry. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 

Domestic 
Seling Price Silver 
London U.S.Gov’t Standard 


Date Official Assay Bars Price 
| ee 30% 66% 99% 
ere 3034 66% 99% 
| 30% 66% 99% 
i 30% 66% 99% 
(2 Sree 3044 66% 99% 
a re 30% 66% Holiday 








Ernest F. Gray, Kearney, Nebr., has been 
succeeded by Mrs. Maude Wright. 
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S. P. Dayton, 714 Title Guarantee build- 
ing, is just back from a trip to San Diego, 
where he went to call on the trade. 

J. P. Tait, 329 W. 7th St., is making an- 
other pleasure trip to Lower California, 
having gone by automobile vio Calexico and 
Mexicali. 

Mr. Harris, of L. J. Anshen Co., ring 
manufacturers, Providence, R. I., has been 
here calling on the trade. He did excellent 
business here. 

A. J. Sommers, Attleboro, Mass., is here 
visiting the trade, as is also William Laks, 
representing the Pennant Watch & Supply 
Co., New York. 

The Lewis Jewelry Co., which has stores 
in Huntington Park, Long Beach and San 
Pedro, is opening another in Glendale, a 
suburb of Los Angeles. 

C. F. Sischo & Sons entertained their em- 
ployes and their wives on Saturday evening 
at a banquet at the home of Mr. and Mrs. 
C. F. Sischo, Santa Monica. 

George L. Duckworth, of Duckworth & 
Co., Honolulu, is in Los Angeles on business. 
Mr. Duckworth is opening a purchasing 
headquarters for his firm in this city. 

C. H. Falkner, formerly watchmaker for 
G. R. Blose, 801 W. Jefferson Ave., has 
bought out the branch store formerly occu- 
pied by Mr. Blose on S. Vermont Ave. 

David Zabriskie, for 14 years traveling 
salesman with Sol Meyer and with the Meyer 
& Talbott Co., has accepted a position as 
traveling salesman for the I. Behrstock Co. 

Mrs. S. D. Seamans, Aurora, IIl., sister of 
James G. Donavan, and a large stockholder 
in the Donavan & Seamans Co., has come to 
Los Angeles to spend the remainder of the 
Winter. 

Joseph H. Erlich, formerly employed by 
the Waltham Watch Co., and also by the 
Smith, Patterson Co., of Boston, Mass., has 
opened a jewelry store at 116 E. Ocean 
Ave., Long Beach, Cal. 

Charles Schwenck, of ‘C. F. Sischo & Sons, 
who is a member of the Orpheus Chorus of 
50 male voices, sang recently at the broad- 
casting radio station of 400 meters in the 
Anthony building. 

J. K. James has moved into a new store 
at-425 W. 4th St., Santa Ana. He has in- 
stalled all new fixtures and showcases and 
now has one of the finest stores in the smaller 
towns of southern California. 

Feb. 12, Lincoln’s birthday, was not ob- 
served as a holiday in Los Angeles except 
by the banks and a very few other institu- 
tions. All kinds of merchandise and man- 
ufacturing business went on as usual. 

George Brown, well-known watchmaker, 
who for many years has occupied a room 
in the Wilcox building, 212 S. Spring St., 
has moved to new and larger quarters in the 
same building. His increasing business ne- 
cessitated this change. 

F. W. Van Bergh, president of the Van 
Bergh Silver Plate Co., Rochester, N. Y., 
is enjoying, with Mrs. Van Bergh, a visit in 
southern California, making his headquarters 
while here with Koke, Slaudt & Livermore, 
Pacific Coast representatives of the factory. 

H. W. Coulter, who came here last May 
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from Philadelphia and took a position on 
the sales force of Montgomery Bros., has 
been so well pleased with conditions here 
that he has already built a new residence in 
this city with the intention of making it his 
permanent home. 

J. Wesley Hunt, vice-president of Brock 
& Co., was so unfortunate as to slip and fall 
and break one of his legs. After the limb 
had been set and had begun to heal, another 
accident broke the bones again. He is now 
slowly recovering but it is expected that he 
will be confined to the house for some time 
yet. 

S. L. Weintraub, formerly at 5th and 
Main Sts., who was compelled to move on 
account of the erection of a new building 
where he was located, is now well settled 
in his new location on the seventh floor of 
the Title Guarantee building, where he has 
installed new fixtures and is doing business 
now principally as a diamond broker. 

Meyer T. Levy, who has been with the E. 
Bastheim Co. for about two years, has been 
made office and credit manager of the com- 
pany, taking the place of George J. Germain, 
who recently left that position to take charge 
of the company’s diamond department. Leo 
Judah, who has also been with the company 
for some years, has been placed in charge 
of the buying. 

Lieut. F. J. Leib, official watchmaker for 
the United States fleet, with his headquarters 
on the U. S. S. Vestal, has just left with 
the fleet for Winter maneuvers at Panama. 
His ship will go into Atlantic waters, and 
Lieut. Leib expects to be transferred back 
to the Coast on the Prometheus. He has 
made many friends in the jewelry trade dur- 
ing his presence at this port. 

C. E. Purdom, Dallas, Tex., has accepted 
a position as traveling salesman for the T. 
J. Bruner Co. in Texas for the coming year. 
He will have his headquarters in Dallas. 
J. B. Herrington, also of Dallas, has accepted 
a similar position with the same company to 
cover the southern part of California as far 
north as Fresno, and Arizona and New Mex- 
ico. W. B. Wood has taken the place of 
Mr. Hyde as manager of the San Francisco 
branch of the Bruner company. 

Paul M. Stern, son of Louis Stern, of 
Louis Stern Co., Providence, R. I., is visit- 
ing Los Angeles in the interests of his firm. 
This is Mr. Stern’s first visit to this Coast, 
and he is much impressed by the conditions 
he finds in southern California. Ernest 
Block, western representative of Louis Stern 
& Co., with headquarters in Chicago, is also 
in Los Angeles in the interest of his con- 
cern. Both report excellent business. 

W. J. Daniel, watchmaker for Paul Grimm, 
325 W. 4th St., who has been seriously ill 
at home for more than two weeks, is slowly 
improving and is able to sit up but not able 
yet to leave his home. His wife and three 
children, who have also been sick, are im- 
proving. During Mr. Daniel’s absence, G. 
W. Cowles, who came here from Massachu- 
setts some weeks since, and who was for- 
merly with the Waltham Watch Co., is in 
charge of Mr. Grimm’s watch department. 

James A. Apfell is back from a trip to 
New York, having been absent for a month. 
He visited the Grand Canyon and stopped 
in Chicago on his way east. He visited his 
old home in New Orleans on his way back. 
Arthur Sinclair, who represents the Apfell 
Co. on this Coast and who went east with 
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Mr. Apfell, stopped at Denver to call On the 
trade there. He is expected in Los Angeles 
about Feb. 24. The Apfell Co. reports that 
bigger business was done in January thig 
year than ever before. 

I. H. Treister, 542 W. 6th St., was ip 
jured recently in an automobile collision 
when another car struck his at a crossing 
and demolished it. He was taken to a hog. 
pital, where a number of stitches were taken 
in his scalp as the result of cuts he received 
His little 13-month-old niece was with him 
and was also injured, having one of her legs 
cut. Mr. Treister has so far recovered a 
to be in his store again. By a singular o. 
incidence Mr. Treister’s mother fell and 
broke her arm on the same day he was hurt 

P. J. Koke and H. L. R. Livermore of 
Koke, Slaudt & Livermore, Inc., are now jn 
San Francisco on their return from the east 
where they visited the various factories 
which they represent. The eastern outlook 
they report, combined with western condi- 
tions, indicates a prosperous year for the 
trade in general. After March 1, Koke 
Slaudt & Livermore will be established in 
their new home in the Jewelers’ building on 
S. Hill St., where they will be much better 
equipped to serve their patrons than for- 
merly. 

G. D. Davidson, of the G. D. Davidson 
Co., entertained the employes of his company 
Saturday evening with a dinner and dance 
at the Hollywood Country Club. Not only 
the employes but their husbands, wives, 
sweethearts and a few other friends were 
among the guests. About 60 in all were 
present. Henry J. Schlegel of the sales force 
and a popular vocalist, accompanied on the 
piano by Charles A. Nelson, assisted in mak- 
ing the evening enjoyable by rendering solos, 
and George G. Voege made an appropriate 
address. 

The condition of H. C. Taylor, 62 years 
of age, who was brutally assaulted by a 
bandit in his jewelry store at 123 W. Ist St, 
Long Beach, Jan. 30, has taken a turn for 
the worse and his condition is serious. Jesse 
Taylor, who has been identified by the victim 
as his assailant and is being held under 
$10,000 bond on a charge of robbery, will be 
charged with murder also if the aged jeweler 
succumbs. The alleged bandit will have his 
preliminary hearing on the 28th inst. Mr. 
Taylor was suffering from stomach trouble 
for some time before the assault. The sav- 
age beating he received has greatly aggra- 
vated his condition, and attending physicians 
fear he will die. 

The following out-of-town jewelers have 
been in this city recently: W. E. Christie, 
Elsinore; R. W. Steere, Redondo; Raymond 
Finch, Covina: R. H. Wilson, Ocean Park; 
J. F. Reed, Miami, Ariz.; J. Posner, Oceaf 
Park; John Parker, Huntington Beach; 
Mrs. C. J. McCormick, Redondo; Miss At 
drew, Hermosa Beach; C. H. Kelly and J. 
H. Hall, Pasadena; Mrs. R. F. Winslow and 
Mr. and Mrs. Charles E. Perham, San 
Pedro; George Parr, Torrance; C. W. Mid- 
dleton and G. B. Witman, Pomona; Mr. 
Asher of the Asher Jewelry Co., Santa Ana; 
A. L. Palis, Upland; Mrs. T. S. Lailey, 2 
Monte; Mr. Hoffman of the Hoffman Jew 
elry Co. Santa Ana; A. H. Dauchy, 
Diego; E. E. Stacey, National City; G. W. 
Burzell, Sawtelle; Mr. Dix, Huntingtoe 
Park; Mrs. Hyde, Huntington Park; F, 
Canady, Huntington Beach. 
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J. W. King is returning from the northern 
trip. 

Jack Lewis is leaving for a trip through 
his territory. 

R. L. Wells, of J. H. Spiro, has started 
for the north. 

3urr W. Freer, president of the Burr W. 
Freer Co., has returned from a northern trip 
to Oregon, Washington, etc. 

W. R. Landram, representative of eastern 
jewelry lines, is moving to the Hammond 
building, 278 Post St., from 140 Geary St. 

H. J. Gute is in Los Angeles and H. K. 
Gute, Jr., is leaving for Chicago. He will 
start his Spring trip in Denver, Colo., en 
route from Chicago. 

J. R. Trelease, of the Interstate Smelting 
& Refining Co., is visiting the Pacific Coast 
trade in company with Louis Ostby, Pacific 
Coast representative of the firm. 

Fred Lee, of Lee & Kierski, has just re- 
turned from New York. Mr. Lee is presi- 
dent of the association of manufacturers’ 
representatives of the Pacific Coast. 

L. A. Levison, of the California Jewelry 
Co. 704 Market St., has left for the Euro- 
pean diamond markets. It is expected that 
he will be gone for several months. 

Horace Allen, Coast manager for the 
Oneida Community, Ltd., is expected home 
from an eastern trip, taken to attend the 
semi-annual convention of the Community. 

Eric Campbell, for a number of years head 
of the material department of the Morgan & 
Allen Co., has resigned and is going on the 
road for himself, selling material and watch- 
making supplies. 

California jewelers calling on the trade 
this week include: Earl Marks and daugh- 
ter, Modesto; Will Kuechler, Stockton; 
Ralph Beland and wife, Fresno; A. G. 
Prouty, Napa, and ‘Carl Noack, Sacramento. 

The J. H. Merrill Co., of the Jewelers’ 
building, has taken over the factory line of 
Taber & Tibbits, of Wallingford, Conn., as 
manufacturer and jobber. Jay H. Merrill 
has just left for his first trip on behalf of 
this line. 

A W. Huggins, president of A. I. Hall & 
Son, has left for a visit to the eastern fac- 
tories. While in New York he will visit 
with the secretary of the National Jewelers 
Board of Trade, of which organization Mr. 
Huggins is one of the honorary vice-presi- 
dents, 

At the quarterly convention of the West- 
én Material Dealers’ Association, held in 
Los Angeles, C. F. Sischo, of C. F. Sischo & 
Sons, Los Angeles, was re-elected president 
and A. V. Davidson, of San Francisco, was 
re-elected secretary. The next quarterly 
meeting will be held in this city, May 11 
and 12, 

Harry Meyer, of the McChesney Co., New- 
ak, N. J., is here on his first trip. Other 
representatives of eastern manufacturers in 
‘own include: Charles J. Tonry, of J. H. 
yeaa & Sons, N. Attleboro, Mass.; 

illiam Pretzfelder, of Bayer, Pretzfelder 
& Mills, New York; I. J. Rosenthal, of Op- 
penheim & Strauss, New York, and M. Im- 
hoff, of the R. & G. Co., Attleboro, Mass. 
a se that aroused much interest in 

trade was that of Dick Abrahams, of 
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Max Abrahams, Inc., 717 Market St., and 
Miss Beatrice Hirsch. Mr. Abrahams was 
tendered a dinner by some of his many bach- 
elor friends. The wedding occurred on the 
afternoon of Feb. 7, and was a pretty home 
affair. The bride and groom are enjoying 
a honeymoon, by auto, in southern California. 

W. E. Graves is about to move to light 
and commodious quarters on the fourth floor 
of the Hatnmond building, 278 Post St. 
where the location is fully equal to that oc- 
cupied by Mr. Graves on Geary St., and 
other conditions are superior. Mr. Graves 
is a representative of the Seth Thomas Clock 
Co. and of the Pairpoint Corporation and is 
one of the best-known men in the business 
here. 

Al. M. Gilbert, better known as “Star 
Sapphire” Gilbert, who has been traveling 
salesman for M. Schussler & ‘Co. for the past 
15 years, has opened offices of his own on 
the fourth floor of 704 Market St. Mr. Gil- 
bert, who has been receiving good wishes 
from a host of friends in this city and in 
southern California, states that he is going 
to carry diamonds, diamond mountings and 
diamond-mounted jewelry for the trade, as 
well as gold and gold-filled jewelry. Ed. 
Zeisler, also formerly of M. Schussler & Co., 
will be with Mr. Gibert as secretary and 
treasurer. 

E. V. Saunders, Coast manager for the In- 
ternational Silver Co., left some days ago, 
with his staff, and began his sterling silver 
campaign at El Paso, Tex., Feb. 10 to 14. 
Speaking of this, D. L. Lombard, of the In- 
ternational, said: “The campaign is already 
arousing interest in sterling silver and has 
increased its sale. This does not apply alone 
to ours, but to all sterling silver. A great 
deal of favorable comment has been aroused 
wherever advance work has been done for 
the campaign.” From El Paso, Mr. Saunders 
and his fellow workers of the International 
go to San Diego, Cal., and thence to Los 
Angeles. 








Pacific Coast Notes 





C. C. Duncan, Miami, Ariz., has published 
notice of the sale of his jewelry business at 
that place to George F. Senner. 

(R. W. Steere, Redondo, Cal., who has been 
with the Protseh Optical Co., of that city, 
for the past two years, is opening a store of 
his own this month, carrying a complete line 
of jewelry. 

Harry Bullard is going to open a new 
store on 15th St. between Broadway an‘ 
Franklin, Oakland, Cal. This is his second 
store in Oakland, and he will continue to 
run his other establishment as before. 

One of the most highly respected old-time 
jewelers of the State was removed when 
George E. Bangle died on Feb. 8. He was 
a retail jeweler in Vallejo, Cal., for many 
years and retired a couple of years ago. Ap- 
parently in good health, Mr. Bangle returned 
recently from a European trip with his fam- 
ily. He was 56 years of age at the time of 
his decease. The funeral took place in Oak- 
land, Cal. 

W. R. Burke has opened his new jewelry 
store on Shattuck Ave., Berkeley, and it is 
arousing very enthusiastic comment. The 
fittings are all of fine mahogany and the 
carpets are so thick that one seems to be 
walking on moss. An excellent and well- 
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assorted stock of full jewelry lines is car- 
ried. Mr. Burke is the Rotarian for Berke- 
ley jewelers and is a leading light in Ma- 
sonic circles. 

Armand Ducommun, aged 62, a pioneer 
jeweler of Bakersfield, was found dead in 
his home some mornings ago. He had been 
attending to business at his jewelry stores as 
usual on the previous day and was not sup- 
posed to be in ill-health. His death was 
due to heart trouble. 








Omaha. 


Mr. and Mrs. Carothers, Broken Bow, 
Nebr., spent a day here last week. 

Gordon Smith, of the A. F. Smith Co, 
Omaha, has been on the sick list recently. 

Among the jewelers who were in Omaha 
during the week were L. S. Robinson, Glen- 
wood, Ia.; George N. Hewett, Ainsworth; 
Grover Spangler, Fremont. 

A. Franck, Wymore, Nebr., has sold most 
of his stock of goods at auction and intends. 
to go to Colorado, where he will look up a 
suitable location to re-engage in the retail 
jewelry business. 

Ferd Smith, in the jewelry business in 
Omaha for 15 years associated with his son, 
A. |F. Smith of the A. F. Smith Co., claims 
the record in the jewelry trade for a long 
and happy married life. Mr. and Mrs. 
Smith on Jan. 30 celebrated their 63rd wed- 
ding anniversary at their home in Omaha. 
Their ages are 86 and 83 respectively. They 
have celebrated practically every wedding 
anniversary since the 50th. For several 
years they have frequently taken a Summer 
vacation trip to Kentucky, where they visit 
with their daughter; and this trip they plan 
to take again this Summer. 











West Virginia Notes 





A new jewelry store has opened for busi- 
ness at 36 11th St., Wheeling, W. Va., which 
carries a full line of high class goods. The 
new store will be known as the Simons 
Jewelry Store. 

Walter L. Henry has purchased the store 
of the Murdock Art Co., on 3rd St., Ironton, 
O., and as soon as the stock can be sold he 
will move his jewelry store there from its 
present location next door. 

Wentz & Price, Sharon, Pa., jewelers, 
have purchased the jewelry store of C. C. 
Jaxtheimer at New Wilmington, Pa., and 
will operate it under the name of Wentz & 
Price, with Paul Clark as manager. 

The Simon Jewelry Store on S. Front 
St., Martins Ferry, O., has been purchased 
by Bobas Bros., Wheeling, W. Va., and will 
be in charge of Jack D. Bobas, formerly of 
the Banov jewelry store in Wheeling. 

F. C. Stauring has moved his jewelry 
store from the corner of Armstrong and 
Mineral Sts., Keyser, W. Va., to the newly 
completed Kimmell building on Armstrong 
St. The store will be more modern and up- 
to-date in its new location. 

J. D. Pobst, prominent jeweler of Wythe- 
ville, Va., died recently after being critically 
ill for only a short while. Mr. Pobst was 
a native of Fincastle, Va., but for the past 
20 years had been engaged in the jewelry 
business at Wytheville. He is survived by 
his widow, two brothers and two sisters. 
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Making More Demand by Properly Con- 
ceived Advertising 





Written Expressly for The Jewelers’ Circular 


















(THERE is what we call a normal demand 

for silverware. About so much of it 
will be sold every year to people who vol- 
untarily come in and buy, to people who 
buy because they feel the need of the goods 
for their own use or for use as gifts. This 
normal business comes along of its own ac- 
cord without any effort on the jewelers’ 
part, but unfortunately it is not a large 
enough volume of trade to make silverware 
very profitable for the dealer. 

In order that silverware may really pay 
and the volume of sales in the line be satis- 
factory, there must be continual work to 
stimulate demand, to develop desire in those 
people who are not going to buy of their 
own accord. 

Where and how can the jeweler make 
tore demand for silverware? Where can 
he find new buyers? Where can he find 
methods of interesting the present buyers in 
buying oftener? Where is the unusual busi- 
ness to be found? 

The jeweler often sees in the pages of his 
trade journal pictures of handsome loving 
cups and other beautifully designed and 
richly ornamented presentation pieces. Some 
jewelers have opportunities to sell such 
pieces when they are called upon by the 
members of the lodge or by some other 
group of people desirous of buying such a 
testimonial, but for the most part there is 
no effort on the part of the jeweler to de- 
velop such business. The jeweler in the 
small town may even see such orders go 
away from him to the larger city, perhaps 
just because he has never given any intima- 
tion of his ability to handle that kind of 
‘business. 

Every jeweler ought occasionally to ad- 
vertise his ability to give proper service in 
such purchases. He ought to advertise the 
desirability of making such presentations. 
When he does make a sale of that sort, un- 
less there are objections, he ought to ex- 
hibit the presentation piece in his window. 
He should make use of every opportunity 
to suggest the presenting of testimonials of 
the sort. There are many instances where 
a group of people would be glad to make 
such a presentation if the thought occurred 
to them. The frequent advertising of loving 
cups and suitable silver sets with suggestions 
that they ought to be given will remind peo- 
ple and develop demand. 

The next time you see a handsome gift 
piece pictured in this journal, pause and 
consider what individual or group of indi- 
viduals in your town might be interested in 
such a presentation. Then a card might be 
mailed to such people, reading something 
like this: 

Dear Sir—It means a good deal to 
a man or woman who has performed 
a conspicuously great act or given nota- 
ble service in some connection in a 


public or semi-public way, in an or- 
ganization, in a church, in the family. 
It is part of our business to help in 

the selection of loving cups, testimo- 
nial gifts, memorial presents, and sim- 
ilar articles. We are in a position to 
provide simple or very elaborate pres- 
entation silver and business of that kind 
is welcomed. 

Yours very truly, 

GREENE, the Silversmith. 


Such an advertisement does not go so far 
as to presume or dictate to the reader that 
he or she ought to be buying a certain pres- 
ent, but it does remind people of what they 
might do. It sets them thinking. 

ANNUAL BIRTHDAY GIFTS 

There are many adults who find it diffi- 
cult to decide just what to give as birthday 
presents to the children of their friends, to 
say nothing of the juvenile relatives of the 
family. Some of these people adopt the 
very excellent plan early in the child’s life 
of giving each year a teaspoon or a table- 
spoon, and they continue this year after year, 
with the result that when the child becomes 
of marriageable age, there is from that one 
source a very nice little start on table silver- 
ware, perhaps a dozen or a dozen and a half 
pieces of very desirable quality and pattern. 
If the giver has been wise, the same pattern 
has been bought year after year. 

There might well be more of this sys- 
tematic birthday giving in place of a sort 
of hit-or-miss buying of one thing this year, 
another next year, and none of them of any 
lasting value or interest. 

The jeweler can develop this sort of giv- 
ing by proper advertising, and he can profit 
by it if he will make his business to sys- 
tematize it for his patrons, either keeping 
the records for them or helping them to 
keep them. Here is such a letter (or ad- 
vertisement) as might be used to develop 
interest along such lines—and not one but 
several advertisements of the nature might 
well be used in the course of a year: 

Dear Sir—Don’t you often wonder 
what you might give that little niece, 
or the friend’s little girl as a birthday 
gift that would be worth while and that 
would be appreciated? 

May we suggest? 

Why not choose a desirable pattern 
in silverware and begin on the next 
birthday by giving one spoon (half a 
dozen if you like) of that pattern, and 
then make it your rule to give that 
same gift on each succeeding birthday? 
The gifts would have an accumulating 
value and the longer you maintained 
the custom, the more it would be appre- 
ciated, and you would do away with 
any difficulty in deciding what to give 
each year. 





ed 


If you feel like adopting this plan 
with one or more children, we shall be 
glad to help you by keeping records of 
the birthdays and sending you a notice 
well in advance of the date each year, 
reminding you of your intention. 

We can help you to select satisfac- 
torily gifts for girls or boys, to be used 
in this way. We have several standard 
patterns that are staple stock with us 
year after year, and that are recognized 
by everyone as high class. 

Yours very truly, 
Greene, the Silversmith, 


To use this as a newspaper advertis- 
ment, simply remove the “Dear Sir” and 
use such a headline as “Birthday Giving 
‘Made Easy.” It is not as easy to choow 
for boys as for girls, but for little boys 
knives and forks are not at all out of place, 
and as the boy grows older, even though 
he may not at the moment want just that 
thing, he will save them and he and his 
parents will appreciate their cumulative 
value. Another plan adapted to the boy's 
case is to give him each year a new pocket- 
knife or fountain pen, the same thing each 
year, so that he comes to count on it and 
knows that you will keep him supplied with 
that particular accessory, and the gift be- 
comes better appreciated than something un- 
expected and haphazard. You can heb 
doting aunts to do, in this way, something 
that nephews will appreciate. Women are 
not always successful at pleasing small boys, 
no matter how willing they may be to spend 
money freely for the purpose. A boy, more 
than a girl, will develop an appreciation of 
the regular annual gift of that one thing he 
warts and uses and knows he can count on. 
(Here is an advertisement directed to the 
women who want to please boys with gifts: 


For a Boy’s Birthday 


Many a woman has puzzled a good 
deal over what to give a nephew or the 
small son of a friend for a birthday gift. 

Let us suggest that the plan be 
adopted of giving that boy the same 
thing year after year. It might always 
be a fountain pen, or a silver pencil, of 
one of our handsome pocket knives. 

The point is that the boy is going to 
come to expect that same gift and t 
count on it and to value it more highly 
because he gets to the point in a year 
where he needs it and knowing what 's 
coming, he does not have to take his 
own money for it. . 

It gets to be just like receiving 4 
annual remittance at a certain time ¢ac 
year. ‘ 
We can help you to select something 
the boy will want annually and if yo 
wish, we will keep a record of 
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birthday and remind you well in ad- 
yance each year. 

You may believe us when we say that 
this method is the surest way we know 
of pleasing a boy on his birthday. 


Greene, The Silversmith 








In many well-to-do families the table 
silverware in use is badly worn and not at 
all in keeping with the rest of the family 
effects. This is due to the fact that what 
we see and use every day we often do not 
scrutinize. Our teaspoons have the plating 
largely off from the wearing spots and we 
never think of it because we give the tea- 
spoons no thought. 

Perhaps 50 per cent. of the families in 
your neighborhood who can afford new sil- 
verware are not buying it, are not even 
thinking of buying it, just because they give 
no heed to the condition of what they are 
using. Why not bring the housekeeper’s 
mind around to a consideration of the con- 
dition of her silverware? You can develop 
some business along this line by going aftei 
it. It is business that nobody will get un- 
less someone does go after it. Here is an 
advertisement calculated to stir up the 
housewife’s interest in the silverware that is 
appearing on her table daily. She has 
plenty of “best” silverware put away, prob- 
ably, for company use, but she does not want 
to take that for everyday and the result is 
everyday use of shabby silver. 


Your Everyday Table 
Silver 


Have you looked at it closely recently 
to see just how badly it is worn, how 
much of the plating is gone? 

Have you gone over it just to see 
how it may look to the people who drop 
in for meals, who are not “company” 
enough so that you get out the best 
silver ? 

As a matter of fact, we believe that 
some housewives will be interested in 
knowing that a good grade of plated 
silverware for family use, in hand- 
some patterns, can be had for a very 
moderate price. 

Just now we are offering a special 
value in quadruple plate teaspoons, half 
a dozen for $...., no less sold at that 
rate. Wouldn’t half a dozen or a dozen 
new teaspoons brighten up the family 
table? 

And how about knives and forks? 
The family like nice silverware for 
every-day use, and as a matter of fact, 
the family ought to be given some of 
the same pleasure in nice tableware that 
you plan to give to guests. 

Let us show you some new, attractive 
patterns in silverware for every- 
day use. 

Greene, the Silversmith. 


The average family lacks something in 
the way of table silverware. It may be soup 
spoons; it may be bread and butter knives; 
it may be simply a lack of quite enough to 
give everyone a full equipment when the 
table is seated for all it will accommodate. 
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Why not advertise to get families to fill up 
their equipment? 


Is Your Table Service 
Complete? 


This is a question we would ask of 
every efficient housewife. 

To be complete, the silverware sup- 
ply should be adequate to enable you 
to give everyone at the table a full set 
of silver pieces, when the table is seated 
for as many as it can accommodate. 

Can you extend your dining table 
fully and then put at every place the 
necessary knives and forks for each 
course, with suitable teaspoons, soup 
spoons, bread and butter knives—every- 
thing ? 

Can you take care of a dinner party 
satisfactorily without the necessity for 
washing some of the silverware after 
it has been used, bringing it back again 
warm? 

Perhaps you never think of your 
slight lacks in silverware until the com- 
pany is invited. Then you may go out 
and borrow from a neighbor, or make- 
shift without. 

Think it over now and count up your 
silver service. Now is the time to get 
ready for the next day you have com- 
pany. 

It is a source of great satisfaction to 
a housekeeper to have enough silver- 
ware to go around. 

We are offering some excellent values 
just now in soup spoons and salad forks 
and bread-and-butter knives. Why not 
look them over? 


GREENE, the Silversmith. 


This kind of advertising can be made as 
pointed as you like in newspaper space, but 
to send out carefully reproduced form let- 
ters along this line, might, unless written in 
a very general way, cause the recipient to 
think you were picking her out as one you 
believed to be short of the necessary family 
silverware, when, in fact, she might have an 
abundance and feel resentful over your in- 
timation. 

A good way to advertise along this line 
would be to use your newspaper space regu- 
larly for four or six issues with special ad- 
vertisements on the different items, taking 
them one at a time and perhaps making 
some special offers on each, accompanying 
the advertising with suitable window dis- 
plays. A letter sent out at about the same 
time would couple up with the newspaper 
advertising and help to clinch the effect. 

How about going after the business on 
prize cups for athletic events? You can 
create some business in this line if you will. 
Hunt up the people who may be interested 
in presenting such cups and urge them to do 
so. You may get the Chamber of Commerce, 
the Rotary, or Kiwanis or Lions’ clubs to 
offer a cup for excellence or victories in 
some branch of sport. The newspapers 
sometimes will make such an award. There 
is business along this line waiting for some- 
one to develop it. The fact that nothing of 
the sort has been done before by the people 
in question does not signify. All the more, 
an offer by them will mean newly created 
business for you. 
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Inject Good English Into Your 
Sales Talks 


L EAFING over some clippings in my file 

several days ago I unearthed a rather 
timely list of personal attributes that make 
for successful salesmanship, written evi- 
dently by some individual thoroughly con- 
versant with the subject. Here’s the list in 
its entirety: 

“THE SALESMAN WE LIKE” 


One who is loved by his fellow men. 

One who has a steady eye, a steady 
nerve,.a steady tongue, and steady 
habits. 

One who understands men and who 
can make himself understood by men. 

One who radiates optimism. 

One who turns up with a smile and 
still smiles if he is turned down. 

One who strives to out-think the 
buyer rather than to out-talk him. 

One who is silent when he has noth- 
ing to say and also when the buyer has 
something to say. 

One who knows that his own success 
depends upon his own efforts. 

One who takes a firm interest in his 
firm’s interests. 

One who knows that he is looking 
out for his own interests by looking 
out for his customer’s interests. 

One who always keeps his word, his 
temper and his friends. 

One who wins respect by being. re- 
spectable and respectful. 

**S ALTSELLER.** 





The italics are mine, and are intended to 
stress the fact that it is just as important 
not to talk too much as it is to talk too 
little, particularly if one’s English is at 
fault. 


* is a common failing with some sales- 
people to become over-enthusiastic in 
commenting upon the merits of the mer- 
chandise they are trying to sell, giving the 
customer little opportunity of voicing an 
opinion. Intelligent customers are apt to 
resent verbosity on the part of sales clerks, 
particularly if they lack the ability to ex- 
press their thoughts in well chosen English. 
How frequently do we hear salespeople say 
“T seen” for “I saw,” or hear the word 
“genuine” drawled out as though spelled 
with a “w.” Only a few days ago I heard a 
salesman say “lumious” in describing a clock 
with luminous hands and numerals to a cus- 
tomer. Still another embellished his sales 
talk by pronouncing the word “insignia” as 
though spelled “insigma.” A salesman who 
is careless regarding his pronunciation not 
only exposes himself to ridicule, but stands 
to lose the esteem of customers. in the bar- 
gain. 

Judging from the frequency with which 
grammatical errors creep into sales talks be- 
hind the counter nowadays, one is inclined 
to believe that salespeople are not overly 
fond of study. Next to paying careful at- 
tention to conversations carried on between 
people of culture and refinement, the surest 
way to enrich one’s vocabulary is to read 
regularly and understandingly well edited 
books, magazines, trade papers, or newspaper 
editorials. Never pass up a word the mean- 
ing or pronunciation of which is obscure or 
foreign to you. 
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No. xx24.—Ash Trays of Amber Glass, size 414” 
Banded with 24 karat gold. Heart, Spade, Club 
land Diamond Design. Price, $1.00 each, net. 































HAW KES 


Buyers of card prizes demand articles 
that combine excellent taste and moderate 
price—and it is worth your while to please 
them because people who entertain fre- 
quently are your best prospects for your 
silverware and jewelry. 


These ingeniously designed ash trays in 
Hawkes Amber Glass, banded with 24 
karat gold are ideal card prizes. Order 
just a few of these trays as a tryout and 
place them on display in syour window. 
They yield that same “better-than-usual” 


profit that characterizes the whole 
Hawkes line. You can re-order as you 
sell. 


T. G. Hawkes & Company 
Corning, N. Y. 


Pacific Coast Office: 140 Geary St., San Francisco. 


Canadian Representative: R. G. How, 118 Coristine Building, 
Montreal, Canada. 


Feature these Trays as Card Prizes 

















2c 


CLS 


ean | 





Cut Glass 
Engraved Glass 
Rock Crystal 

ass 
Sterling Silver- 
Mounted Glass 
Decorated Gold 
Glass 
Decorated 


Enameled Glass — 


Auto Vases 
Desk Sets 
Cigarette Boxes 
Monograms 
Engraved and 
Gold Decorated 
Colored Glass 
Old English and 
Irish Glass 
Period Glass 
Odd Matchings 


Inventors and Pat- 
entees of Hawkes 
Famous French 
Dressing Mixing 
Bottle. 
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Genuine Stone Necklaces 


CRYSTAL JET LAPIS JADE 
OPAL TOPAZ AMETHYST AMAZONITE 
CORNELIAN AVENTURINE ACQUAMARINES AMBER 


Ox-Blood CORAL STRINGS 


Also Pink, White, and White with Pink 
Complete Line of Real Stone Earrings in 10 Kt. and 14 Kt. Gold 


Write now for Memorandum Package 


302 BROADWAY GIUSEPPE D’ELIA 


NEW YORK 




















OUR WORKMANSHIP AND ‘QUALITY ARE UNSURPASSED. 


ACTUAL 
SIZE 


HEEN-POINT ‘ccriox 





14K Gold filled and 1/10th Silver plate. 
We also make the largest 
line of lingerie clasps in the 
world—all sizes, shapes and . 
designs. Made in 10K, 14K, a 
10K 1/20th Plate and Sterling, 
brocaded, engine turned, en- 
graved, pierce lined and 
striped inlaid. Note lingeries 
Nos. 10 and 11. This is the 
newest pat. hinged Lingerie 
Clasp with a double hump. 
No rivets. Will firmly hold 
the thinnest piece of silk as 
well as the thickest lingerie. 


_ O.R. Johnson Co. ‘ 
4 Auburn, Providence, R. I. ‘ 








Neatest Waldemar or Sautoir Pencil on the market. 
engine turned, chased or plain in Sterling Silver. 
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Finished 
12K 1/20th, 
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ASK YOUR JOBBER FOR SAMPLES. 


























That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
Jewevers’ CircuLar regarding any advantageous 
device or plan which they are utilizing in cen- 





nection with their business 














St. Patrick’s Day and Its Selling Opportunities 





Written Expressly for The Jewelers’ Circular 

















“'Twas in those happy, happy days 
When exvery peasant lived in clover, 
And in the pleasant, woodland ways 
One never met a begging rover; 
When all was honest, large and true 
And naught was hollow or theatric— 
‘Twas in those days of golden hue 
That Erin knew the great SAINT PATRICK.” 


HIS little verse, set in the midst of a 
wide white space, in the upper corner 
of which was a young Irishman with a pot 
of shamrock, was used by the gift and nov- 
elty department of Hamburgers, Los An- 
geles, Calif., to call attention to their line 
of quaint little trifles and decorations to 
grace the table or the room for the celebra- 
tin of the great Irish holiday. They 
backed this up with a window that called 
instant attention to their line of St. Patrick’s 
Day novelties. In the rear was a huge 
shamrock, eight feet high, made of green 
silk, in front of which were a peasant lad 
and lass—wax models—in green and white, 
gaily dancing, The floor was covered with 
green felt, over which were strewn a number 
of gilded harps and shamrocks. On a table 
covered with a green scarf was a wire rack 
filled with small Irish flags, together with 
silver snakes, harp and shamrock-shaped 
boxes holding cuff links and watch fobs, and 
many novelties in green, white and gold. 
Twined about the leg of the table was a 
rubber snake with a card, “One of those 
that was driven out of Ireland.” A gold 
frame held a card lettered in green: 


No celebration is complete with- 
out a touch of color from the 


Emerald Isle. 


Quaint favors, appropriate stationery 
and striking novelties that lend them- 
selves as colorful decorations for the 
St. Patrick’s Day card party, dinner 
or dance, 


Poetry and music and romance are in- 
separably connected with the Irish, so it is 
not to be wondered at that many of the 
ads calling attention to the day should be 
in the form of verse. One of the cleverest 
was that of Thearles, San Diego, Calif., 


Who staged an Irish concert several days 


before the 17th of March, and thus greatly 
increased their sale of records, as well as 
gift novelties and decorations. To all of 
their patrons they sent a little folder on the 
first page of which was the medallion of 
an Irish lad, with the verse: 


Patsy loves to smoke a pipe, he loves to sing a 


song, 
Patsy loves a cup of tea—he wants it good and 
strong; 


—You will find something here to 
suit every taste. 


The concert was about equally divided be- 
tween reels and ballads on the phonograph, 
and vocal selections by a local tenor. Be- 
fore each record was placed on the machine, 
the demonstrator told something of the 
origin of the song, or the circumstances un- 
der which it was written. There was a 





JACCARD’S, ST, LOUIS, MO., LINK UP THE SHAMROCK AND FINE SILVER 


Patsy loves to sing and dance, as_ everybody 

knows 

He buys his records at our store and then 

straight home he goes. 

The inside pages bore at the top an in- 
vitation to attend the Irish concert on Satur- 
day afternoon, and below gave the program. 
On the back page were listed a number of 
the latest records received in stock. These 
were not all Irish, as it was felt that suffi- 
cient attention would be called to these by 
the publicity given them at the concert. A 
note at the bottom of the back page sug- 
gested: 

When you come down to attend 
our concert, take a look at our big 
display of St. Patrick gift novelties 





table heaped high with records and at the 
conclusion of the concert many sales were 
made, both of selections that had been ren- 
dered and other Irish melodies, there being 
over a hundred from which to make a selec- 
tion. A decidedly catchy window display 
served to call further attention to their 
talking machines and records, Beside one 
of the phonographs was a well advertised 
dog, with a green stove pipe hat, two feet 
high, upon his head, and a big bow of green 
ribbon tied about his neck. The floor was 
covered with fluted strips of green crépe 
paper and green silk curtains hung in the 
background. At one end was a phonograph, 
and beside it a floor lamp with widespread- 
ing shade of green silk and ribbon. Set in 
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C Betty Beads for Dpring 
( ( 


‘HE who shops with care and discrimination 
will find in Betty Beads the answer to her 
search for something smart in dress adornment 
that will reflect the best taste without taxing 
her purse. 
And you will find in Betty Beads a combina- 
tion rare in the jewelry field—a quantity busi- 
ness in a low priced item that measures up 
to the highest standards of quality and value. 
Betty Beads are all metal, enamelled by a method 
which insures permanency. Made full costume 
length, in six sizes and a wide variety of colors, 
including Pearl, Silver, Jade, Coral, Lapis, Red, 
and the season’s newest shades. Available now for 
the spring trade in silvertone and the popular 
paisley. 
Show Betty Beads to your customers—our 
national advertising helps move them quickly. 
Sold only to the retail trade direct. Send your 
order now for a sample assortment. Easter 
buying has commenced. 


BETTY PRODUCTS CO. 
37 Edwards St., Hartford, Conn. 
New York Office and Show Rooms: 
Condit & Rattey, 9 Maiden Lane 


Pacific Coast Representative : 
E. B. Elliot, 519 East Lemon Ave., 
Monrovia, Cal. 


Retail Price. $1.00 the Strand 
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The Bow-Knot 





Samples Sent Upon Request 


(iis, Unassembled 


One-Piece Shank 


SIMSON BROS. 


125 Canal St. 


New York 
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BORGHESE 


These few pieces from the Borghese 
line mark a definite step forward with 
the changing and advancing standards of 
public taste. 


Lamp—Panel—Sandwich Tray 







18 West 23" Street, NewYorkCity 
Worxs- Spon field, Mass. 
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racks about the floor were a number of 
Irish records, each bearing in the centre a 
green paper shamrock on which’the name 
of the selection was printed in black. Green 
glass bulbs in the lamp at night gave a 
green hue to the display. 

Robinson’s, Los Angeles, Calif, took oc- 
casion to call attention to their gift novelties 
by means of a quaint little ad. This firm 
handles candy and advertised it in connec- 
tio with the more substantial gifts, but 
there is no reason why a jewelry firm should 
not suggest that a gift be attached to the 
box of sweets which hundreds will pur- 
chase on this day—especially as not one 
confectionery store in a hundred would 
handle the gifts. Indeed, a jeweler and a 
high grade confectioner (for of course the 
jeweler would not want to allign himself 
with any but a quality store) could co- 
operate very profitably in the style of ad- 
yertising put out by Robinsons: 





ANY’S the Lad will give his little 
Colleen a box of candy on 


St. Patrick’s Day 


An’ p’rhaps he’ll make her smile all 
the more sweetly by fastening to the 
box some dainty souvenir of the day 
which will be found here. Heart- 
shaped box with silver thimble inside— 
silver but vase—flexible snake bracelet 
—silver or china bon bon dish—little 
satin hat holding a silver tea ball. 


They arranged a very attractive window, 
near one of the main entrances, to call fur- 
ther attention to their novelties. It was 
floored with white felt, with a border and 
broad diagonal band of green ribbon. In 
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roses. Strewn over the floor were placed 
cards, favors, bon bon dishes, and samples 
of the gift. novelties suggested to be given 
with the box of sweets, A card advised: 
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satin, from: which-radiated towards the ceil- 
ings a number..of,fan-shaped green ribbons. 
Against the rfbbons*was set a green satin 
shamrock two feet high. | 


Down in front 





A SUGGESTION OF IRISH ROMANCE IN THIS WINDOW BY HAMBURGER, 


Good Luck to Everybody 


And dainty silver, china or crystal 
dishes in which to place the candy you 
receive on St. Patrick’s Day. 


St. Patrick’s Day—March 17th 


But not only novelties can be advertised 
for St. Patrick’s Day, but the regular 
jewelery lines—especially silver—in connec- 
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THEARLES, SAN DIEGO, CAL., PUT A TOUCH OF HUMOR ON THIS FAMOUS CANINE 


ihe tear was a big circle covered with green 
silk. Against this, on a green mound, was 
@ Jack Horner pie, in the shape of a huge 
green and white rose, inside the “pie” being 
tumerous little gifts. This was flanked on 
tither side by silver candle sticks with 
shades of green crépe paper and tiny white 


tion with the many banquets that will be 
given on this day. Two of the leading 
jewelry firms of St. Louis, Mo., last sea- 
son took occasion to call attention to their 
silverware through striking St. Patrick’s 
Day displays. Hess & Culbertson erected 


in the centre a mound covered with green 


LOS ANGELES, CAL, 


were knives, forks and spoons of sterling, 
while at either side were small stands hold- 
ing silver hollowware, as well as complete 
silver services. A higher table in the rear 
held a spreading fern, as well as silver flower 
bowls and vases, and a complete silver choc- 
olate service. ' 


Jaccard’s, St. Louis, arranged a clear-cut 
St. Patricks’s display that invited close in- 
spection from all who passed, Black cur- 
tains were hung in the rear and upon the 
wall were silver sconces. In the centre, 
fastened to a steel rod draped with green 
velvet was a large green silk shamrock. 
On the floor in front of the drape was a 
silver salver holding a coffee service and a 
silver basket heaped with fresh fruit. At the 
other side was a small, high table, draped 
with a green scarf which trailed down 
upon the floor. On the table was a silver 
pitcher, flower basket and cake dish, while 
several other pieces of handsome hollow 
ware were set about the floor. A card sug- 
gested: “Sterling and plated ware of un- 
usual beauty.”—W. B. S. 


No Use fo’ Him 


In Wilmington, N. C., there was a middle- 
aged negress employed as cook in a white 
family. At her earnest solicitation her 
daughter, about 17 years of age, had been 
engaged as a housemaid. One morning last 
Spring the lady of the house overheard the 
mother scolding her daughter for some neg- 
lect of her duties. 

“You sho is one no ’count nigger,” she 
said. ‘“Shiffless, dat’s what you is; shiffless 
an’ onery. Lazy is what you is, nothin’ else 
but. You is jus’ zackly like your pa. I 
suttinly is glad I didn’t marry dat nigger, 
I never had no use for him nohow.”—Fred 
Harper in Elks Magazine. 
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SALESMEN’S DISPLAY EQUIPMENT 





AGENTS FOR 
“FABER UTICA” TRUNKS 


Every kind of case or tray that your 
salesmen may require. 


It is to your interest to use 


RUECKERT’S Sample Cases, 
Trays and Trunks. 


9-13 Maiden Lane, New York 





NO. 2157 
RIBBON BRACELET WATCH CASE 


Rueckert Manufacturing Co. 


Providence, R. I. 

















_ 


Write to 


Henry DAvIDSON 


For the 


Latest Designs 


in 


WHITE GOLD MOUNTINGS 


51 Maiden Lane New York 


Save Time and Money 
Diamonds—Sapphires—Emeralds 


and Other Precious Stones 
Cut and Set Under One Roof 


Enlarged space and increased facilities enable the 
cutting and setting all kinds of precious stones in 
shorter time at reasonable prices. 


Quality—Service—Craftsmanship 


LOUIS BEITCHMAN 


108 Fulton St. Lapidary—Setter New York 
































LADIES? 
ONYX RINGS 


A beautiful selection of black, green and sardonyx rings 
in 14K. Green and White Gold mountings. Cameo 


brooches in Green and White Gold mountings, selected 
cornelian heads. Full line of reconstructed stone 
rings for ladies. 


V. CACACE 


87 Nassau St. New York City 











-_ 90% of the Business Men that fail come from the ranks of the Non-Advertiser. Play Sefe and 


SAFETY 


Solid Gold 
14kt.White 
Gold Top 
Cut No. S. F. Genuine 


Advertising these rings steadily in your local ope 
paper will create a demand re sy . H T en 
o Retail 


Many people will get interested after seeing 
the “Ad” regularly who otherwise would never $25.00 
think of buying one. TRY IT, and be con- 
waned, Send usthe name 


P of the nearest 
Terms Liberal jeweler and the 


BUFFALO JEWELRY MFG. CO. |2%;Will be sent 


FIRST 











Advertise. Write for our Free Cut Service. 


SEND NO MONEY 


2 GENUINE DIAMONDS 4/100 Each 


Surprise your WIFE 
ON THE NEXT ANNIVERSARY 


3 Genuine Diamonds 4/100 ea 


Looks and Wears 
=a Like PLATINUM 


20Kt. 
White Gold 
Carved 







PReal Ptatinum 
without _ diamonds 
same price. 


Insert this ad in your local papers. Cuts fur 





et ” e ° et . . s more. 
The Miah Order Benew FREE cats in all emblems and initials | "ished without charge with one ring 


Brisbane Building Buffalo, N. Y. 


With 


Ring or More | WRITE for WHOLESALE PRICE 


———— 
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Making the Customer Feel at Home 








Written Expressly for The Jewelers’ Circular 

















“oFOW can I make folks feel that they 
are always welcome in my store,” a 
jeweler remarked to me the other day. “I 
would like them to feel,” he added, “that 
they are perfectly free to come here and 
look around whether they are going to buy 
or not. Half the time they seem afraid 
to come in here just to look, to ask in- 
formation, or to get me to show them this 
or that. Unless they have made up their 
minds to buy and have some pretty good 
idea of what they want to get, they may 
look in the windows, but they won’t come 
inside the store.” 

This jeweler touched upon a matter that 
will awaken a responsive echo in the minds 
of many other members of the trade. 

There is no reason in the world why 
anyone who is interested in the goods the 
jeweler handles should hesitate to go to the 
jewelry store to see them and to learn 
the prices and anything else about them that 
they may wish to know. Yet a great many 
people do so. Even though they happen 
to see what they are interested in on dis- 
play, they are as likely as not to pass by 
rather than enter the store and ask to be 
shown the goods if they have no intention 
of buying at once. 

Why should people be so reluctant to enter 
the jewelry store? 

And from the practical standpoint of the 
retail jeweler with goods to sell, how can 
this reluctance best be overcome? 

In the first place, a good deal of it may 

be charged directly to the jeweler himself. 
Often he is somewhat over-impressed with 
the dignity of his calling. He hesitates to 
do this and that in the way of merchandis- 
ing because his father never did it before 
him. He does little advertising because 
everybody in town is supposed to know 
him anyway. And because customers are 
hot so numerous in his place of business as 
in the department store, it may be that in 
his manner of waiting upon those who do 
drop in there is a suggestion of over-anxiety 
to make the sale. Such a manner usually 
defeats itself, for the buyer is normally on 
the defensive and if she once gets into her 
head that the merchant or his clerk would 
do anything rather than miss making it, she 
is disposed to be still more wary, mentally 
wondering whether there may not be some 
sinister significance underlying the sales- 
man’s eagerness, 
_ The jeweler who wishes to overcome this 
ingrained standoffishness of possible buyers, 
must set himself to do so actively, per- 
‘istently, systematically. He must wear a 
smile, He must see to it that he has a 
smiling sales force. Through his windows 
he must give folks to understand that they 
have a standing invitation to step inside at 
any time, whether they are ready to buy 
ornot. And through his advertising in the 
local Papers he must let it be known—and 
tis a thing that will stand a good deal 
of tactfully varied repetition—that his store 
latchstring hangs always on the outside. 


This is how one successful store put such 
a message, under the intimate heading: 


This Is for YOU 


Once in a while we notice passersby 
stop and look in through our doorway 
into the store as though they would 
like to enter, but having no immediate 
needs, they hesitate to do so and pass 
on. 

Now, don’t you do that—it hurts our 
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thinking of the firm in a friendly way. 

Another store extends a welcome no less 
happily morning, afternoon and evening. A 
handsome silver frame usually occupies a 
central position in one of the store’s two 
well-trimmed windows, and in this frame, 
artistically hand-lettered, is some such 
friendly greeting as this: 


Good Morning 


We are never too busy to say “Hello.” 
Drop in any time and look around. 


In the afternoon the message may read: 


Good Afternoon 


Hot out yonder? You wouldn’t be- 
lieve how pleasingly cool it is inside. 
Feel quite free to come in and rest 
awhile and look around. 





FAVORS, BON BON DISHES SHOWN IN THIS ST. PATRICK’S DAY DISPLAY 


feelings. There is nothing that pleases 
us more than to have everyone—rich 
man, poor man (beggarman and thief 
excepted) feel just as free to come in 
and look around as to stand outside and 
gaze into our windows. 

Our staff never pester you with at- 
tentions. If you wish any service they 
are delighted to render it. But you 
are perfectly free to wander around un- 
til you are tired, and then go out just 
as you came in. 

Needless to say, we consider it a great 
compliment to have our fellow citizens 
bring in their visiting friends to see our 
store as one of the places of interest 
the city possesses. 


There is a sincerity in the ring of such 
an advertisement that almost unconsciously 
disarms suspicion and invites response. 
There’s something about it that makes you 
feel this must be a mighty good place in 
which to do business. And before the effect 
of this announcement has had time to wear 
off, it will be followed up by another on 
somewhat similar lines to keep the public 


The store is in a district and community 
where a good deal of trade is done after 
six o'clock in the evening and where, there- 
fore, there is no early closing movement 
in force. In the evening the greeting is 
no less genial than when the store first 
opened for the day: 


Good Evening 


Many folks find that a quiet browse 
around in our store is as interesting as 
any show in town—and there’s no 
charge for admission. 


Not only have these friendly, welcoming 
greetings gained a good deal of local at- 
tention and comment, but they are acted 
upon to an extent that proves that the ef- 
fort they represent is in the right direction 
and well worth making. 

The effectiveness of such announcements 
depends a good deal, of course, upon the 
brightness and evident sincerity that is put 
into them, and upon never leaving the same 
announcement in the window long enough 
to become stale. The wording had better 
be changed when the display itself is 
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The Human Ring 


Babies cry for them; youth romances over them; 
brides adore them; old age sighs and agrees that 
baby, youth and bride was made just a bit 
happier by a well-chosen, substantially built M. 
A. ring. The soul of the ring maker is in them! 


M. ALEXANDER 


Rings Around Them All 
50 Columbia St., Newark, N. J. 








CAMEO 
JEWELRY 


We defy competition 
14K. Cameo Brooch 
Setting. This si 

$9.50 Net. 


We can supply your wants 
in cameo and onyx jewelry 





Try us 


A. R. Garofalo 


Cameo Headquarters 





SPIRO Ring Watch Case 


ey ee Wrist Wesdh | 
, Cases 


of every description 


Samples sent on request 
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LKAVE MARK 


SPIRO WATCH CASE CO., INC. 


Manufacturers of Gold and Platinum Cases 


79 Nassau St. New York 

























Special desi of platinum 
jewelry of the highest grade 
and greatest artistic value 
executed most skillfully, We 

are in a position to furnish 

fine melee for your special 
order work at low prices. 


SIMMONS & ZAWOLKOW 


Platinumsmiths 














FY GCOMPACTES || 4721! BIG VALUES! 
WYNNE JEWELRY CO. 


Wholesale Only 





Hand Made by French Plastic Method or Machine 
Compressed on Patented Metal Plates or Disks. 


Will Manufacture the Compactes for Your Metal 
Vanity Boxes 


JOSEPH L. STUMMER 


Manufacturing and Consulting Chemist 














201 Fulton Street New York 
CLOSED To PRESS! 


Necklace Clasp. 
Guaranteed 100% Safety. Locks Automatically. 
Releases with a slight pressure of the nail. 
Made in 14 Karat White and Green Gold. 
Made in 18 Karat White and Green Gold. 
Nestle Made in Platinum. 


Patera LEO Heilbrun Co. 


A famous Safety Clutch 
“4 Nestle Clasp evolutionized to a 





51 Lispenard St. Nestle i 
New York Patented 














"ARTHUR JOHNSON mFS. CO., Inc, 
14-16 Church St., New York 





GRIFFIN, GEORGIA 





SEND US YOUR SPECIAL ORDERS FOR 


EMBLEMS ¢ 
=> BADGES 
) atc WIEDALS 


Fraternity Pins 
INTERBORO MEDAL and BADGE CO. 
1. TURGENSEN, Pron 123 Fifth Ave., NEW 
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changed each week—if more often so much 
the better. There is scope for a good deal 
of ingenuity, also, in varying the get-up 
and style of the announcements. A very 
attractive set of cards might be worked up, 
for instance, with the use of enlargements 
from good, sharp snap-shot photographs. 
These should be specially posed for the pur- 
pose. One might show the proprietor with 
outstretched hand and a genial smile of 
welcome on his face, stepping from the open 
door of the store to greet a lady customer 
who has just alighted from an automobile 
at the curb. A second might represent a 
young couple looking in the window at a 
similar announcement and apparently just 
about to act upon it and go inside. In 
each case a part of the background of the 
enlargement might be cut away, and in this 
space the greeting for the day, or the week, 
might be tastefully hand lettered. 

These are things that can well be done 
to convey an impression of a friendly store; 
and resourcefulness will devise other 
means from time to time to strengthen so 
desirable an impression. 

There is another thing, however, that the 
jeweler should understand and bear con- 
stantly in mind. It is just this: To get 
a few nicely lettered cards and put them 
in the window is an easy thing. It is easy, 
though not, perhaps, quite so easy, to get 
well-written advertisements that breathe the 
spirit of interest and welcome and assure 
people that it is always a pleasure to show 
them around whether they make a purchase 
or not. This part of the campaign of 
cordiality is all comparatively simple. But 
it won’t go far if it begins and ends in the 
windows or in the local newspaper. 

The hardest part about making the cus- 
tomer feel at home is to secure a genial, 
friendly atmosphere in the store itself. I 
have known business men whose advertis- 
ing read very nicely and on much the same 
lines as I have suggested. But when cus- 
tomers and possible customers took the ad- 
vertising to mean what it said, they were 
quickly disillusioned. The manner of the 
proprietor himself gave the impression that 
he was there to sell goods—and that he 
hadn’t time to be bothered by anyone who 
came only to look around. 

Haven’t you been in stores yourself where 
this has been so apparent that you have 
got out again just about as quickly as 
though a Health Department placard stared 
you in the face? And how often, I won- 
der, have you returned to such a store when 
you really had something in mind to buy? 
Instead of doing so, if you are like most 
other folks, you have gone next time where 
you might expect to get your money’s worth 
—without any pretense of geniality or 
friendly interest. Cordiality, like charity, 
must begin at home. Some men are fortu- 
nate enough to be born with a genial dis- 
Position and can never get away from it. 
Others, apparently, inherited a grouch, on 
which for all time they pay an inheritance 
tax in lost business, lost friends and a down- 
drooping mouth. 

Whichever the case may be, it is safe to 
assume that the business will reflect the 
man behind it. If he is at heart a friendly 
man, his store is likely to be a friendly 
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store; his employes -will start the day with 
a smile instead of with a scowl; the travel- 
ing man may get no order this trip, but he 
can count at least upon a genial word and 
the courtesy of a prompt refusal; and cus- 
tomers—the community—will learn in time, 
and more quickly and surely than might be 
supposed, that when the friendly man ad- 
vertises in a friendly way, he and his store 
will deliver the “goods.” 

Yet “a friendly atmosphere” does not just 
happen—at least not altogether so. It can 
be thoughtfully, patiently cultivated, just 
as a man with the natural knack of sales- 
manship can improve his selling methods 
and manner by comparison with those of 
others and by constantly studying to do so. 

The friendly man with a cold, forbidding 
store can’t begin too soon to find out what’s 
the matter. And likewise the man who is 
just naturally grouchy should seek, for his 
pocket’s sake if for no other reason, to put 
a smile into his manner, his windows and 
his advertising. 


er 





(THERE is a new play in Los Angeles 

called “Climbing,” and in one scene of 
this rather tense drama the heroine goes 
without her lunch and supper to buy a pretty 
necklace ‘of vivid red beads, to brighten her 
dull, blue dress, that she might ap- 
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and two smaller Chinese figures with balloons 
stood at the right and left corner of the 
display. Starting from the low stand, a 
gorgeous bit of embroidered Chinese silk 
trailed across the velvet mat. Two Oriental 
candlesticks served as holders for strands 
of beads. Other necklaces of Chinese beads 
circled about the gay little figures. It was 
a picturesque display, and appropriate to a 
moving picture play being shown at the 
Kinema, a few doors away from Robinson’s. 
The film that was drawing great crowds 
was “East Is West.” 

Due to the rainy season, a picture of 
Robinson’s other bead display was impos- 
sible to obtain. It was a striking display 
in black and white, and so beautiful that it 
is a shame to have to depend on mere words 
alone to describe it. The same black mat 
was used on the floor. Upon this was placed 
a good sized mirror whose edges were out- 
lined with black taffeta ribbon. On the 
front width of taffeta was a long strand of 
ivory beads, lying straight as an arrow. At 
the farther edge of the mirror was an ex- 
quisite nude statuary figure in reclining 
position, a maiden gazing at her reflection 
in the mirror. A long strand of the ivory 
beads, clasped about her neck, circled down 
upon the mirror and it also was reflected, 

Back of this pretty scene was a large 
cardboard circle covered with jade green 
satin, and standing upright between twa 





CHINESE BEADS DISPLAYED 


pear more attractive to the man she loves. 
That simple little strand of brilliant-hued 
beads plays quite an important part in the 
play, because the hero, with masculine blind- 
ness, thinks that beads are a symbol of the 
kind of things she craves in life. 

From little girl to grandma, the feminine 
world loves beads, and from primitive times 
to modern times there has been this irre- 
sistable desire for beads. 

The variety of displays with beads is no- 
ticeable in any large city. From department 
stores to jewelry stores they are featured 
attractively and differently. Two fascinat- 
ing displays were recently seen at Robin- 
son’s, Los Angeles. One was brilliant and 
Oriental, as a fitting setting for Chinese 
beads, imported beads ranging from $3 to 
$22. A black velvet mat with silver cord 
covered the flooring, and there was a quaint- 
ly designed stand with upright back of black 
velvet. On the stand was a Chinese figure, 


HERE 


IN THE PROPER ATMOSPHERE 


electric lights that resembled candles. Be- 
ginning at the top of the green circle, 
strands of ivory beads fell in ever widen- 
ing circles across the satiny surface. 

These were the central motifs of the dis- 
play, but the corners had neat arrangements 
of ivory beads, and ivory novelties for 
chains were scattered about. 

Hamburger’s displayed jet beads vividly 
on a large black stand over which trailed 
a brilliant, red velvet fringed with gold. 
There were steps to the stand, and the 
richly-hued velvet partially covered them. 
In circles large and small the jet beads nes- 
tled against the striking background. At 
each side of this central stand were smaller 
ebony stands with shorter lengths of the 
same gorgeous red and gold velvet, and the 
jet beads similarly displayed. 

If originality has characterized the dis- 
plays of beads, the same cannot be said of 
the average advertising of beads. 
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The Train Wheels 
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\ neey is no intention in this article to 
take up the theory of designing the 

train—Saunier and others have treated this 

ina masterful manner. So, our study of the 

train will be theory of the train, train fric- 

tions and practical hints. 

The train of the American watch com- 
prises five wheels, viz.: the first wheel, more 
commonly called the barrel; the second or 
center wheel, which carries the dial train, 
which will be spoken of later; the third 
wheel, which is installed so that the proper 
ratio of gears may be obtained which causes 
the fourth wheel (which carries the second 
hand) to make sixty revolutions while the 
center wheel makes one; and the fifth or 
escape wheel. 

The barrel meshes into the center pinion, 
the staff of which carries the center wheel, 
which meshes into the third pinion, to which 
is attached the third wheel, which meshes 
into the fourth pinion, the staff of which is 
elongated to carry the second hand, and the 
fourth wheel meshes into the escape pinion 
which carries the escape wheel. 

As explained under physical and mechani- 
cal laws, friction is reduced as much as pos- 
sible so that the bulk of the machine will not 
be unwieldy, and the manner of designing 
the teeth and gears is on the epicycloidal prin- 
ciple, which produces a rolling friction. 

In order to get the best results from this 
principle, the wheel teeth must mesh into the 
pinions just a certain amount, and this is 
called depths. 

To be concise, depthing is the depth the 
wheel teeth go into the pinion, and the depths 
are usually correct when the watch leaves the 
factory, and any appearance of faulty depth- 
ings is usually due to wear in one or more 
ot the pivot holes, which permits the wheel 
staff to tip and make the depthing deeper or 
More shallow. 

Several conditions may be found which 
ltad one to believe the depths are incorrect. 
A few of these are mentioned here. 

A pivot may be bent which will cause the 
wheel to enter the pinion too deeply on one 
Side and too shallow on the other. 

The wheel may not be staked on to the 
staff centrally. This acts in the same man- 
Mer as a bent staff or pivot. 

Jewel hole may be decentered or the set- 


ting out of true. This throws the wheel too 
close to the pinion it meshes into and draws 
the pinion it is on too far away from the 
wheel immediately preceding it and causes 
a shallow depth in one and too deep mesh- 
ing in the other. 

Sometimes a jewel is tipped in the plate, 
and causes the pivot to bind. This condition 
is spoken of later under endshakes. 

Many other conditions arise which are 
misleading, such as a bent wheel tooth, flakes 
of metal in the spaces between the barrel 
teeth, and so forth. 

The breaking of a crystal sometimes causes 
trouble, as the glass enters the movement and 
gets between the pinion leaves and chews up 
the addenda on the wheel teeth, causing them 
to be rough, and friction results. 

If considerable care is used, this condition 
can be righted by using a triangular Arkan- 
sas oilstone lop, carefully running it between 
each of the teeth, thus removing any rough- 
ness on the faces of the addenda. 

One of the most puzzling things which will 
come under your observation is an escape 
lever which is bound, through lack of end- 
shake, or by a tight jewel. Sometimes every- 
thing will seem fine, and immediately it is 
all wrong, and is one of the most deceptive 
conditions which can arise. It has the ap- 
pearance of the power being held up in the 
train and should be noted carefully. 

Train wheels which are out of true in the 
flat cause trouble, for instead of the faces 
of the addenda striking the pinion leaves flat, 
they strike in a tilted manner, filling up too 
much of the space between the pinion leaves, 
and either reduce or hold up the power en- 
tirely by striking on adjacent wheels or 
parts. 

Side shake in the pivot holes should be 
examined carefully, and if it is necessary to 
re-polish a train pivot, no excessive side play 
should be allowed when the job is com- 
pleted. 

Extreme care should be used in examining 
the upper third and lower escape wheel pivot 
holes in seven jewel grades, as these two 
points seem to wear first. 

Sufficient side and endshake must be al- 
lowed in the train to make room for oil, and 
allow for expansion. The endshakes should 
be relatively the same except the escape 


wheel, which should have the same endshake 
as the lever. 

‘The endshake shoulders at the base of the 
pivots are beveled to reduce their bearing 
surfaces, and in cutting a pivot back to pro- 
duce more endshake, this should be noted 
and the cover beveled. 

Considerable trouble is noted among 
younger repairmen in cutting square shoul- 
ders back and keeping them square. This is 
best done with a flat face graver of proper 
width, placing the T rest directly at right 
angles to the work and pushing the flat face 
graver (which is used upside down) directly 
parallel to the pivot. 

Train pivots and shoulders should be well 
polished, and it is well to note this in every 
watch you examine. 

It will seldom be found that the depth- 
ings are out in watches of 17 jewels or 
better, unless a new plate jewel has been 
put in, and is off center and permits the 
staff to tip, and this is quickly located with 
the depthing tool. 

While it is not. imperative that the repair- 
man own a depthing tool, it is certainly 
needed and saves much time when in doubt 
as to the trouble. 

To use it requires some practice, but no 
remarkable degree of skill, and is not as 
complicated as it may seem. 

First, see that the points of the tool are 
perfectly straight and in good order. Herein 
lies your success or failure. The points of 
a depthing tool must be right. Now set 
the two points on one end of the tool even. 

Place the two wheels suspected of faulty 
depths in the tool, with the wheel meshing 
into the pinion just as it would in the watch. 
Adjust the screw at the side until the point 
is reached where the wheels revolve most 
freely, with the same endshake as in the 
watch. 

Adjust and readjust until you are sure 
this point is right, and leave the wheels in 
the tool. 

After you are fully satisfied that the depths 
are right in the tool, place one of the points 
you left even in the jewel hole corresponding 
to one of the wheels in the tool and, com- 
pass fashion, slowly swing the other point 
over the other corresponding jewel hole and 
note whether the point crosses the center of 
the jewel hole. 

Whatever it may be off center is the 
amount the depthings are off and can be 
corrected accordingly. 

Care must be exercised in using the tool 
or plate jewels will be chipped or cracked 
by the point. 

Experience has shown that a great many 
fancied depthing troubles are due to other 














118 THE JEWELERS’ CIRCULAR February 21, 1923 





REFINERS and SMELTERS 


Precious Metals 


PLATINUM 


In all Degrees of Hardness Welded on Gold in all Ratios 
Works: General Office: 
NEWARK, N. J. 24 JOHN STREET 
BROOKLYN, N. Y. NEW YORK 





THOMAS J. 


DEE Ga O. 


REFINERS 


s supply you with eal green | 


wires | 

platinum plates, : and solders in 10Kt., 14Kt., | 
a s and wires, also Platinum and Plated Scraps. 18Kt., also white golds and 
|) 3) Sa 010) © Oe 


hiss eo resell sina MANUFACTURERS have “excellent working | 
Platinum and White Gold Wedding eo 
Ring Blanks. Fancy White Gold 


; : Mountings. Selections Sent on Request. 
Purchasing and Sales Dept.: Refining and Manufacturing Plant: 


5 So. Wabash Ave. CHICAGO 317-319 E. Ontario St. 


NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 


nufacte 
Id- 


° . ° e manu ire rei 4 
Sweeps, Polishings, Gold, Silver, green gold—plates, wir 











Gold, Silver 





Platinum 
Refiners and Assayers 











T. B. HAGSTOZ @® SON 
| 709 Sansom St., Philadelphia | 

















——— 





Don’t hesitate to send for this Catalogue as it’s full ot everything 


Our 1923 Catalogue Free upon reques needed by the Jeweler, Watchmaker, Engraver and Optician. 
Bargains of Every Description Which Mean a Real Saving to You 


Watchmakers’, and jewelers’ Tools, 132 NASSAU STREET 
L. HAUSNER CO,  .vtseahere. NEW YORK cry 
“The H 


couse of Values and Bargains—Efficiency and Service’’ 





























February 21, 1923. 


causes, such as mainspring brace protruding 
beyond the barrel arid catching. 

In some 18 size watches the bridge which 
holds the ratchet wheel in place is fastened 
with two screws, of unequal length. If the 
wrong screw is placed in the wrong hole, it 
goes through the plate and catches on the 
arms of the center wheel. 

Small Swiss wrist watches demand close 
inspection of the train wheels for truth in 
the flat and the examination is best made by 
removing the lever and running the train 
slowly. 

True train wheels in the wheel end of the 
balance calipers, except the fourth, which 
must be trued in the lathe, by removing the 
helt and turning over slowly by hand, using 
the T rest as an indicator and a pair of stiff 
brass tweezers to make the bends. 

It is not wise to jump at conclusions and 
take for granted that every wrong action 
of the train is due to wrong depths, for there 
js really very little of this trouble unless the 
train has been tampered with. Better to 
leave the various conditions which may give 
rise to trouble and proceed by a system of 
eimination until the trouble is located. 

Hasty conclusions lead to the attempt to 
correct the suspected wrong, and when the 
real trouble is found, the parts already cor- 
rected (?) must be righted and this leads 
to slighting or butchering, which is to be 
avoided in every instance. 

In going through watches which have been 
repaired several times, it is found that more 
ingenuity is wasted in butchering than is 
ever necessary in doing the work correctly. 

If you suspect faulty depthings, proceed 
by a set method to locate it. Let down the 
mainspring, remove the balance and fork (if 
it is a bridge model) and remove the main- 
spring barrel. 

Examine the barrel teeth and spaces close- 
ly for bent or rough teeth, or metal or other 
particles between the teeth. Try the arbor 
for endshake and side shake in the barrel, 
and try the barrel between the plates for 
the same. 

While the power is off, the barrel will 
rest in its normal position, but with the 
spring wound, will climb up the arbor, if 
too much endshake, and bind the center 
wheel, 

Try the end and side shake in all the train 
pivots. See that neither the center nor 
fourth pivots are bent, and that all are well 
polished, with no collars worn on them. 

Observe the action of the lever to see that 
it is not bound or that the guard pin in dou- 
ble roller does not scrape on the bottom plate. 

Look for rough pivots, cracked jewels, bent 
teeth, rust in the pinions. If rust is found 
between the leaves of the pinion, it may be 
removed by using a piece of peg wood and 
oilstone powder moistened with oil. Polish 
with rouge. 

If badly eaten by rust and you cannot ob- 
tain a new pinion, remove the wheel and put 
the staff into a pin vise with the pinion ex- 
Posed, and polish with a stiff bristle brush 
and tripoli, on the polishing lathe, present- 
Ing the pinion to the brush so the bristles 
will enter the spaces between the leaves. In 
other words, point it lengthwise at the brush. 

Finish by removing all trace of tripoli and 
polish with rouge. Rusty pinions can usually 

restored in this manner, but is not rec- 
commended for general use. 

If, upon replacing the wheel upon the staff, 
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it is slightly loose, place the wheel in the 
stake and center the hole in the hub, and 
with a round face punch, slightly larger than 
the hole, close it a trifle. 

Use the hammer lightly. A watchmaker 
does not use a hammer like a carpenter, but 
balances it lightly between the ball of the 
thumb and index finger and taps rather than 
strikes. Better under than overdo this. 

Do no work on the’ train unless you are 
sure of the trouble, for the cut and try sys- 
tem will lead you deeper and deeper into 
trouble. 

Occasionally an American watch leaves the 
factory with a train pivot too tight, and as 
the oil thickens holds the train up, but in 
most instances, especially in high grade 
movements, the various depthing troubles are 
in the watchmaker’s eye. 

In reducing endshakes by cutting back the 
seat of the jewel setting, cement the jewel 
with shellac on a cement chuck. Jewel 
chucks seldom run true, and if the seat is 
not cut true, it tips the jewel and is liable 
to cause a bind. 

Possibly it may seem that the writer is 
fussy, but it is attention to details which 
makes a fast workman and not the rapid or 
hurried handling of tools and parts. 





Smithsonian Institution’s Organizer 
a Watchmaker 





T is not generally known that the 

organizer of the Smithsonian Institution 
was a watchmaker, one Joseph Henry, of 
Albany, N. Y. This and other enlightening 
facts are brought out in the following 
communication from Carl W. Mitman, of 
the Smithsonian Institution to Geo. W. 
Spier, founder and first president of the 
Horological Institute of America: 

Jan. 25, 1923. 

Mr. George W. Spier, President, 
Horological Institute of America, 
Washington, D. C. 
Dear Mr. Spier: 

The other day I took from my files and 
read again the original report which you 
submitted to me in May, 1920, in which 
you officially stated your idea as to the 
founding of a horological society. 

All of us interested in horology are fully 
aware of the enormous strides that have 
been made in the direction suggested by 
you since that time. While conditions were 
such that the society was not founded under 
the auspices of the Smithsonian Institution, 
as you suggested, you will be interested in 
knowing that in that suggestion you were 
bringing back to the Institution for develop- 
ment some of the work which fate pre- 
vented the Institution’s organizer and first 
secretary, Joseph Henry, from completing. 

Joseph Henry was a native of Albany. 
At an early age he was deprived of his 
father through death and was the sole care 
and comfort of his widowed mother. At 
the age of seven years he was sent by his 
uncle to attend school at Galway, N. Y., 
36 miles from Albany. To assist his mother 
who supported herself and son to some ex- 
tent by keeping bearders, Henry when 
about 13 years of age, was apprenticed to 
Mr. John F. Doty, a watchmaker and sil- 
versmith in Albany. He remained in this 
position about two years applying himself 
with unflagging energy, but at the end of 
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this time fate stepped in and prevented him 
from continuing in this pursuit, for his 
employer gave up the business. 

Out of work and while sitting at home 
one day, he listlessly picked up a book on 
natural philosophy and as he began reading 
a new world seemed to be opening to his 
inquisitive eyes. He began studying, taking 
evening lessons from two professors in the 
Albany Academy, applying himself particu- 
larly to mechanics and geometry. From 
his devotion to natural philosophy he was 
led to make experiments, the results of 
which were eventually developed to the 
point where others following him were able 
to bring about the electric telegraph on the 
one hand, and the electric motor and 
dynamo on the other. 

When James Smithson, an Englishman, 
died and left to the United States of 
America $400,000 for the “diffusion of 
knowledge among men,” a difficult problem 
arose as to the method of carrying out the 
provision of Smithson’s will. All manner 
of suggestions were made which had to be 
abandoned for this or that reason, both 
legal and otherwise, until the suggestions 
of Joseph Henry were submitted. These 
proved completely satisfactory in every way 
and his plan was carried out through an 
Act of Congress with the incorporation of 
the Smithsonian Institution in 1846. Joseph 
Henry was appointed its first secretary. 

It would seem, therefore, that were 
Joseph Henry alive today, in view of his 
intimate association with horology, he 
would be intensely interested in the develop- 
ment of the recently founded Horological 
Institute of America, and inasmuch as 
conditions prevented his organization from 
directly fostering the Horological Institute, 
I am sure that he would feel proud in 
having the Institution associated with it, as 
it now is on its Advisory Committee. 





The Best Sort of Preaching Is Life 





It is easy enough to be steady and cool 
When another must suffer the blow; 
It is easy enough to establish the rule 
By which other people should go. 
But the test of a man and the proof of his creed 
Is not the advice that he gives, 
Nor the wisdom he utters to others in need, 
But solely the way that he lives. 


The cheat often warns the young boy to be true, 
There are sinners who preach against sin; 
There are smug men who talk of the right thing 
to do; 
Yet they'll trample down honor to win. 
There are thousands who know what is noblest 
and best, 
Yet they fail in the heat of the strife, 
Forgetting, when standing face front to the test, 
That the best sort of preaching is life. 


The finest of sermons are those that men live, 
The greatest of lessons are learned 

From the sterling examples of truth that men give 
And the unwerthy joys they have spurned; 

For vain are words of your counseling fair, 
And lost are your messages true, 

Unless day by day in your dealings they square 
Four ways to the things that you do. 


You must live as you say you want others to live, 
You must set an example of truth; 

You must back with your deeds the advice that 

you give, 

For keen are the bright eyes of youth, 

And they see what age fancies at times is unseen, 
They know what age thinks is unknown; 

The one way to win them to lives that are clean 
Is to have a clean life of your own. 

—A. S. Fuint. 











































120 


LEES & SANDERS, 


THE JEWELERS’ 





CIRCULAR February 21, 1923, 


Your Consignment is insured from your 
door to our works—NO RISKS— 


SWEEP SMELTERS. 
BIRMINGHAMDI,ENG.. 











Why Not 


Make Your Own 
Platinum Solders 


The way | 
The O K way———? 


Save money and have better 
solders 


Easy as casting a 14-K gold ring 


Many of the best jewelers make their 
own solders the Hoke way—have been 
doing it for years. You couldn’t hire 
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309 Broadway, New York 
31 North State St., Chicago 
Established 1842 





















The Buyers’ Directory Price $1.00 








The Jewelers’ Circular 
Publishing Company 











RICARD & SMITH 


LOWELL, MASS. 
Wholesale Distributors 
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UNITED STATES PATENTS 








Issue of Jan. 30, 1923 (Continued) 


ug, KEY CASE. Warner R. Buxton, 
Longmeadow, Mass., assignor to Buxton, Inc. 

Filed Dec. 7, 1921 Serial 520,591. 6 Claims. 
A case for keys and the like, comprising a strip 
if flexible material having a back portion and 
; fap on each side thereof, said flaps being fold- 
ible in overlapping relation over said back por- 
‘im, a series of holders for keys and the like 
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wpported from said back pertion near the upper 
tige thereof, an a re-enforcing member substan- 
tilly coextensive in width with the back por- 
tin and secured thereto, said member arranged to 
mintain the case in flat form and resist pressure 
aplied to the sides of the case along the lines 
f fold of said flaps. 


DESIGNS 
i. SPOON, FORK, OR SIMILAR AR- 
TICLE. Henry BLrancHarp Dominick, New 








Dominick & Haff, New 
14, 1922. Serial 4,594. 


York, assignor to 
York, Filed Dec. 


Term cf patent 7 years. 


i$. MIRROR, BRUSH, OR SIMILAR AR- 


FosTeER, 


TICLE. TuroporeE W. Providence, 








R I, assignor to Theodore W. Foster & 
Bros. Co., Providence, R. I. Filed May 4, 
1922, Serial 2,089. Term of patent 3% years. 


“. HAND BAG. Harry Morris, Chicago. 





Filed Jan. 7, 1922, 


Serial 94. 
ft 14 years. 


Term of pat- 
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61,860. HAND BAG. Harry Morris, Chicago. 


Filed Jan. 7, 1922. Serial 95. Term of 
patent 14 years. 
61,861. Cl ASP FOR HAND BAG. Harry Mor- 





ris, Chicago. Filed Jan. 7, 1922. 
Term of patent 14 years. 


Issue of Feb. 6, 1923 


1,444,023. ONE-PIECE CUFF BUTTON. Samver 
BucusspauM, Chicago, Ill. Filed Aug. 22, 
1921. Serial 494,391. 1 Claim. 

A blank for cuff buttons comprising a_ sheet 
metal member having enlarged end members and 


Serial 96. 


gw, 
‘fe 


a connecting tongue joining the adjacent edge 
portions of said end members, said connecting 
tongue heing provided with laterally extending 
converging members having the ends thereof re- 
mote from said tongue joined by a curved con- 
necting portion. 
1,444,030. LINGERIE CLASP. Jomn Leatuer, 
Waterbury, Conn. Filed July 18, 1921. Serial 
485,535. 15 Claims. 
In a lingerie clasp, a base section, a tongue con- 
nected therewith at one end, a catch on the other 





end of said base section, said catch being adapted 
to spread outwardly when the tongue is pressed 
down upon it, but being supported against spread- 
ing inwardly when pressure is exerted upon it, 
said tongue being locked by vertically pressing it 
down upon the catch, and being released by ver- 
tically flexing the base section. 
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1,444,574. CLASP FOR WAISTBANDS, ETC. 
ABRAHAM Watter, New York. Filed Aug. 
23, 1922. Serial 583,681. 2 Claims. 

In a clasp of the character designated, the com- 
bination of a duplex clutch member, embodying 
two automatic clutches united integrally by a cross 


bar and mounted in a unitary yoke frame, said 

yoke frame formed with recesses having convergent 

side walls, a casing formed with bank loop bars, 

and a twin coupling tongue member formed with a 

bank loop and bar, substantially in the manner 

and for the purpose set forth. 

1,444,593. WATCHCASE. JosepH Davinc, New 
York. Filed June 2, 1921, Serial 474,356. 7 
Claims, 

A wrist watchcase comprising a chambered 
center element provided with means for attaching 





supports at the ends thereof and a pair of covers 
separately hinged to said element on opposite sides 
thereof. 


1,444,702, CUFF BUTTON. Josepu Novak, Chi- 
cago, Ill. Filed March 13, 1922. Serial 
543,310. 3 Claims. 


In a cuff link, button heads, a yieldable extensi- 


ae 
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ble member detachably connected to said button 
heads, and means for connecting said button heads 
independent of said extensible member. 


DESIGNS 


61,870. FINGER RING, BADGE, BUTTON, OR 
ARTICLE OF SIMILAR NATURE. James 





W. Extiort, New York. Filed Oct. 27, 1921. 
Serial 510,982. Term of patent 14 years. 
61,879. SPOON OR SIMILAR’ ARTICLE. 

SamuEt Stour, Meriden, Conn., assignor to 





—} 








Co., 


Serial 


Conn. 
Term 


Meriden, 
1,255. 


International Silver 
Filed March 20, 1922. 
of patent 14 years. 


61,884. FINGER RING. Puitie Wootr, Newark, 





N. J. Filed June 17, 1922. Serial 2,721. 
Term of patent 7 years. 

61,88. BADGE OR SIMILAR EMBLEM. Eart 
S. R. Bicker and Penn ve Bartue, Phila- 
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A Strong Suction! 
Smooth, Noiseless in Operation! 


Low in Cost! A Money Maker! 











Only a few of the things that can be said of 


LEIMAN BROS. 


Polishing 
Dust Collecting 
Outfit 


and then you get a machine built in a first class manner— 
motor and suction fan built into the machine, ball bearing sup- 
ported fan—nothing to get out of order—two big dust cabinets 
giving extensive dust separating surface—a most important 
detail—water tank underneath insures catching the very finest 
dust—the air through the water keeps it live and sweet— 
Catalog B-P. 


WORK BENCHES. One and two seat sections—the two-in-one tops—You can use both back 
and front—extra large drawer and metal pan, file pin and arm rest. 


MELTING FURNACES. Complete with blower and motor for the large or small shop—Quick 
high heat—easy to handle—also hoods for the smoke and iron tables for the moulds— 

BLOWERS to supply air for the benches, the melting furnace and sand blast—motor driven 
complete—‘‘They take up their own wear’ and are NOISELESS. 

ROLLING MILLS. Flat stock and square wire or half round—single or double mills for hand 
or belt or with motor attached— 

DRAWING WIRE with our band operated draw benches is easy—small and large ones— 

PRESSES, foot or hand operated for cutting or drawing—good presses save your expensive tools 
—light and heavy. 

LATHES. Speed lathes for trimming, spinning, drilling, lapping, sawing, frazing, buffing and 
all work in the shop—with or without a motor mounted on bench— 

DRILLING MACHINES for holding No. 80 drills—accurate, sensitive machines—foot and 
hand feed— 


SAND BLASTS for frosting and matt finishing, cleaning articles to be plated—plating takes 
hold quicker if sand blasted first. 


POLISHING. Leiman Bros. Polishing Dust Collectors are nationally known and used- 
is nothing surpassing them—you save the gold dust and keep your shop clean. 


wae pone outfit for cutting and polishing gem stones—with instructions for doing 
the wor! 


LEIMAN BROS. 81 Walker St. 


NEW YORK 
Makers of Jewelers’ good Machinery for 35 years 


PATENTED 


there 

















*2.° 4 GROSS 


Mi-concaves $2.50 a gross, Lentilles $5.00 a 
gross. These crystals are of nice clear 
glass, accurately numbered, a saving of 
several dollars a gross. Send 25c for a 
sample dozen, examine them, and satisfy 








yourself that you can save about half on 
i crystals. 

Balance staffs accurately made, highly 

polished for all American watches, $1.50 a 

dozen. 

3alance jewels for all American watches 


$1.50 a dozen. 


BECK BROTHERS 


Noll Building FT. WAYNE, IND. 


Wholesale Jewelers Supplies 
Watch Materials, Moseley Lathes, Tools, Etc. 
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WATCH CRYSTAIS| 





DON’T 


Throw your worn out Tiffany Rings in the melting pot. Send The 
To Us. We will make them look like new for 75c. and up. 


Up to ¥% Cte..c.oe. ccccvccves 





I I 


Repairing and Special 
Order Work for the 
Retail Trade. 


61 Beekman St. 
New York 








le 8b Bh Ginc.c0rss.:<conce 





LATIN 


B Gold—Silver— Platinum 


Our facilities for plating and repairing Silver: 
ware, Mesh Bags and Jewelry is unexcelled. 
ALL COLORS ALL FINISHES 


Advance Estimate furnished if desired 


ERVICEE 133 N. stutes 
os & id J CHICAG) 



































¥ 





February 41. 1923. 


delphia, Pa., assignors, by mesne assignments, 
to National Society Daughters of the American 





IB Colonists, Washington, D. C. Filed Aug. 5, 
1922. Serial 3,295. Term of patent 14 years. 


4913. RING. Harry G. Kaurman, New York. 















Filed Sept. 7, 1922. Serial 3,638. Term of 
patent 3% years. 


agi. FINGER RING. Henry W. Peters, Bos- 





Serial 3,305. 


ton, Mass. 


Filed Aug. 7, 1922. 
Term of patent 3% years. 


UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
tatitled to registration under the Act of Feb. 20, 
WS, and are published in compliance with Section 
Sof said Act.] 





Trade-Marks Published Feb. 6, 1923 


me W182, (CLASS 28. JEWELRY AND 
| PRECIOUS-METAL WARE.) FRANKLIN 
| Suver Pirate Co., Greenfield, Mass. Filed 
_ May 18, 1921. 
§ Porticular description of goods.—Tableware— 
me Pately, Knives, Forks, Spoons, Fcod Pushers, 
Togs, Ladies, Sifters, Napkin Rings, Napkin 
8, Napkin Bands, Salt and Pepper Shakers, 
wfineers, Tea Balls, Teaettes, Tea Strainers, 


FRANKLIN 
\ 


Ss Bowls, Pitchers, Candlesticks, Dishes, Pots, 
i] a Servers, Vases, Trays, Bottles, Mugs, 
and Coasters; Brushes, Combs, Mirrors, Nail Files, 
, 8, Sheehorns, Buttonhooks, Buffers, Jars, 
‘attle Openers, Corkscrews, Baby Rattles, Whis- 
“, Bells, Pin-cushions, Purses, Markers, and 
t, ackets, All of Said Articles Being Made of or 
nanented with Sterling Silver, Silver Plate, 
) idfield Pate, Gold, and Gold Plate. 
$ “se since 1912. 
. 18583. (CLASS 37. PAPER AND STA- 
TIONERY.) R. & G. Co., Attleboro, Mass. 
Filed Nov. 23, 1921. 
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Particular description of goods.—Magazine Pen- 


Claims use since April 29, 1921. 
Ser. 166,960. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Harry C. 
Scuick, Inc., Newark, N. J. Filed July 15, 














1922. 
Af 
ro) 
Schicksnan 
Z 
Particular description of goods.—Necklace 


Clasps and Fasteners. 
Claims use since Jan. 15, 1922. 


Ser. 170,532. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) HERMAN 
Ratpn Levin, Los Angeles, Cal. Filed Oct. 
10, 1922. 

No claim is made to the exclusive use of the 
descriptive words ‘‘Mandalay Pearls,’’ apart from 
the mark shown. 








Particuiar description of goods.—Pearl Neck- 
laces, Bracelets, Sautoirs, Ear-Rings, Finger-Rings, 
Scarf-Pins, and Brooches. 

Claims use since Sept. 7, 1922. 

Ser. 171,006. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Jon Rosen- 
FELD, Washington, D. C. Filed Oct. 20, 1922. 

No claim is made to the word “Pearls” apart 
from the trade-mark shown on the drawing, al- 
though all common-law rights thereto are speci- 
fically reserved. 


y 
Soliy 
os pEARLF 


Particular description of goods.—Imitation Pearls. 
Claims use since Nov. 1, 1918. 

Ser. 171,418 (CLASS 28. JEWELRY AND 
PRECIOUS METAL WARE.) Go.psmitH, 
Stern & Co., New York. Filed Oct. 31, 1922. 

Particular description of goods.—Baby Pins, Bar 

Pins, Bead Neck Chains, Belt Buckles, Bib Hold- 

ers, Bracelets, Brooches, Watch Chains, Charms, 

Cigar Cutters, Cigarette Cases, Cigarette Holders, 

Crosses, Earrings, Flexible Bracelets, Fobs, Hat- 





CHAUVE -- SOURIS 


pins, Pocketknives, Lapel Buttons, Lavalliéres, 
Link Buttons, Lockets, Match Boxes, Pendants, 
Finger Rings, Scarfpins, Tie Clasps, Thimbles, all 
of the Above Articles Being Made of or Coated 
with Precious Metal. 

Claims use since Oct. 26, 1922. 


Trade-Mark Registrations Grante 

Jan. 30, 1923 ° 

Act of March 9, 1920. Sec. (b) 
These Registrations are not subject to 


opposition 
163,851. (CLASS 28. JEWELRY AND PRE- 
CIOUS METAL WARE.) Cuartes H. 


Laync, New York. Filed May 11, 1921. Se- 


rial 147,562. 


HARDING BLUE 


Particular description of goods.—Sapphires. 
Claims use since May 5, 1921. 
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TRADE CONDITIONS 


With dealers reporting the reaction from 
Christmas buying not nearly as drastic as had 
been expected and gains made in January business 
and the first week of February over the same 
period of last year, it is difficult to find a pes- 
simist at the present time. While the big rush 
to the factories and distributors following the 
Christmas period is over, jobbers and manufac- 
turers here say the volume of sales is really re- 
markable. One reason for this is attributed to 
the fact that not only were stocks sadly depleted 
during the holiday seascn, but in addition to the 
necessary buying to build them up, the dealers 
have had a steady business and are planning to 
carry larger stocks this year than were carried 
last. The result has been very beneficial to the 
distributors here and the manufacturers. Sales- 
men come in with reports of good business in 
nearly all localities. The settlement of differences 
between the ccal miners and operators in Indiana 
has done much for the western section. Dealers 
there repcerted the miners were making plenty of 
money, but were hoarding it up against a possible 
“vacation.”” They now are spending it more freely. 
Credit conditions continue to improve, 





Leslie Rowe, a retailer of Frankfort, Ind., 
and his son, Robert, were visitors in In- 
dianapolis recently. 

Ivan C. Dunlap, a retailer of Ellwood, 
Ind., has purchased the building his store 
has occupied for some time. 

D, J. Reagan, one of the pioneer jewelry 
travelers of Indiana, and father of Joseph 
FE. Reagan, head of the Baldwin-Miller Co., 
wholesalers of Indianapolis, is dangerously 
iil at his home. He has been in a state 
of coma for about a week. 

R. W. Riley, specialty jeweler, of Terre 
Haute, has put a new front in his store, 
which gives the people the advantage of 
seeing a display window and does not make 
the storeroom appear so long and narrow. 
Business, although new with him in the 
eastern part of the city, is growing. 

According to word received in Indianapolis 
last week, Frank Krebbs, a_ well-known 
jeweler of Frankfort, Ind., and one of the 
active retailers in association work in this 
State, is ill at his home. His condition is 
considered sufficiently serious to warrant the 
establishing of a quiet zone about his home. 
A nervous disorder is said to be the cause 
of the illness. 

E, B. Hunter, for 10 years in business in 
Greeley, Col., now is connected with the 
Spritz Jewelry Co. at Terre Haute, Ind., 
and will have charge of the watch depart- 
ment, which recently was enlarged. The 
company now is the official inspector for the 
C. & E. L., the Illinois Central, the C. C. C. 
& St. L., the FE. I, & T. H., and the C. M. 
& St. P. railroads. 








Since the recent death of her husband, 
I. R. Rubenstein, Birmingham, Ala., Mrs. 
Rubenstein has been in active management 
of the jewelry business in that city. She 
is assisted by W. D. Parrish, well-known 
jewelry expert. Mr. Rubenstein had been 
engaged in the jewelry businuess in Birming- 
ham for over 20 years, at the time of his 
death. His store is one of the oldest and 
largest in the city. There will be no change 
in the business in any way under the man- 
agement of Mrs. Rubenstein, it is under- 
stood. 








Mr. and Mrs. A. B. Dennis, prominent 
jewelers of Leesville, La., were among the 
Mardi Gras visitors. 

George E. Surgi, one of the oldest busi- 
ness men and jewelers, of this section, of 
Covington, La., was in town last week. 


3enjamin Austin, formerly engaged in 
the jewelry business in this city, but who 
was compelled to retire because of ill health, 
is again able to be about again. 

George Yoste, of Vicksburg, Miss., the 
oldest jeweler in that state, and one of the 
oldest in the south, was among the visitors 
to New Orleans during the carnival season, 
taking advantage of that interesting event 
to lay in a supply of merchandise, and at 
the same time participate in the festivities, 
which make this city particularly attractive 
at this period. 

Local jewelers have had about as much 
as they could comfortably attend to during 
the recent carnival. The demand for 
souvenirs and all those pretty devices that 
add to the uniqueness of the Mardi Gras 
festivities, has been unusually large this 
year. The remarkable feature about this 
is that while there was no pageant by the 
Comus organization owing to the destruc- 
tion of the old French Opera House, and 
no elaborate reception of Rex on Monday 
during the day, yet there was no indication 
of a diminution of the business activities 
incident to this occasion. The reception of 
Rex and the Comus ball and accompanying 
tableaux, were the most expensive features 
of this interesting occasion. The Comus 
people have done nothing since the burning 
of the opera house, for it was the only 
place in the city that could accommodate 
both the spectacle and the grand ball, with 
not only the space it afforded but because 
of its lovely surrounding and furnishings. 








Birmingham, Ala. 


Leading jewelers and other business men 
of Ensley, a suburb of Birmingham, have 
formed an organization for the purpose of 
boosting their business. They have adopted 
the slogan, “Ensley Serves the World,” and 
will have this slogan printed on all their 
stationery. The slogan is appropriate, owing 
to the fact that some of the largest steel 
mills in the United States are located at 
Ensley, and the products of these mills are 
shipped to almost every part of the world. 

Miss Ruth Kennedy, clerk in Perry’s 
jewelry store, City Hall building, played de- 
tective and assisted the officers in the arrest 
of a young woman who is alleged to have 
passed a worthless check at the jewelry store 
where Miss Kennedy is employed. Several 
days ago a strange young woman entered 
Perry’s store, made some small purchase and 
gave a check, receiving several dollars in 
change. Miss Kennedy was keeping a look- 
out for the strange young woman. Finally, 
Miss Kennedy’s watchfulness was awarded 
by seeing the strange young woman pass the 
store door, going in the direction of the gov- 
ernment building. Miss Kennedy ran up the 
steps in the City Hall building and told the 
chief of detectives. The chief assigned De- 
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tectives Watson and Helton to the case. To- 
gether with the two detectives Miss Ken- 
nedy left the City Hall. Then a race took 
place up the street between Miss Kennedy 
and the two detectives, chasing the strange 
young woman. The young woman was over- 
taken and arrested by the detectives. The 
case was settled, it is understood, and the 
name of the young woman withheld. 











Sy 


F. Artes, Inc., 
of 327 Main St., has returned from a trip 
to New Harmony, Ind. 

Carl Stocking, retail jeweler of Outer Di- 
vision St., has returned from Rockport, Ind., 
where he visited friends and relatives for a 
few days. 

Salem P. Hammond, for many years en- 
gaged in the retail jewelry business at Peters- 
burg, Ind., was in Evansville on business a 
few days ago. 

John Rholander, who conducts a jewelry 
repair shop on Jefferson Ave. here, has re- 
turned from a visit with friends and relatives 
in southern Illinois. 

Ben Kruckemeyer, of Kruckemeyer & 
Cohn, retail jewelers of 407 Main St., will 
take a leading part in the work during the 
Scottish rite convocation here in April. 

Moses Gans, formerly in the wholesale and 
retail jewelry business in this city, who is 
now connected with a large wholesale notions 
house in New York, has returned from a 
business trip on the road. 

Local retail jewelers who have been watch- 
ing events in the Indiana State legislature at 
Indianapolis say that little vicious legislation 
aimed at the business interests of the State 
has thus far been introduced. The eight- 
hour law for women failed of passage in 
the House of Representatives. The passage 
of this measure would have affected a great 
many mercantile establishments in Evansville 
and most of the merchants were glad to see 
the bill meet defeat. 

(Numerous robberies of general stores in 
southern Indiana and northern and western 
Kentucky have occurred during the past two 
months or so. In many instances the rob- 
bers secured jewelry and clocks. One store 
at Millersburg, Ind., a few miles east of here, 
was robbed of about one-half of its stock 
and the booty is believed to have been car- 
ried away in automobiles by the thieves. In 
almost every instance the robbers have suc- 
ceeded in making good their escape. 

Retail and wholesale jewelry merchants 
are interested in the announcement a few 
days ago that the federal government will 
let the contract some time in March for the 
building of the new dam at Cypress Beach 
on the Ohio River, 10 miles east of here. 
With the completion of the system of locks 
and dams on the Ohio River local business 
men and shippers expect to see more freight 
hauled by steamboats and barges and _ this 
ought to bring about a reduction of freight 
rates to all points along the Ohio River, and 
in fact business along the Ohio valley ought 
to soon boom. 

Reports from Owensboro, Ky., Henderson, 
Ky., Madisonville, K., and other towns in 
western and northern Kentucky are to the 
effect that the retail jewelers have been en- 
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joying a very good trade for several months 
past. While the coal mines in western ang 
northern Kentucky are not being 
as steadily as they were a year ago this time 
a great deal of ready money has been turne{ 
loose since last December in that section by 
the large sales on the various tobaceo mar. 
kets and much of this money has found ity 
way into retail channels. The prices 
for tobacco this year have been ynge 
good and the farmers are in much bete 
shape than they were a year or so ago and 
the trade outlook is most encouraging, 
The case of Charles Alderson, Hendergs 
Ky., charged with first degree murder, that 
had been set for Thursday, Feb. 15, in the 
Posey County Circuit ‘Court at Mt. Vernon, 
Ind., was postponed because of the illness of 
one of the attorneys for the defense, Ap. 
other trial date will be set by Judge Herdis 
‘F, Clements. The case was venued to th 
Posey County Circuit Court at the request 
of the defendant, who claimed that he could 
not get justice here. Alderson is charged 
with the murder of Leslie Holder, a retail 
jeweler of Evansville, on the night of Sept 
18, last. Holder, who was well and favor- 
ably known to the trade, had his store in the 
Mercantile-Commercial Bank building at the 
corner of 2nd and Sycamore Sts. It is said 
that Alderson and Holder had a quarrel 
over a trivial matter and that they agreed to 
“go into the country and fight it out,” and 
that on their way to the country Alderson 
pulled his pocket knife and slashed Holder 
to death. Holder was survived by a family. 
Alderson is said to have a long police record. 
George D. Heilman, of this city, prosecuting 
attorney, who will look after the State's i- 
terests in the case, has announced he will 
demand the death penalty for Alderson, 


| 



















is 
i 
i 








Cleveland 


Jules Schwob, of Adolphe Schwob, Inc, 
of New York, was in Cleveland during the 
past weck. 

A. H. Kanberg, of the Scriber & Loehr 
Co.’s Detroit branch, visited the Clev 
house during the past week. Albert Schatt, 
a Detroit jeweler, accompanied Mr. Kanberg. 

Alex Klever, who has been engaged in the 
jewelry business at Bowling Green, 0, 
34 years, will move his store from its pre 
ent location on W. Wooster St. to rooms ® 
the Whitehead block. Re 

The Cleveland Jewelry Crafts Association 
was scheduled to hold its regular mon 
meeting last night at the Hotel Statler. R 
W. Thayer, president, is authority for the 
statement that several important matters 
were expected to be discussed, but the chat- 
acter of these matters was not divulged # 
advance. : 

Edwin M. Lersch, who was reported sef 
ously ill recently, passed away Saturday 
Feb. 10, at his home. Mr. Lersch had beet 
identified with the jewelry business 
Cleveland for the past 25 years. He was® 
business himself at various times but on at- 
count of ill health was forced to give up ™% Hil», 
stores several times. The funeral was he 
Feb. 13, interment being in Lake View Com 
etery. ‘Howard T. Strang, formerly in - 
ness on E. 105th St., has purchased the a 
tures and intends to reopen the store ti 
Mr. Lersch operated prior to his final 1 
ness. 





















